
BOOKS AN) NOTIONS.

. on the dollar on the ground that the
.tatc would not realize that sun. Althougli
e mleeting had beien adjourned fron the
iy before, it broke up in confusion. The
solvents showed a delicit of about $2,ooo.

1qnd clcarly had no interest in the estate bc-
*iid secing that full value vas realized for
le assets. One creditor pointed ont that the

t îîectinig could have no legal status withoit
o atsigit nient, that lie vislied to closely
testiol one Of t lie creditors who lad only

.1 few days prcviously grossly insreprescnted
hb affairs, and lie stated that in% ail his btsi-
.ess cxpîcricnce lie hadl never knownî stich a
,llainous outrage to have been perpctrated
-n a mleeting of creditors. The saine gen.
deinant said that tese ncedy, second-rate,
pettifogging lawyers in the country did more
h.arm ta business than all the biad law on the
,,tatute look.

We can rcadily sec the great injury to busi-
newv nen, and especially ta the retail muer-
iant, by cominig in contact with this class

.o lawyer. A retailer is probably thireatened
by somc inpatient wliolesaler, and perhaps
.îhameCd o go and consult a vell-kntwn
b.irrster. lie rushes to one of the class of
L.wyers referred ta above. limmediately a
<clheme às devised by this rotten limib of tht

ictw to ask f->r a compromise, and the client
th.t ment moto this platter's office an lionest
titan goes out with lits head full of perplexities
.Ind the assurance that he will bc pulled
ihrough his difficulties ta his satisfaction. In
order to dIo this a "statement" bas ta be

prepared," and of course this nust appear
.ts favourable as possible for the nsolvent.
The beginning is made with just a little mis-
cprcsentation, and when the end is reached

the tinfortunate nierchant is as dishonest as
hs adviser. Stripped not only of his business
l.uces but of his honor and integrity as
ell, lic is turned ont into the world an abject

-t reproach by respectable people. 'lie
uhnlesalc houses mnake a bad debt. The
retal trade has ta compete with bankrupt
stock, and the consumer buys in quantities
par bi>eyoni bis actual wants. It scens to us
ilat with the exception of the unfortunate mn-
miisilvent the consumer is the greatest sufferer.

lnder the allureient of big bargains, lie
hs goods that be does not recquireand that
lie will never use and that miust becoine an
.ibsolute waste. The next greatest sufferers
.ire the remaining retail inerchants, whose
whole trade is demoralized until the market
is relieved of these bankrupt goods.

Ail this is brought about by consulting a
lharp" lawyer, who abs no interest this

lient not being considercd) except ta make
:ees for hiniself out of the wreck. When a
iierchant finds himself in difficulties his
mai.înifest duty is to go straight ta his largest
. redîors and consult then. They wil advise
huin to do what is best in his own interest as
weli as in theirs. The record of the Toronto
ierchants warrants us in sayng ht will be
lkalt vitit generously. Ulesides, lie will have

to cone before his creditors somte time. and
bithiadm tuuch betterdos obefore putting hiiself
n a faise position. Whatever lic dtoes, let hitm
avoid consultiig lawyers, and especially sharp
ones, they are in bat odor with the wholesale

cehatnts,andi ain insohent attempting to be
steered throuîght bis troubles in this tnsavory
vay is sure ta receivc but little consideration
froil lis credtitor.s.

CHEAP BOOKS.

As noted last month, books will be ver>
cieap during the coming scason. The stanîd
ard 82imios., poets, etc., will be sold at very
low prices. owing ta the great competition
among the mîanufacturers in New York. One
large house is Offering the 1211os. as low as
t6C. ta [7c. Chcap Iovels are ni sold In
Ncv York as low as 3c. apicce. Froni tIis
it will be seen that the book market is " in
the soip," sa to speai.

DUTY ON PAPERS.

The question of duty on Christmas paipers
has not yet been finally setied. If it be im-
posed it wsill prove a very serions tmatter to
the trate.

Toronto and Hamilton booksellers pay an
itlport tuty Of 33c. or 4(. per copy an lar-
per's liazaar, white in other Vides, such as
Ottawa, this publication is admittei free.
This is nanifestly tnfair. Toronto and
Hamilton should be placed on a par witi
other places.

