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Earn
More

Earn more money by buying goods of standard 
value—doubt less when choosing. Think more of quality than 
price. How about those dusty, dirty, fly-specked packages up 
there on the shelf? What did it, quality or price ? “Doubt Less 
and Earn More.”

Sell Goods of Known 
Quality
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SHELL BRAND"
(LA COQUILLE) +

As standard as sugar, salt, coflee or tea. 
Of known quality always. Purest, Richest, 

i Strongest. Made by the largest manufac­
turers in the world.

Containing 67 per cent, of pure oil as 
against 60 per cent, in ordinary brands. 
Packed and shipped in cases and boxes in 
bars of 1 pound each and upwards. Pressed 
Cakes in boxes also. “ Earn More ” by 
selling it.

Has stood the test of time and has won out 
on intrinsic merit. Always strictly pure. 
Always does exactly the work cut out for it. 
“ The Gelatine of Quality.”

LEADING WHOLESALERS SELL THEM

ARTHUR P. TIPPET & CO., Agents


