
oeH-1 C.&UUZLID.ZAN

EDITORIAL NOTES.
So.%wi United States conlparnics are said tb

hlave sccured ordcrs wvithin the last six montiîs for
comipiete sawv-iniil outdits for Japanl, to be used iii
the mianufacture of boxes. lil view of the feeling
wvhiclî is said to cxist in Japan iii favor of trading-
wvith Canada, and of the fact that Japan lias vast
tiniber lands, Catnadianl maciiinery m iti fact ilrers
shoul take steps to secure a portionî of tiîis
trade.

Titi, practice iuidulged iii by sorte intuber
ianiiicturcrs of Iabeiling cars wvitlî the maille af

the siuipping firni is receiviuug sorte condenination
at the hands of' wholesaie dealers. L3y this
mntias the wviolesaler's custoier becomies
acquaiuîted with the mil] man fronli wvhani the
stock is obtaincd, anîd i placing future orders
lie wviIl probably transact the business direct with,
the iiil man, tlîereby sliuttiuîg out the wvlolcsaic
dealer w~ho lîad been the means of sectiring the
trade, arîd %vill is justly entitied to auîy betuefits to
be derived therefroni.

A suiisuun' of $5o,ooo lias been granted by tie
Dominion Govcrimnt towvards establishing a
fortnightly stcamship service betweeni Canada
-nd France, the Cauiadian ports being Montreal
iii sumnnier anîd St. Johin, N. B., and Halifax In
%vinter. Tiiere is already a prospect of consider-
able business between these countries as a resuit
of the uiew French treaty. The exports of
Iunber froni Canada liave increased, and wvitli

the additiona;l facilities provided b>' a stcamship
service as above statcd, there is reasan to antici-
pate dloser trade relationîs and more satisfactory
returris to shippers.

Titi. lack, of cleaniiness arouind lumber camps
is a miatter to wvhicli Mr. Johin Simpson, superini-
tendent of Algonquin park, drawvs attention in
lus auînual report to tic Commnissioner of Crown
Lands. The iriterior of the canmps, lie says, is
left in conîplete chaos wvitlî old clotiies, boots,
straw, etc. Last spring an attempt at clearing
one of tie canmps wvas made, but the filth wvas
mierely taken and dumiped beliind a rocky bluiff nt
the back of Ileadquarters. The question is one,
we believe, to wvhicli too littie attention has been
given iii the past, affecting as it does the healtli
of workmcen employed i the wvaods. Outbreaks
of typlioid fever in lumber camps are quite
frequent, largely tie resuit, no doubt, of disre-
gard of uîecessary sauîitary picatitions. Employ-
ers and enîployces alike slîonid feel ait interest in
this matter, and it is iîaped steps %vill be taken ta,
efTect an imiprovement along thiis uine in the
future.

IT is a1 matter of regret tliat the past month
lias witniessed tlîe destruction by fire of several
large sawv milîs in Ontario, cntaiiing a loss of
upvards of $2o0,ooo. While in most cases the
loss is largely, if not altogetuier, covercd by insur-
alîce, tue inconvenieuîce caused is or considerable
momnit to the companies intercsted, wvlo liad
conîpletcd arrangenients for the scason's trade
-nid Iîad reculi commenced sawiuig operations.
In tic case oi the Hawvkesbury Lumber Coin-
pany, ivho suffered tue loss of tlîree milîs, tue
difficnlty wvill be overcome by runniuîg tue tîrce
remnaining mîills day and niglît for tue balance of
tlîe season. Tic limperial Lunîber Company wvill
take imniediate steps ta rcbuild tlieir mili at

Warren, whiie a1 decision lias tiot yet beeti
reached b>' the Katri,îc Luuîiber Company regard-
iuîg tue reconistruction of tiir uîîiii. It is lîoped
that the jwners wvili tiot be seriouisly liauidicapped
by the utîfortunate occurrences.

