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IMPLEX
elf-Balancing
EPARATOR

In Balance always
Makes Dairying
Profitable
_pays for the Farm
Lasts Longer
Easiest to Run

Xcels All Others

of
Ho

getting a Cream Separator.

a “SIMPLEX.”

licity, self-balancing bowl, i

Skimming of the “SIMPLEX
favorite everywhere it goes.

locally in your district.

Branches: PETERBOROUGH, Ont.

S

Showing Simplicity and Accessibility

wearing.  Removing the body

exposes the gearing and
bearines of ¢ o Simplex.

It is a mighty serious business for you to
get anything but the best when it comes to

The possibilities of dissatisfaction are prac-
tically all done away with when you instal

The ease of running, ease of cleaning, simp-

nterchangeable

spindle point, low-down supply can, the
general pleasing appearance, and the Perfect

" make it the

Write to us for full particulars about the
“SIMPLEX'' and our special terms to you
to use the “SIMPLEX" and represent us

D. Derbyshire @Co.

Head Office and Works: BROCKVILLE, ONT.
_MONTREAL and QUEBE
WE WANT AGENTS IN A PEW UNREPRESENTED DISTRIOTS

SELLING

To produce is easy, to sell s more

difficult,—to sell at u.{”‘ fair pre-

' At s work at wli wo farmers
ma,

xpert.
Farm and Dairy questions about
Jour selling problems: answers will
be given in this column,

Shall the Farmer Advertise
By Elward Dreier

If the country town weekly or the
daily would devote a page or half
page to the farmers' advertisements
the trade with farmers would be
stimulated. Bill Jones could say,
“On Saturday I will be in your town
with a load of potatoes, oggs, butter,
poultry and vegetables”  Then he
could say that everything would Le of
the best, and if people would write
him and tell him just what they want-
od he would have it all ready for them
and deliver it right to their-door. Bill
Jones could do the delivering and col-
leot his money and get home by noon
if he wanted to. He would save a
lot of tim nd would not run any
risks of having to take back home half
of his load

Not only that but Bill Jones would
get in actunl touch with his eustom-
ers. He would find out their wants
and be able to supply them. Perhaps
this year he didn’t plant the things
that he found a large d nd  for
) vear he could arrange his garden
according to the demand for good
things He could figure out just
what people wanted at all times and
cater to the trade. This would give
Bill Jones more money and the con
sumers better service

THE BEST WANTED

And Bill Jones would find that his
customers wou!d demand the best of
overything and so he would have to
ki right up to the minute with
everything He would have to use
the best of seed to get the right kind
of produce. He would have to have
the best kind of poultry and ) ould
have to have neat wagons or buggies
and good horses to make his deliveries

for, you know, people like to buy
from people who take great pride in
what they have. And Bill Jones
would bo able to have all these good
things if he advertised and worked
up & good trade.

All this would mean that the value
of Bill Jones' farm would increase
from year to year, for people would
expeot groater things from him as he
inoreased the efficiency of his farm
and he would be obliged to make good

WHERE COOPERATION 18 NEEDED

Perhaps at first this ndvertising
would not pay. It would mean that
the farmers would have to get the co-
operation of their local papers. They
would have to go to the editor and
say, “Here, we want to have a section
of your paper devoted to the advertis-
ing of the farmers. We want to get
in touch with you people here in town
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Ever hear of the season of June Pasture ?
That season is now on. i
greatest milk flow; the time of fat and grow-
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time of

The Time of Beaviet Purchasing

to get in you selling

story to our 15,000 progressive Dairy Farm-
ers, to cause them to want and buy your goods.
You can reach these people through Farm and

g for next
to and before 10 o'clock

;ik for Farm Machin-

and know your wants so that we can
serve you Letter. Supposing you de-
vote a half page to our ads. and later
on if we need more give us a page.
And supposing you give us a boost
every now and then and help nus got
in touch with the people.”” Then got
| farmers to advertise. Supposing that
each one contracts for a small space—
every space the same and use all the
space that you need in the paper for
the summor season—and for the win-
ter too. The cost will not be very
much.
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and in the fall our potatoes, corn and
|a lok of children feed. Then in the
winter people might want to buy
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veal, hogs and booves
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Why Beef Aged Bulls?

he became an ir

for over a year of
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The other day in the stock: to the old farm
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