THE MERCHANTS' CONVEN-
TION.

The following is the copy of a cir tilar sent
out by the Ilamnilton hloard of Trade :

HAMIL.TON, Ont., Nlay 29th. 1889.
l)EAR SiR, -At a mecting of the committee

ta charge of the Merchants' Convention, held
at the Board of Trade Roomis on the 21 st
inst., a resouhtion vas passed, "That the
Secrctary bc instructed ta write to all iBoards
of Trade, and to nierchants in all townb in
Ontario, explaining the object in vie% ini hiold-
ing the consention, and the reasons for fixing
the dates during the carnival week in 1 lamtil.
ton on the i9th ta 23rd August néxt."

In accordance with the above resoiution i
have the hanor ta infonn voit that for sonc
time past there has been a desire on the part
of nerchantu ail over the Province ta mcet
and discuss matters in connection with trate
and commerce affecting their particular in-
terests. Such a meeting must result in finding
remedies for many irritating elements which
at prescnt are a serions evil to traite in ger.
eral, and ta the retail trade in particular.

The wholesale and retail ierchants and
ianufacturers of Hamiton desire ta bring

together representative me:n of every branch
of commerce. and have proposed a nerchants'
convenuion, ta be held in this esty during the
carnival week.and have scelctetd a commlnittee

of the most prominent business inc ta carry
out tlie proposed convention to a stuccessful
issue. These gentiemîîen arc doing aIl in ticir
poner to arrange iatters sa that delegates
fromt Boards of Trade and ierchants frot
every place in Ontario wio iay take the
ouppoîrttunitv aforded by the convention, shall
be cordially welcoied. 'Te carnivai week
ias been selectetd, thus cnlimbiniig busincss
with pleasure.

Nt are particularly mvited ta le present,
and io forward at your earliest tconvenience
an1y suggesttions on any subject relating tu
tradte and comerce which yoil lumay deemn it
advisable to lie discussed. Tihis wili very
Imîaterially aid the comilittee in arrangilg for

hlie business programne of the convention,
i may mention that the cotiiîîttec have

already dccided tpon threc important stbjects
to bc brought forward, viz.: ist In relation
ta bankrupt stocks the best imans for theit
disposal'so as tt cause thei least injury anit
annoyance ta others in a similar branch of
business in samne k>cality. 2ndt-Untjust coi.
proises. 3rd. -instratnce.

Special rates wsith railways and steamboats
are being arranged for all those whn mîay
attend the meetings of the proposed Mer-
chlants' Convention. I have tlic ionor ta be,
dear sir, youîr obcdient servant,

C. R. Satmiiî, Sccretary.

THE TRAVELLING MER-
CH ANTS.

The old adage thar "gooids well hought are
half sold " is a good one, and tine that every
iîerchant shotild keep constantly before hin.

Years aga when a nimerchant had need ta
replenish his stock in traie *ie was con-
pelled ta Icave his place and travel great
tlistances ta fit thle manufacturer of the
class of goods hie handled, and this entailect
imuch expense and loss of time. luit the
times have chlangecd. Now the manufat turer
tir importer finds it to his advantage ta ti
the travelling, and so he gets together snall
satples of his goods and sentis his drutmner,
or travelling salestmlan, (out over the country
to do for the retail mierchant what he for.
tmerly bat ta do for imitself. i.ike all new
systemNs, however, this ane miet with obstacles
and was not looked on favorably ai the
first. The nission of the drunmnîer was înot
thoroughly uiiestooi, as his reception in
too nany cases denonstrated, but the sys-
temi bas grown, and now the travelling
salestmian is a fixture, and has come ta bc
looked ciuot as a valuable adjunct ta trade.
The drumner maay be regarded as a neces-
sary evil. ir a bliebbing, according ta the inan t
but the mterchant and the druntmîer are of
mîutual benetit ta eaci other, and every travel.
ling tian should be entitlcti ta a courteous
reception and subseqlient consitderate treat-
ment. For change in prices, new goods.
and a hundred and onc otlier points of infor.
mîation, wve are dependent On hitm. So treat
himîî niceily. A thorough perusal of prices
current, advertising leatlet,.atti such matter
as lie may hand you, is weil worth <lie time