CHANGE 0F LOCATION.
FRoMu every sie expressions of regret are

lîcard tîat, tue wviolesaie lunîber flrin of Domiogli
& Oliver have resolvedi upon takiuug their depar-
ttre front Torotnto. Their nlew location wviil be
Northî Touîawauîda, N. Y., whcre tlîey have
lcased tue docks and yard of A. M. Dodge &
Co., and will continue business tîder the style
of tue Domiogli & Oliver Comîpany. TI'ie chîange
us sinîply the renioval of their miain office, now in
the Board of Trade Buildinig, to Tonawvanda, as
tue office at the Nortxerui docks iii Toranto %vill
be nîaiuîtained. By tiîis arrangement the nîcni-
bers of tue flrm wvili be euîabied ta, give tiîeir
personal attention to tlîeir extensive liardwood
trade in Uieceast, wiiile their western connection
xvili not suifer b>' tlîe removal. Tiîeir B3uffalo
yard %vas sald somne tinie since to tue Arthîur
Hill Conmpany, of Midiand.

The boss sustained by the renioval froni T'or-
onto of snci %veii-knowvn dealers is keciy feit b>'
tue trade. During the many years of tlîcir busi-
nîess life in Toronto, the tiienîhers of the firni
lhave alwvays been recognized as honorable and
reiiable in aIl dcalings, and this lias secnired for
theuî an extensive c onnection. 'fihe îuts
wuslies thiîe snccess in tiîeir newv field.

LUMBER ADVERTISING.
To advertise or not to advertise-tliat's tue

questioni. Wc shahl, of course, maintaiti tiîat it
is a cflvideuid-pa>'ing in"estment. You may not
agree wvith tlîis, and may, perliaps, tlîink: tue
motive wlîiclî prompts tue affirmnative of tue ar-
gument is a selfislî or ilîercenary one ; but wve
shahl iminuediatcly interpose ant objection ta the
negative of tue question on tlîe grouind tiiat dis-
believers pay but iittie or no attention ta tlîe de-
tails of tue business, anîd assume tlîat becanse
buyers do not conie flocking aiter their goods,
immediateiy aiter inserting ail ad in a inmbcr
journal, tliat advertising is a Il'dead hiorse," and
are, conscquently, not quaiied to judgc of its
truc nierits.

Tiiere is a right way and a wrouig tva> to ad-
vertise, and the riglît wvay is wvliat wve shall, in a
fewv wards, cansider.

Every ailmeuit demands a spccific remedy,
whletlier it bc disease or bad trade. If you are
suck, and Laul it tlîe doctor, lie doesn't simply
prescribe medicine ; but, after a thiorougli diag-
nosis aof your trouble, lic decides wvliat is tue
nature af yaur ailmient, and orders a ccrtain
remedy to fit the case. Just so witlî advertising.
If trade is dul, it wvill lîardly be of mucli value
ta simpiy advertise yauir namle and business
that's toa, general. If you deuîîand specific re-
suits from your advcrtising, yau hiave gat to say
sometlîing specific. For instance, hucre, yau're a
lumber dealer ; yonr runining an ad iii a lumber
journal, but uîobody seems ta write you, asking
for several car loads ai lumber, atîd remarkiuîg
that tlîey know you're in tue lunîber business
because thîcy sawv your tianie iii the paper. The
result is, aftcr awliile yau begin to thîink advcr-
tisiuîg don't pay just because buycrs doui't keep
tellitig yati tlîat they read your ads cvery weck.

