THE COMMERCIAL.

886

Wihout good credit the house cannut oatend ! theit gunds thiown wut of all the forergn mia
its business, and without confidence it cannot | kets and Lranded as franduleat,

obtain credit, The cummissivn business ie
looked upon as the safest. The cummiissivn
merchant makes advanves of frum one thied t
three-fourths the value of the guuds, which ke
sclls at 5.to 7% por cont. commissiun, and re
ceives. intorest on his adsances. In caso the
cou;ighor fails, the commission merchant is se
cured by the goods he holds. The profits of the
commission merchant are not large, but the vo-
lume of business is often heasy and the risk
light. The practice of dating notes ahead Las
in somo measure taken the place of the ol sys
tem of- selling goods on six munths’ credit, with

thu case s Cliagu o fon wechsmncy, for purcly
gulfish aotives, to destivy the reputation of vne
uof the leading prudacts.

We have just cause fur cungratulation that
this cuombinativn has failed, and thereby the
questionable tricks cnipluyed by this class of
capitalists exposed,

The lessun taught 13 that, in the lung iun,
*huncsty:is the bust policy,” not valy fur the
manufacturus and wpitalist, Lut for wholesaler,
rctailar, and wusumer alihe. It ds, thesddue,
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|
!
|
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satwal isws must bo vuserved and provided
fur, vt clsu thero will woan accumalation of

It is a doplurable spectacle to watuess leadug ) BUten Sluoh totlung wau s whstand, and instead
matufactuiuis and capitalsts wnbiang, as was | of o saiutary, whoivsumo and prouspervus cfféct,

theio wail cumne a sweeping away of all'barriors
aud a destiuctin of ail entorpriaes which it was
intended tu prumute.  Su speculation, which
has the intelligence to vperate in  accordance
with natural laws, tu Luy commodities when
thoy are cheap and tako caro of them till they
are wanted, and then distribute them, iz not
valy purfectiy logitumats, but ot 18 1n the nature
of & puble benchit, but such speculation as that
whivh teeently can to gricf in Chicago is al-
wayshazarduus, fut it antertupts the usual trade

the privilege of discuuntiag at 30 duys, at the | the duty of all tctad dealers who honestly lo { telativus, tucns Lumness out of sts asual chan-

end of which settlemient by note was required.

site tu ruuve the many abuses that new caist, ' acls, sestricts consumptivn, and accumalates a

Tho merchant then would take the sute tu lus | tv svt thein own houses in vide, and then on | resenvs of puwer wlich results s the destruc-

fuice the conunanl, that all, large and suall, bo
cuspilled to do likewise.  The Commer cod Re
rorter

banker and have it discounted.  Under the pee
sent plan-goods are sold at four months’ tinw
and 60 days extra time without note, so that
credit to-day isas long in some trades as befo. e
the panic. Thero seems, however, to be an in
clination to reduce the time on which goods are
sold. Thero is more danger in the contractiun
than the extension of business. It is not frua
the credit system per se that disasters arc to Le
feared, but from a lack of safeguards. Inother
words it is the abuse and not the use of credit
which makes shipwreck of so many mercantle
firms.—N. Y. Skipping List.
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* Striking 0il,”

The July ™ ntury contains an article by E. V.
Salley in regard to the importance of the oil
fields of the world, as follows

** Nearly all the petroleum that goes into the
world’s commerce is produced in a district of
country about a hundred and fifty miles long,
with a varying breadth of from one to twenty
miles, lying mainly in the State of Pennsylva-
nia, but laping over a little on its northern edge
into the State of New York This region
yielded, in 1881, 26,905,813 barrels, and in
1882, 31,398.750 barrels. A little petroleum is
obtained in West Virginia, a littlo at various
isolated points in Ohio, and a little in the Cana-
dian province of Ontario. There is also a small
field in Germany, a larger one, scantly devel-
oped, in Svuthern Russia, and one still larger,
perhaps in India. The total production of all
the fields, outside of the region here deseribed,
is but a small fraction in the general account,
however, and has scarcely an appreciable influ-
ence upon the market. Furthermore, the oil
of these minor fields, whether in Awmerica or the
Old World, is of an inferior quality, and so
long as the great Penasylvania reservoir holds
out, can only supply a local demand in the vici-
nity of the wells.”

Honesty in Trade.

