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1 COST OF TWO. o
100 CANDLE POWER MILLAR'S
¥OR PARAGON
50 cents a month with - . CHEESE.
gasoline at 40 cents a 3 : o 5508 :
and the grocers who recommend and sell it are

galion.

Satisfaction guaranteed or money
refunded.

taking advantage of a splendid opportunity to win
the conﬁdence of their customers. Its pumy is

THE A“ER GAsOLI“E LAMP absolute—its flavor unequalled

CHEAPER
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“ Educate your customcrs lll rcgard to quallty 4

This is espec:ally true with regard to Salt. You want your customers to buy Salt that -
will bring them in a good return—by producmg the finest butter and cheese. - You likewise
desire to sell Salt to housekeepers that will not set hard in the salt cellar or dredger. and that
, possesses the pure, sparkling, white color that first-class Salt alone can have.

s i : Educate them thoroughly by advising them to buy Coleman’s or Rice’s Salt, and the
] results will give them confidence in your judgment forever after, 'ﬂlasp Salts are pnre— A
i they do not cake—certain to pleaso. s ?&
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