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THE COMMEBERCILAIL,

YWHAT IS THE MATTER WITH
HANNAH 7"

( Continued from page 834. )

is not more than 174 cents. Sugar shows &
vory high percontage, because it is & choap and
heavy artiole, Teas pay about 2 centaalb to
lay down at, say, Boiesovain, This would make
the freight on a dollar's worth of the kind which
I found most used, 0 cents. Canaed goods pay
2} cents a tin to MoGregor and pnints on the
braoch lines equally distant from Wibnipeg.

Summing up my investigation, I can roach
only the following conclusions, namely : thav
so far as freight rates from tho east to the
country distiiots, towns and cities outside of
Wibn+peg aro conceroed, there is practically no
compleint heard from the tradiog community
thercin. On the other hand, the complaint is
quite common, and in some cases loud against
the local 1ates fiom Winnipeg to polats in tho
province, 20 that tho cry of discriniination
against the shippers of this city is not a cry of
the jobbers alone, but finds a distinot echo from
the country.

On one item, not direcily conneoted with
general merchandise, I mado numerous enqui
ries, namely lumber, and the ficight rates
thereon from the Lake of the Woods mills,
With ono exception the rates were condemned
as excessive, and the exception was a dealer
who wau selling ocut bis business and did not,
I tuppose, want his purchasor and successor to
obtan any unfavorable view of tho business
situation in which he would be placed.

Comment on the above raport is unnocessary,
go far as the question of inbound freight rates
being burdensome to either rotailer or consumer
in the country districts is concerned, Oanly the
freignt rates from Winnipeg to western points
are complained of, and as competition will regu-
lato this so far as the country merchant is con
cerned, Winnipeg wholesalers having to meet
the prices of eastern competitors, the retailers
and consumers are not the sufferers, but the
\Winnipeg jobbers, who have to fight loaded
with this discrimination. On the lumber
question comment will be made in a future
issue.

It is beyond guestion, tberefore, that this
ailment of ** Hannah’s” has no trail leading to
excessive inbound freight rates as a cause,
In the next issue search will be made for it

elsewhere,

COMMERCIAL CONVENTION.

The question of calling a convention of mer-
chants to meet in Winnipeg durine the week of
the Industrial Exhibition, is now aader discus-
sion. A very low railway rate has beep an-
nounced for visitors to the exhibition, and a
large number of metchants are suie to be in
the city that week. We certainly believe it
would be a great bonefit to the merchants to
come together for an afternoon and evening in
convention, and the presence of so many in
the city as are sure to be here during exhibi-
tion week, should be taken advantage of to ac-
complish this very desirable purpose. Mer
chants from all parts of the couatry, many of
whom scldom have an opportunity of discussing
questions of common interest to the trade,
will be in the cit, Mauach information can
always be gained from a diecussion of questions
of general interest, leadiog to au interchange
of ideas. Even if there were no specially im-
portant qaestions which call for disoussion,
there are topics in connection with trade general-
ly which could bo talked about to the advantage

of all. Disoussion leads to thought, and the
advancoment of an idea by ono person, leads to
the develo pment of ideas by others. Thus in.
formation is diffused and people have their
doas brightened np. If & commorcial conven-
tion of this nature could be made an annual
affalr, we beliove it wonld tell in time to the
advantagoe of trade in this country by leading
to the introduction of a botter and more uai-
form system of doing business.

In & new country like this thero are special
reasons why a convention of this kind should
do good. It is very nccessary that the busi-
ness systom of the country should bo establish-
od on asolid and businesslike basis, and now
is tho time to lay tho foundation right. Rocent
developments have shown that toma changes
aro necossary in our business fabric. Condi-
tions have changed somo in this country, snd
legal changes huve been made which require
caroful consideration, the discussion of whioh
cannot fail to do good. Thero are questions
such as fnsurance, handling produco, credit
basis of business, freights, ete., all of which
aro of apecial interest to morchants throughout
the country, and which can be talked over to
advantage. Tha exact date and placo of hold
ing the convention will be snnounced later in
The Commercial, as it is quite probablear-
ravgements will be made to this end.

Winnipeg Industrial Bxhibition.