Retail dealers who make a practice of buying
light weight, or impure goods, and selling the
same to their customers as full weight or pure,
have no just cause for complaint when the man
wfacturer or wholesalé dealer plays the same
trick, and sells second.class gocds for first, or
gross weight lard.for net, The smart dealer
who. is coustantly.on the wateh for  special
bargains ” in pure spices, 12 or 14 ounces to the
pound, canned goods one-half to three-quarters
of a pound light, and fancy teas, coffees, mo-
lasses and flour just sufficiently fixed to enabie
him to realize a good round profit and under-
sell his competitors, should not get in a rage,
and call hard names when he'finds a tub of olio
among his choice creamery, or ten per cent. of
glucose mixed in with his best molasses, for this
is a little gamo that more than one can play at.
Aud it has at least one advantage: those who
follow it.up generally get beat, and lose their
capital and reputation, (if they have any, at the
same time;
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Results of Speculation.

Tise fadure of Mcticoch, Everingham & Co.,
of Chicago, for several millions of dollars,
caused fur a brief time considerable excitement
‘in that aity.  Cummenting un the influence this
will have in cummercial circles, the Cincinnati
Price Current says. - **Speculativn within the
linuts of sound business principles is the life of
trade, and out mackets would be flat, stale and
anprofitable withuut it , but there arc reason
able limits to everyt’ ing, and speculation, like
‘vaulting amnlativn may o'er leap itself and fall
the ruinous policy, - introduced with oar ¢ivil | un the uther sile.”  The torrent of a mountain
war, of manufacturing spurious aud adulte , stream or a mighty river may, 1y 2 PTOPCT}Y
rated articles - and putting them.upon the home | coustructed dam, be partially diverted. from its

We have got to a point in the business history
of this nation, when it becomes absolutely ne
cessary to.call things by their .proper names, if
we are to maintain the honorable rep itation
gained by tlie honest well directed efforts and
industry of our predecessors, as a geeat produc
ing and manufacturing nation.

If leading manufacturers persist in coL* wuing

and foreign mackets, as pure goods, the entire | cvurse and turmed to great practical utility,

nation will b compelled to- pay:tho penalty , | furnishing power for important induat.ria.} enter

and our manufacturers' will have jthe:moatsfica- - | prises; or promote the’ prqductlon or- crops by‘

tion, the hongst-and-dishonest. alike,.of secing | jrrigation, but in all cases the - operation of
’ . .

tive of the praoie mover wnd proves  disastrous
to many womnpatatively innovent people.  Such
attempts tu nake muney will doubtless-be
made whencver there is a reasonable hope of
their being suceessful, bLut they are so extra
hazardous that in the intcrest of consccvative
Lusiness it «an hardly bo regrettod that tho
result has auw Leen such that it will throw dis-
cuuragement upun similar prujects in the
future.™
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Creditor's Trostees.

It is high time says the Monetlary Tlines the
anomaly were removed of allowing debtors de-
sivous of securing rateable distribution of - their
assots to choose the party who shall act as trus
tee for creditors. Cases ore covetantly occur-
ring where some persun friendly to the debtor
is chosen as aesignee, and under the law it.is
apparently sufficient if even one creditor’s con-
sent can be got to such appointinent. The other
creditors are without redress and are supposed
by law to be represented by the person chosen
by the debtor instend of by themselves, Not
only may the debtor in ths way choose the cre:
ditors' trustee, but the trustee so chosen ap-
points his own legal adviser, if one is nccessary,
without consulting the creditors ; and. in this
way creditors find themselves not unfrequently
represented by both a business and a legal agent
adverse in interest.

A good example of the unsatisfactoriness of
the present law in these respects .is afforded.by
tho case of Martin Tiuax, of Leamington. Mr.
Truax on cemmunicating to his creditors higin:
ability to continuc his payments was requested
to assign to a party named by them. Instead
of doing so the assignment was prepared by:a.
solicitor t« a local trussee, and’ duly registered
and acted upon and creditors notified. to. prove
their claims. In due course, after the. estate
had to a large cxtent been realized by the trus-
tee so chosen, it is discovered “that the assign.
ment so executed is invalid, ant cortain . dredi-
tors who have precured -judgments: propose .to

pssert their priority over the. general body of

creditors  Thus the.creditors have been lured
into resting on their rights through the repre-
sentatinn that all would be treated alike,.only-
to be told afterwards, that through carelessneds
or worse their rights are éntitely -sactificed.
-Thisstate of things surely demands. spéedy re:

-dress .
T



