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Mexican transportation services have improved markedly over the past several
years. Deregulation and increased competition have combined to shorten transit
times and improve services for international traffic. As the provisions of the North
American Free Trade Agreement (NAFTA) and other international agreements are
phased in, opportunities will improve for Canadian exporters and carriers alike.

“There are four ways to get your product to the Mexican market: road, rail, marine
and air. Of these, road transportation is the most popular, accounting for about half
of Canada’s exports to Mexico in 1993. The decision on the mode of transportation
depends primarily upon the rate, the transit time, the nature of the product and the
package of services offered. Exporters can purchase transportation services directly
through a trucking company, railway, airline cargo office or marine shipping agent,
or they can deal indirectly through a freight forwarder.

ROAD

Road transportation to and from Mexico has grown in importance in recent years.
The proportion of Canadian exports transported by road grew from one-third in
1988 to more than half in 1993. Only large quantities of bulk commodities are
outside the domain of truck transportation. Refrigerated cargo moves almost
exclusively by truck. Road transportation from major Canadian cites to the
.Mexican border at Laredo, Texas, takes about four days in full-truckloads (FTL)
and up to seven days for less-than-truckload (L'TL) shipments. Once customs is
cleared, another two or three days are required for the goods to reach Mexico
Ciry.

The exporter should ensure that arrangements have been made to transfer the
shipment to a domestic carrier at the Mexican border. Some trucking companies
simply transfer the trailer to a Mexican tractor; others reload the cargo into a
Mexican trailer.

Many Canadian trucking companies have developed arrangements with U.S. and
Mexican truckers and can provide a complete transportation package for the
Canadian exporter. Examples include: Gerth Transport, Mill Creek Motor
Freight, Can Pac International Freight Service, SGT 2000, Canadian American
Transportation, SMR Transport, N. Yanke Transfer, Challenger Motor Freight,
Future Fast Freight and Trimac.

Under the North American Free Trade Agreement (NAFTA), the nght of entry
for Canadian and U.S. trucks will be phased in gradually over a 6-year period,
beginning with access to Mexico’s northem border states in December 1995.
However, following a Memorandum of Understanding between Canada and
Mexico, Canadian trucking companies now have the right to cross into Mexico.
They must transfer their load to a Mexican carrier within 20 km of the Mexican
border. Canadian carriers may also pick up north bound goods within this 20 km
range of the border. ,

BUSINESS GUIDE
DOCUMENTS AND REGULATIONS FOR EXPORTING TO MEXICO

frisntqassannneenREReRERERRRE

1A

-
N

11

Ja—

™

214

14

"

ETTELY

ol
B

LET)

i



