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THE COTTON INDUSTRY,

HILE the domestic cotton industry is thriving it is also
creating a good deal of commendatory and adverse criti-
cism.  ‘I'he latest criticisms are here presented, and will

be found worthy of perusal, but must be taken for what they are
worth,
WIHITE GOODS MANUFACTURERS,

“I'he ‘Toronto manufacturers of ladies’ underwear called upon
the ministers when in this city for the purpose of testilying to the
importance of their comparative new industry, and to ask reduc
ton of duty on thar mw material.  Three houses were repre
sented by Ro ML Gray, AL W Allen and . W. Gale, which
employ 500 hands.  They are not satistied with the tarniffl
“They receive 35 per cent. protection npon their finished product.
On the other hand, they pay 30 per cent upon embroidery,
which is a very important item of their aw material, while the
cotton which is used in the manufacture of their garments is the
finished products of highly-protected cotton mills. “This being
the case, they claim that they have a right to be protected from
English underwear manufacturers, who pay no duties on their
embroidery and can buy their cotton cheaper.  ‘The 30 per cent.
duty, they told the ministers, is too high, and should be reduced
to zo per cent.  They also agreed with the dry goods importers
that the cotton duties are too high, that the specific duties
should be abolished for a 20 per cent. ad valorem mate. ‘The
wanufacturers say that their 35 per cent. protection protects
them agaiast American competition, because the duties over
there are higher than here. But the English manufacturer, with
umared embroidery and cheap cotton, can make goeds which,
after paying the Canadian duty, can compete with Canadian
made goods as to price.  So far, however, the Canadian manu-
facturers have been able to develop the trade with the help of
the 35 per cent. by more successful styles and patterns of gar-
ments,

MR, GAULT SPEARS,

Mr AL Gaulty president of the Dominion Cotton Mills
company, writes denying the  newspaper  report that he
stated at the annual mecting that, “ Even if the government
should come hack to the anfl which was in force during the
Mackenzie regime, the company would be in a position 1o com:
pete with the whole world, not even excepting LEngland.™  He
savs that this statement, which was attributed to him regarding
possible tanfl changes, is so much at vanance with his well-known
opinion that he feels it necessary o make a correction, and that
what he really did say was- A good deal of agitation has been
going on in and out of parliament with regard to tariff reform,
which would probably be viewed by many of our sharcholders
with some apprehension, but 1 have reason to believe that no
government woutd allow any very large reduction ‘o take place
or Jo anything to jeopardize an industry that had given such
profitable employment to so many of our working-people . there
would, doubtless, be some change, but it was hoped they would
be of such a light nature that this company  would be able to go
on as heretofore, paying its usual quanerdy dividends.”™  Mr.
Gault also adds that cettain of the figures given with respect to
the postion of the company are inaccurate, but he does not
make any correction in that regard.
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AV ENGLISH CRITICISM.

We have had a good deal to say during the past few w -vky
regarding the syndicate which hase taken over the cottn face.
tories of Canada, says the ‘Testile Mercury (Manchester),
and, following the lead thus set, other authoritics  have
discussed the subject, so that the trade in - Gis country is pretty
well posted as to the real condition of the industry. Unlortun.
ately, however, newspaper comments, which, in connection with
such matters, appear to be mseparably connected  with the pub.
lication of any news which may be used as atext for the dis-
semination of the doctrines of a certain sciiool of political ccond®
mists, have given rise in this district to a widely-spread, though
crroncous, impression.  {n other words, a contemporary, basing
its views purely on theory, with no knowledge of the practice
followed in this particular case, has informed its readers that
Donumon buyers are likely to make larger purchases than usual
this season, as “prices® (to quote a view expressed o us on
Thursday) * have been forced to an artificial level by those who
control the ‘corner.’”  “This,” says, in effect, one of the *auth.
orities ' quoted, *“is what may be expected whenever an industry
is controlled by a combination owing its existence to the pre-
valence of protectionist ideas.”  Asa matter of fact--and we
give the information as news, and as nothing more—-the com-
bination has kept prices down to a very low level,  Tts managers
are men of experience, whose ideas on such matters are based
upon knowledge extending over a wide period.  The visits of
the buyers referred 10 are not due to a fecling of fear on the pant
of Montreal and ‘T'oronto houses that the “corner ™ is going be
yond proper limits, but to the confidence engendered by the fact
that 2 large influx of buyers threughout British North \merica
may be expected after the opening of the World's Fair. “The
lists we have published from time to time show that the number
of Canadian buyers here this season is above the average.

The Canadian cotton syndicate s divided amongst two orgam-
zations, to outsiders ndependent of exch other, but really wotk-
g together.  Sneaking broadly, one set may be sud to have
taken over the phin trade, while the second half of the synd
cate controls mills which are engaged m the production of
colored goods.  Certain branches of the Manchester trade have
been injuriously affected by the growth of the Canadian cotton
industry.  Low ticks and prints, for instance, are now produced
eatensively on the other side, but for new designs Canadian
huvers still patronise the English market. The number of calico-
-+ ung machines in the Dominion is very limited, and they are
run chicefly on “bread-and-butter ” styles. A cot., b com-
patatinely small population affords very litle encouragement o
calico-printers who wish to introduce new designs, as the “ rans”
on a novelty must of necessity e limited.  This s the case wath
Canada.

QUALIFICATIONS FOR A SALESMAN.

John Wanamaker addressed the “Fravellers’ club in Philagt:
phia recently.  * You want to be successfud and you can. 1
don’t Lelieve that God ever ordained that one man should be
succes ful and another not, but it lies with the man  himsell
One comes stumbling into your store, does not shut the door,
and his breath smells of whiskey. You want nothing to do with
him.  Right after him comes another bright, smart fellow.  He
walks briskly, shuts the door behind him, and is cleanly attieds
a dirty man can’t be a salesman.  The fellow makes an impres:
sion and sells his goods.™



