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ilng in the west for some weeks m the
interests of the company, went cast last
week. He reports good business done,
and is specially pleased with the pros-
pects for the sale of the products of his
company in the west.

Dr. R, F. Greer, formerly in the drug
business at Morden, Man., has just re-
turned from the east, where he com-
pleted his course in Medicme,  He -
tends opemug up in Mamtoba.

Messrs. Dixon & Kelly, retaii drug-
gists, Main street, Winmpeg, have dis-
solved partnership.  Mr. Rowlon Ihixon
continues.

Mr. D. W, Bole, of the Martin, Bole &
Wynd Company, Winmpeg, left ast week
for an extended tour in the Kootenay
country.

Dr. J. W. Cartwell, of Glenboro, wasin
Winnipeg last week, enjoying a well-
carned holiday.

Changes in the Lyman Bros. Go.’s Drug
House.
[

Some very important changes werc
made in the management of the Lyman
Brothers Co., Limited, of T'oronto, at the
annual meeung held April 15th.  Mr
John Henderson, who has so ably filled
the position of managing director for
nearly tweniy years, has retired from the
company, as has also Mr. G. W. Lillie,
secretary-treasurer.  ‘The faces of these
{wo men, so faniliar to the drug trade of
this province, will be greatly missed.
"I'hey have both been long and intimately
connected with the firm with which they
have now severed their connection, and
Mr. Henderson more particularly from
the prominent position held by him was
an especial favorite amongst the trade.
Mr. C. McD. Hay, who has been appoint-
ed managing director, is a worthy suc.
cessor to the recent manager.  His large
and varied experience, first in the retail
trade—having learned the business with
C. S. Mason & Co., of Brantford, com-
mencing with them in 1872, and since
that time as travelling representative for
the old firm of Lyman Bros. & Co., uatil
the formation of the joint stock com-
pany, when he was made one of the
directors and appointed assistant manager,
fits him peculiarly for the position which
he is now called upon to fill,

Mr. James Wau, who has been placed
in the position of seccretary-treasurer in
succession to Mr. Lillie, is an old em-
ployee of the company, having begun
with them when only 16 years of age.

By patient perseverance and close at-
tention he kas won his way, and is now
cousidered one of the best financial man-
agers in ‘Toronto, and from his intimate
association with the firm during a num-
ber of years, is particularly well adapted
for his present position. We con-
aratulate both these gentlemen on their
appointments and the company in its
sclection of officers.

Optical Class in Winnipeg.

Mr. J. S, lL.eo, principal of the Optical
Instnute of Canada, is making arrange-
ments to held an optical class m Winni
peg, at an early date, under the instruction
of Dr. W. I& Hamill. ‘This will be a
boon to the western tade who desire 1o
sceure a knowledge of optics at a nunr
mum of expense and time, and partics
interested should lose no time in com-
municating with Mr. Leo for date and
fuller information.

Montreal College of Pharmacy.

ANNUAL MLESING,

The twenty-ninth anunual meeting of
the Montreal College of Pharmacy was
held in the College Building, 595 Palace
Street, ‘I'hursday evening, May 6th, Mr.
W. H. Chapman, president, in the chair,
The attendance was fair.  From the coun-
cil's 1eport it was learned that the year's
work had been most successful.  Nanety
students, including one woman, had been
in attendance. ‘The financial statement
showed a surplus of $Soo, notwithstand-
ing several large items of extraordinary
expenditure.  “Total receipts, $3.105.20.
‘The election of officers resulted as fol-
lows : Presidemy, W. 1. Chapman, re-
elected ; vice president, A, J. Lauwrence,
re-elected s counzil, . J. Covernton,
J- E. Tremble, C. E. Scarfl, H. W, Rey-
nolds, H. R. Lanctot. R. . Williams,
‘T, E. Barbeau, A. M. Mcdhllan, ]. R.
Parkin. During the cvening the Dean,
Dr. T. D. Reed, gave a short lecture on
“Acetylene and its Applications in Lan-
tern Projection.”

A very good disc was obtained by
means of a specially prepared apparatus.
A number of fine illustrations, photo-
graphic and ait, were thrown on the
screen, concluding with some amusing
local hits. A vote of thanks was coi-
dially passed to the doctor for lus enter-
taining discourse. The meeting then ad-
journed to the chemistry classroom,
where light refreshments were served, and
an informal conference was held on mazi-
ters pertaining to pharmacy. It is in con-
templation 10 have a re-union of the phar-
macists of the province, at a banquet at
the Windsor, some time in June.

The prizes obtained at the recen exami-
nations were presented to the successful
students.

The Pharmaceutical Association Wins.

In the Court of Sessions at Montreal,
May 14th, Judge Dugus rendered judg-
ment in the cascs recently instituted by
the Pharmaceutical Association of Quebec
against the departmental stores selling
patent medicines. The S. Carsley Com-
pany, H. & N. E. Hamilton, and Boisvert
Freres, were each condemned 1o pay 2
finc of twenty-five dollars.  The threc
cases were all tried at once, the complaint
being Iaid under section 4,035 of the

Pharmaceutical Act of Canada, which
virtually chaiged the defendants with con-
ducting a drug business without a license,
and thereby endangering the public. The
defence maintuined that whereas the only
drugs handled in their stores were patent
wedicines, which were received wrapped
up, there was no more danger of a person
bang poisoned by buywg it m ther es-
tablishments than there was in a drug
store.  In both cases the clerk would
simply take the bottle or package from a
shelf and hand it over.  ‘They did not fill
prescriptions, and therefore did not sce
the necessity of passing an examination.
Judge Dugas, in rendering judgment,
sad the Irench version of the Act was
not very clear, but under the English law
it was quite apparent there was an offence,
and he 1endered judgment accordingly.

Cash or Credit.

“I'he present thorough discussion of the
methods  which have made the depart
ment stores successful has served to em-
phasize the importance of merchants
placing their trade upon a cash basis, or
at least to refuse credit within the nar-
rowest limits.  ‘The Alaritime Merchant
reports a Halifax dry goods trader as hav-
ing stated that there was no difficulty in
adopting cash methods, provided the
metchant “had  backbone enough to
carry ot the groposition in its entirety.
On the assumption  that thirty days is
equivalent 10 cash, or 1s a1 means towards
attaining such a desirahle basis, firmness
and promptness in sending out and col-
lecting the bills would seem to be one of
the strongest levers that can be used to
gain the desived end.  The great evil of
a large portion of the retail dry goods
trade in  Halifax is caused by the six
months credit system which bas been so
prominent a feature of the business in the
past. Il merchants who are tied down
by the existence of such a custom would
hut make an effort, steady and persistent,
in reducing this long term, it would not
take a great while to educate the custom-
ers that the short time or spot cash
method was the most satisfactory in the
long run.  As it is at present, when the
long-term system is in vogue, a customer
looks upon the receipt of a bill in the
light of an impertinence, and if the
amount is at all large the dealer stands a
chance of offending a person who owes
him, and everyone knows that it is very
much cusier to offend a customer who is
largely indebted to you than a cash
hyver”

The genial young man slapped the
merchant on the back and exclaimed :

* How’s business?

“How’s business ?* the merchant re.
peated thoughtfuliy. Then he took a
bundle of notes at anything from thirty
days to six months from his pocket and,
with an effort at cheer, exclzimed :

“ My boy, T never saw a time when
business was more gromising.”




