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moval. It is not merely in this latter in-
stance that the question is an apt one, for
there are business men keeping stores and
apparently inakinga living, that still should
make way for better brains. Perhaps it is
due to want of training in buying and keep-
ing stocks, or it may be ignorance of financ-
ing and bookkeepag, or it may be disregard
of his customers' wants, or it is (as is but too
frequent) from a decided lack of honest pur-
pose; at any rate his customers are not satis-
fied, his creditors are constnntlybringing him
to ti me,andifthewholepositioncould beview-
cd byone impartial eye, there is no doubt but
thejudgmentwouldbe-"Makeway fora bet-
ter man." There is, however, one particular
class of storekeeper that we have in our
mind just now. He generally has had a lit.
tie traning in selling goods in soie store
where business is conducted in perhaps a
rather old-fashioned way. He imagines that
with his superior mental ability, etc., lie can
start in opposition ta his employer, and in a
short time will take his whole custom from
him. He has saved a littie money from his
small wages, a hundred dollars nerhaps, and
he launches out. In these days of keen com-
petition, when goods are sold by travellers,
and wholesalers rarely sec their customers,
almost every one who has a store can buy
goods; and on credit. The store is accord-
ingly soon loaded up. The savings are al
spent on a partial payment for fixtures
and advertising. Seeing the necessity for

sales so as to meet his current expenses, he
marks his goods very low,-so low that there
is no margin left hini after he has paid rent
and salaries. Chcap goods bring customers,
and things boom. The shelves are emptied,
notes are met and new goods ordered in
larger quantities. The store seens ta be
well patronized and the travellers say: "This
is the coming man." He too believes them
and takes their advice, buying everything
that they say is selling elsewhere. By and
by the duli season arrives; farmers stay at
home, and when they do come out to buy
they want credit for some months tili next
harvesting. Cash sales are very small.
Notes fail due in quick succession. At first
an installment is sent on each, with a request
" owing ta dull times" to renew the balance,
but soon even this cannot bc done and the
notes go to protest. The wholesaler's book-
keeper ca'ls this time and is astonished to
sec the real state of affairs. Probably there
are no books kept worthy of the name, and
the questions "what are your liabilitiies ?"
"what art your assets ? are new ideas to
our triend, who points to the shelves for the
latter and to a pile of bUls for the former,
adding tha.t there are some nutes coming
due he does not know exactly when. We
need not tell the sequel. Our friend has
donc but one good thing. He has taught
himself ta sec that he is not nearly so clever
as his olud.fashioned employer. The busi-
ness he has donc is very great. His oppo-

nents have lost money in trying to compete
with his mad style of selling. Theircustom-
ers have been taught to expect to buy goods
at prices that yield no iargin. He has
landed into his town a bankrupt stock of
goods that will hurt business for years. The
wholesale houses he has been dealing with
have lost money through him and lost faith
in his town His good name has gone for a
time, if not for life. Should this man have
been allowed to be in busines% for himself?
Is there any one who will answer Yes ?

Ou@ thing In partioniar should be impressd
upon ioerks-the necessity or oarotul att4ntion to
snall customers.
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but not confired to Canadian post-offices, as the saine thing was
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