"PHE CHRISTIAN BANNER.

to be the best judge how many shillings a bale of. raw maieriel is
worth to him. The merchant ought to be the best judge how many
shillings his bale of raw materialis worth to him. + The Luyer may
take it for granted that the seller will not take any sum but one
which is, just then, of more value tohim than the goods. The seller
may take 1t for granted that the buyer will not give any sum but one
which is, just then, of less value to him then the goods. The argu-
ment, then, eecms complete ; “ I may buy ascheap as I can, and
sell as dear as I can ; for every one with whom I deal is the best
judge of his ewn intcrests.”” Lt is not always that a piece of reagzonmg
fcads one toa conclusion so comfortabie. But it is not to be wou-
dered at that many 2n honorable wan should be perfectly satisfied
with reasoning which seems so fair, when the conelusion is so inviting.

Admit wo things,—that the parties are equally solvent, that the
parties are equally shrewd ; and then. as a mere picee of dry mechan-
ism, your principle may stand tolerably upright. Bué two men do
not meeh as two mwachines; they are two brothers. Iach one ig
bound to look not only ® on his own things, but also on the things of
another.”  You cannvot divest yourself of this duty ; God has ordained
it, and, while God is love. the law is unalterable.  In your neighbor
youare boind to sce 2 brosher whose feelings, whose reputation, whose
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property, whose family, are all sacred as your own. * Let no man °

seck his own, but every man ancther’s wealth,” is o precapt weightier
than all the dicta of the exchange. It is highly convenient to cvade
this precept by assuring yourself thatevery man will ook to his own

interests. and that therefore you may just gripe all that others will

let you gripe. Iat, in doing 20, you let yoursel{ down from the level ;

of o Clristian to the level of a serambler.  Yiven antongst nen who
meet on equal terms, commerce on your principle, is not a system of
nutual services. but o system of anutusl supplanting.  DBut among

men, who meet upon uncqual tevms, that principle will bear you out .
in ereel oppression. A closh-maker offers to a eloth-merchang a par-

cel of cloth. 1Iis manner.or something elsc, tells the merchant that -

he is under the necessity of finding money. ke asked afaiv price.

According to the best judgement of the merchant, that price would :

afford the maker afair remuneration, and would afford nmself a fair

profit. But he knows. or he guesses, that money happens to be, at
that moment, of exorbitant value to his ncighbor.  On this conviction
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he refuses the fair price. and offers one that would double his ewn

profit, but would leave the other without any profit, or with a lusa
The other hesitates, reasons, entreats, hut at last reluctently yields.
The merchant exults ina good bargain. A good baryuiniis thas
what you callit?  Why, the thing you have done is ueitier ware nor
less than teking advaniage of your neighbor's necessity o deprive
him of the just reward of his labor, and to put it in your pocket.
“ But Iam not bound to look after another man’s interests.”  Yes;
youare. Gol hus bourd youtoit. e has bound all other men to
do the same to you. * Bat, il my monay were not of wmore value

thau his gouls, why did be accept 182 T did now foree him” Yes
3

you did, as far as in you Jax. You saw you had him in o position |

where he must either submit to the Juss yon haposed upon hiwm, or
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