The prize list of the Winnipeg Industrial Ex-
hibition Association is now being distributad.
It also contains the programme of the eports,
amusemeuts and attractions which will take
place during the exbibition week. The exhibi-
tion opens on July 23 and continues to July 28.
The large sum of $15,000 is offered in prizes,
Exhibits will be carried by the railways free of
oll chargea, from all points in Manitoba and
the territories. Exhibits from the East will be
obarged ordinary rates to the exhibition, but
will ba retarned free. Very low passenger
rates have also been announced, the return
rate being less than single fare one way, in
many cases. With these very favorable terms,
the exhibition is certain to be a great success,
both in the number of exhibits and in the at-
tendance of visitors. Eatries for exhibits
should be made before July 12 next. Printed
forms for entries will be supplied on application
to the secretary. Live stock should be in the
grounds by 10 o'clock on Tuesday, July 24,
and other articles on Mondav, and may bho re-
moved on Saturday, thus giving four full days
for the exhibition to last. This is an improve
ment from last year, as exhibitors from a dis-
tance will not be compelled to remain so long
in the eity. A splendid list of sports and at-
tractions has been provided, extending over
the four days of the exhibition proper, from
July 24 to 28 iaclusive. A number of large
special prizs are cffer-d, amountivg in some
cases L0 over $100. Prize lists can be had
from the secretary.

Australia’s fireaﬁ Staple,

‘The wool clip of Austialia for 1893 94 is esti-
mated at 1,860,000 bales, or 52,000 bales in ex
cess of that of the previous clip, being the
largest ever recorded. The London selling
value, however, appears to be smaller than for
some years past.

Why Oheap Lumber ?

Tho Missiasippi Valley Lumberman, of Min-
neapolis favors highor prico for lumber in the
following article :—

*“Whoat sonse Is there ip tho presont low
price at which whito pine lumber is sclling
all over the country, is & question that is
belog asked on every side® It is a question
that appeals atroogly to the good semso as
woll as the pocket book of every manufactur.
or of lumber, and wo all kuow that when the
pocket book is touched it becomes a matter
of importance. It is the general belief that
the bottom has been reached and that lum.
ber will stay at the present notoh uatil there
is an advance, porhaps ia the cacly fall, and
then it will go up a peg. Yet others argue
that the bottom has not yot been reached
and that somo soven or eight years ags lum.
ber was selling cheapor thaa it is to-day, and
that about as maony yeats pravious to that it
was still down lower. In faot that low prices
of lumber como in intervals of srven or eight
yoars and that sevon or eight years from now
lumber can Dbe expected to bo ohec per than
it isto day.

‘It is contrary to good senss to boliove
an argument of this sort. Wheu it {v con
sidered tbat each ycar seos more and more
of the white pine timber of tho northwest
cut away, until now the best and choicest
timbor is far hurder to get at thap it was
ten yearsago, one can't figure out why lumber
should be cheaper thran it is to-day nor why
any ono should oxpect it to be cheaper ton
years hence. It is contrary to the natural or-
der of things. Stumpage is costing more each
year, the best timber 1s being rapidly cut
away, aud whilo the.e is no immediate fear of
the timber supply giving out, at the same 1ime
there are many reasons why lumber should
have been cheaper in 1836 than it is in 1894 or
can possibly ever be.

** There geams to be a desire throughout the
catntry to dispose of lumber at tigures st
which there is scarcely any profit this year
When one =tops and reflocts, there really can
be found no reason for this, except that each
manufacturer in order to compete with his
neighvor has got to mske a low price, and
as the demand is light, the remult is to force
lumber on to the market it has ta be sacn-
ficed, It is true that the law of supply and
demand governs prices, and now, when the
demand is light and the supply adequate,
prices suffer. That is why it is done.  Yet if
lumber manufacturers were able and so dispos
ed to hold their lumber until a demand was
created, as there surely will bo in time, there
is no doubt but what they could realize much
more on their outptun. Oane great point in fav
or of a firmer lumber market is the fact that
stocks are not excessive anywhere in the coun
try in meaunufacturers or first hands, and in
second hands they are unusually light. Thero
is not & retail lumber dealer in the northwest
whose atock is aoywhere near atlargs as it was
a year ago this time and who could fill a very
large order without first ordering stock from
first hands. Even in the south 1eports from
the yoliow pine district are to the effect Lhat
there is not a surplus of stock on hand. Su the
competition with yellow pine in common terri
tory ie not 8o sharp as to cause prices to remain
at the presant figures.

¢ Retuilers do not fear steady prices for lum
ber. Iu fact it is to their advantago that prices
be firm. A promineut retsilor writes The
Lumberman this week that he would rather
see prices stiffer. The only thing in which
he is concerned is that his compstitor does nut
gev lumber cheaper than he does. The lumber
trade is holding up well under the gencral
business depression. It does not seem possible
that prices could go lower nor jast to maaufa.
turers that they should. An effort to hold them
up all around will surcly dono harm. Sak
and door men baverealized that demoralization
in prices does not pay, and have made two ad
vances within the past two weeks in prices and
are getting ready to make a third.” Lumber
men might profit by their example,”