If youi wishi to be rcuiinded of tlîe fact, dit NvOur
at(s are rend, just Pitt ont a Il feuler ",iti the shape
of sanîetiîing the miarket is short oui, and iuiforiiî
buyers that you have tue article dcniauided, for
sale, at a bargain, perlînps. îou uuced hîardiy
expect a departnîcuît-store bargain-conter ruish,
bunt tue chatnces are tlîat you wiil be couîvinced,
il% a substauitiai mianner, tliat pîeople do rend ads.
If )'ott have a particuharly fille lot ai piece stuff,
say s0 iii your ad, give tlîe dimniusiotns anîd the
aiiautnt you hav'e ta afTer, -uid if thîc is ans'-
thiug iti tue way ai Il iuiduiccuicueit,'' lut your adi
tell it ta prospective buycrs. If' tiiere is auîy
reasol wvhy it should bc taketi iii preference ta
auiy ai tue thîousauîd-auîd-auîe otiier stocks of
piece stufi', tell what tiîat reasoti is. If you're
lonîg oui sauîietig wh'iici the miarket is short
on, thîere's just tue opportnîity yaut're lookiuug
for ; advertisc tue iact ; tell it \vitlî a loud voice;
let tue people kuîow it. Souîîebody, irouîi sauîue-
wvlere, wvill wvant ta kuîow tmore about it, anîd
wviil write you. 'l'len- w~eli! theti it's your busi-
uîess ta sell it. Daui't depeuîd on your ad ta seli
goods. it at gets you inta comunuicationi
wvith buyers. Suppose ta-day yau have liait' a
umillioun féet ai 6-iuîch No. 2 feuîcing, 16-foot
leuîgtlîs, don't it seeuîî reasouiable to cxpect titat,
under prescrit mîarket counditiotns, it wouid bc
casier ta, interest buyers iti i-foot board .thau
it wotild be ta get thiîe to rend a lot of stuli'
abotut ceiling, sidiuîg anid fiunishî, or lîigh grades,
lovcst prices auîd protmpt bhiiiîeuîts ? Certaiuily
it wvould.

Chatnge yottr adi to fit tic umarkets, if 'au watt
the best resuilts. 'l'le umarket is tisualiy ui) or
daovn oui certaitn grades, givitig appartuuîities ta
spring its I'short" featuires ta good advauitage Ii
yoitr ad.

Lumher stocks thiroughîout a certainu territor>'
are ta a greater or iess exteuit alike, anid ît's a
hittle difficult, sollietitiies, ta fid Il features Iliu
tlîe differetît stocks ta attract buyers frouî il aIo
tlîe atlier stocks ta >'anr particuhar stock, but if
yon cati tanie no rcasouî wvilicli will coniserve
thîcir ittrcsts iti couîiuig yaur ivay, hiaw cati yaui
expect thiat tluey -irc gaiti ta sinîgle voit out froui
the wviole lot ai îauniacturcrs as tiîc passessor
ai tie best advantages?' No ! Von cauî't exnect
it. You'll just siuîîply have ta takec youir chatnces
wvith tue rest, and miss a good mniauy !,ales whîch
you couid coax your wvay b> oiffriuîg as a specialty
sanie particular grade of stock wuiicuî >ou vur>
wvchl ktiow the market dcnîands.

Wllien the advertusing solicitor ctilies arotind
arîd expatiates oui the beulificeuit ifrects aof adveu'-
tisiuîg, uic uses lus bcst argumieut ta scil lusspace.
Do yoti buy it just ta please hitîî, or do> ou reaily
expect it wvill profit aou ? If the latter, thctîl %% h
not give it a fair show ta prove its iieritorious
qualities ? Vour salestii cati't seli Intuiber by
siunply calhiuîg on tuîe retailer, teiliuîg uiuîî lie
represents so-auîd-so, anid askiug liiuî wvlat hie
wvants He's got ta, do soniîe talkiuig, use saie
argument ; anîd ustially, a1 good dlca! of kt boa.
Tiien hiaw do you expect an ad, whiich ouîly says
you hiave a big stock ai cvervtiig, is goriug to
brecd resitts ?

Wlicui yan try ta talk the dollars otut ai a
mani's pocket, ivlîetiler b>' salcsttu or acdvertise-
ment, you'vc got ta get righît dowtîi ta btusinecss,
atîd ulse the lîottcst argutment-, you cari cauuiuiaud.
flighi grades, laov prices and Promîpt siiitients
wvat't do. Evcrybady claitîîs tlîat, anid it setuis
like a sort ai tail piece, just rured oui ta fiuîishî up
everyad writteil, auîd huas tio specif'uc vaile, if
yan demand speci'uc resuits for yonr advertisiuîg,
make specific offers atud tuiakc thueni evcry week.

-Mhississiuppi Valley Ltiliberuuîati.
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