
THE -:- DRY -:- GOODS -:- REVIEW
affected, few men are strong enough to always kcep within sale
lnec, and the ollice check is a safeguard. A mans sittng in his
ollice can) lay down the law with butter effect than even his own
er:iiaicc would be- if on the field of action.

No one' set of rules coeuld bc written out as a commercial
trav'eler's guide. Just as a multiform -if church creeds iake
suitable homes for the vanety of manknd, so the aptitudes
leculiar ti different travelers will find expression i different
wavs. But we nust be truc to correct fundanental principles
no less I m busm iîess than In religion.

Main a retail ierchaint ias been able to avert disaster by
Iollowing the counsel of a lesel-headed commercial traveler
supported hy his bionise. Tlie iia>orty of the men on the road
are, however, sinll) good salesien possessng a holding power
b) wtriighitfrward dJanlig and a magnet:sm buni of an agrec
abIL, hea.lrt> nann-r, whni lî ensure . Liidl> wek ume froms all
but soulless men. A few surceed for nany years by force of
leigy without those fjualiications whiclh iake a man popular.

They usuaill talk value and extol :hc merits of ticir house
bcyond compjuart, but taîi sowht t ecoounca l wtlh tihe
trulh, the old sayig about not being able tu foo: all the peopui
al the time forges tlcir chan tr limitation none too .oon.

The ideal trascler mill makec lante yearly sales, las the
abilhty of anticipating, and 1m sume cases corrctîig mercant:le
age'ncy reports. will nlot try to overload lus rgcular custoiers,
cat successfull% aducst mxperieed mîerchants, and possesses
ierve and tact suTicicnît to secire the apspruî al. cscin sonctiies
control he actions, of hits emlbloyers.

Peropfle not in touch with business methods fancy comler
niercial travclers are dentrmîîental to lealthy trade Fariiers
and consumer's is geieral inagie hie cost of goods is lin
creased, iso tlat mierchants are cnerced mto over-huying
tlrouglh this muîediui of sale . but a anccurate knowledge of the
facts will destroy the hallucimation i an tnt referring to the
special agents who seli direct to consuimers. These IeoIe
usually gel a coiioiinstoi equal to mnerchants' profit and ex-
pense of selling by travelers; comîbincd. It costs fron 3 to 7
per cent. by the traveling systen iow mii vogue to secure orders
varving according to the class or goods. ln a few fines of Ilux
unes or sIecialtics tl estimate is to per cent.

For the sake of illustialton, suppose every irave'er wa.
callAi hrome." S'erchants vwould rcaluire to visit tie trade
entres at regular intcrvals, and depend on letter orders for

sortmg. The expeise incurred Iv such inps iust be added tob
the cost of purchascs, and it is doubtifl if the wlolesaler would
Ie ale to reducer pnces sutlicient tn creaite a bailance in favor
l 1 house buving Thteir hoic cxpenise would at once iircase,

good salesmanship would be m deiand, while now si is a wcli
known fact niechîamîîcal effort ns largelv ail that is rcuired ouit
>ide of tie icads of tie drparttieits.
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A slrwd l buyer can iiake a bctter sclection ut dr goods
froui saipIe than out l stock He ha' th hl ol range b..
fItre his eyes ai Cone, Csri il tir sampîîle is cor.stels small,
but at thli bousr oni'l a leIw de.sigis ti cat h hniic arc ni îght
lkesides. evryr tratier kn,,.ws the- lradmiîg lites and s not back
ward m calbiag attentton tu thîerî. Inl huimg froi sanplie hc

deals with one mai whom lie respects and trusts. At the house
lie imcets a different salesimîanî on every flait, and seldon the saille
man on returning trips. Thiley niay be good fellows, but 11n1.
desirable lines will find their wa' in thitougli the doors of every
warehîouse, evei if fortified with the best buyers tihe country
produces. ''lese piles are eyesores to housc-uien, am'd it i'
ticir daily effort to close thremr out. ''lhe muistake f tic
European buyer is repeated by the retailer, although less liable
ta occur in sample buying.

These off lines may be all riglht at a price, but are seldon su
offered until sorting season. Large buyers usually get them,
because they can clear the lot, and for such men at such times
alone is house buying aIn advantage.

History teaches us that all systens change, and it may be
that the fuiture will close this door of usefui enploymeit, but ai
the present there is no c idemlLe ut its wanmg influence as a
factor in business life. l'o miii nnnîîîd it is nearer the iorning
thran the evcning of its day ofgrace.

LONG SERVICE RECORDS IN THE TRADE.

Somte tunîe ago an Engish Ipper offered a prize to tie pr
%on1 who could show that le hlad beei lonîgest iii onde emiploy in
the dry goods trade. 'l'île winner of the inze is Mr. Nathan
Mleadows, who lias been in the service of Messrs. Ryland &
Sons, Manchester, since July, iS3 4. iîaking a total of over
smst-ont )Cars Im lthe on concern.

.\Ir. Jonas Snowden las a record of fifty.four years' service
lin one firni. le writes •" I have beei in the employ of ny
preseit firn, Brown, Muff & Co., drapers and silk mlercers,
Market street, liradford, Vorkshire, since early in :S4 î, so that
I have cotitl îeted i'fty.four years' service I amrs in mîy seventy
second year, and an still doing active duty."

Mr. George F. I)avey, i i Gipsy road, W'est Norwood, whîo
lias a record of ffty-two years, writes : "I have been eigaged
is one of the largest drapery warehouses in the city of London for
over rfty.two years, and I niay state that I connieîîced niv
duties on the 9th Sepctmber, :S4 3 , at Messrs. Cook, Son &
Co.'s, St. Paul's Churchyard, E.C."

Mr. Williai Busiell ias been fifty-one years at W'aterloo
House, Northampton. lie began his duties ttere on thre 3rd
.\ugust, 1844.

Mr. Thomas Harrs ias bccn mii tlhe service of .lesbrs.
Atkinson & Co., Westminster lrdge road, L.anbetl. for a little
Mver Iifty-onie years.

.lcssrs. A. de Gruchy. Jersey, send the following note
l'his ts ta certify thtat MIss Rebecca lannai Shtore, whose

snggîature' is subscrbed below, is and lias been in our employ
for an uniterrupted pberiod of ifty-oune years."

.\lr. Thomas Spencer. il lieacoi Hill, lilue lell Iliii, No
singliam. enttered tihe service of '\r. Robert )ickinson, Long
Row, m 1845. le lias renaiicd mt the samse house till now.
lHe is sn his sixty.second sear.

ir. .\arshfal, ai Messrs. Brady & Co.. drapers. Banisley,
lias lust coiiiletcd his fiity years n tie emîpiloynent of that
'tiri \r Marshall, through the consideration of lis employers,
will i fnture onl attend business on the two weekly market
days.

Iiow du these cases compare with Canadian records?


