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PROSPECT IFOR SALMON PRICES.

The London Grucir is one of the most
conservative of contemporary commercial
publications. Nothing of a scnsational
nature aflecting natural products, or man
ufactured goods from Calitornia and the
Paclflc coast is ever allowed to appear in
its columnsy without the closest and most
painstaking investigations, and by the
time of its publication by ourcontemporary
the nolse of the sensation itself is about
its ears, ¥n a word, our contemporary
keeps very close tofacts, and seldom if
cver indulges in a forecast of the market.

The above comment is called forth by the
recent publication by our contemporary of
the paragraph following :

* as to the salmon situation, it may be
observed that it has been greatly improved
by holders, the most influential of whom
have resolutely kept back supplics untilno
fish was to be had in any quantity, except
at an enhancement in value, which has
been equal to 3s. per case from the lowest
point !ast ycar, and sales of special ship-
ments by public auction having been dis-
continued, those concluded privately have
been marked by greater facility thao here-
tofore. The prolonged depression of the
former scason having eniailed severe
losses, importers have determined to make
a stand, and have hit upon the busiest
period of the yecar—the warm summer
months, when consumption is at its best—
for the raising of their pretensions.
Variousopinions have Lbeen cxpressed with
respect to the pack for 1592.93, but nothing
definite is yet known beyond the supposed
fact that it will be lighter thau in 1591-92,
and that canners and consignors of the
article wish it to be understood that they
will rather give upthe business than again
face the unprofitable results which at.
tached to it in 1890 91 ; but, considering
that therc wwas a total pack of Letween
1,590,000 cases and 1,715,000 cascs in the
years 1890.9], the deficiency in the consiga-
meats this ycar would have to be 2lmost
alarming, with existing prepondering
atocks, to create a sudden and sharp up-
ward movement in the market quotations
here.”

While we are disposed in the main to
applaud the course of our able and
csteemed contemporary, we are of the
opinion that in such a situation as is
presented to.day, any publication in the

United Kingdom might safely forewarn
the trade of the absolute certainty of a
very matcrial shortage in the saln.on pack
of the Pacific coast for this ycar. It is a
matter of record that the Alaska salmon
pack wiil be reduced £0.400,000 cases by the
combination of catnunery interests in the
far northern waters, The pack of the
famousbrandsof Columbia River (Chinook)
salinon will oot exceed 250,00Q cascs. Just
what the Dritish Columbia pack will be is
not definitely known. The scason on the
British Columbia streams is Iater than on
ours, but the same ccuscrvative policy
pervades the industry there that is scen in
its branches on the Columbia River and in
Alaska. Wemay have a pack of a million
cascs this year, but it is more likely not to
exceed 850,000 cases,

Io scveral years past, we have averaged
evera million and ahialf cases. Last ycar,
tKe pack was approximated at 1,500,000.
In 139], it was about the same quaatity;

in 1890, the pack was 1,623,000 cases ; and,
in 1839, it was 1,714,000 cases. England
has required since 1839 fully 000,000 cascs
of our Pacifle coast pack every year. Such
a requirement this year would mmake an
evident shortage in the home supply. The
United States requires for an average
consumption fully 30,000 cases a month,
It is casily scen from these data that
somewhere there must Le a shortage in
salmon this year, and, in some markets,
prices mustshow the effects which always
arc occasioned by a shortage in the supply
of any staple food product. We are of the
opinion that our contemporary may salely
say something more nearly representing
the true situation than that which has
been said in the paragraph given above
without subjecting itself to the charge of
sensationalism.—8, F. Herald of T'rade.

—_—————
COMMERCIAL DRIFT.

*“Whither are we drifting?” may be
asked with respect to many branches of
trade to-day. Merchants universally look
back to the old times when profits were
good, cxpenses small, losses few and
money was made. This, they say, is all
changed nowadays; profits—well, they
are infinitesimal, And, as profits have
decreased, cxpenses have increased, and
above and beyond all this there is the con
stant worry, the continual drive, the un.
remitting strain, and, atthe end of the
year, what is the result? TLucky if the
position of 2 year ago has been maintained,
Is this true? Let anyone ask one of the
old commercial trayellers, and he will soon
find out what a change L:as taken place.
Fornmerly two visits to each place in six
months, and good orders for a three.
months’ supply cach time ; now, any place
of consequence has to be visited every few
weeks, and orders are small bills for
immediate use. Then, look at the im-
mensc increase in the numberof travellers
—swarms of them—~—and the increased
expensc is casily accounted for. What is
to be the result? It is very hard to say.
*¢ There are too many peoplc in business,”
one of our most talented bank managers
tell us, and he goes on to describe a move.
ment which is going on in Canada, and
which is very marked. *Small villages
complain that their business is going to
the larger towns, and the towns complain
of the citica, Small manufacturers com-
plain of thc consolidations and so called
monopolics. Retail shopkeepers complain
of the great establishments where almost
anything can be bought. Thesc changes,”
lic says, *‘are part of the great centraliza-
tion in commerce, which is one of the
most prominent devclopments of the last
dceade or two.”  There can be no doubt
that these statements are absolutely cor-
rect, and that while the present excessive
competition for the present limited
market continucs, no profits can be made
at all commensurate with the capital em-
ployed or the encrgy expended in carrying
on commercial enterpriscs. The centrali.
zation spoken of will, no doubt, continue,
thenumberof hourswillprobably decrease,
aund the largest one will ultimately be suc-
cessful.  This, of course, will not come to
pass in aday, but men will not continue
always to waste their lives with no good
result ; many will follow the advice of the

bank manager we have already quoted by
‘‘ turning to some industry in which there
is not over.production.” Then, when sup-
ply and demand are brought to an cqual
level, commercis]l *‘life wil} be worth
living” once again,—T'he Shareholder.

————
A TACOMA SCHEME,

‘The Tacoma Ledger has recently been
printimg some articles on ‘“ Qur Ingurance
Rates.” Referring to the matter, a well.
known resident cf that citv, {n a letter to
the paper, suggests the following scheme
for securing lower rates :—

Let property owners combine and form
a ‘ Mutual Protection From Fire’ associa-
tion. Leteach member placea portion of
his insurance with the association, paying
arate to beagreed upon, as, for instance,
say a merchant carries $10.000 insurance,
he gives 85,000 of that amount to the asso-
clation, rescrving sufliclent in recognized
companies to maintain his credit. One
hundred such risks, at say 13 per cent.
would give the association $7,500 in pre-
miumsto start with. The second year,
carrying the same risks, the fund would
be augmented by another 87,500, increas-
ing it to 15,000, to which would be added
the accretion of new risks, The expense
of working need be but slight. The third
year, with the original 100 members, the
fund would reach $22,500, less expenses
and plus additional premiums. Andso
on. Now forlosses. OQur fire equipment
and the quality of the buildings being
erected within our fire Jimits placeusona
footing equaling in protection the largest
cities; but say that our losses would
amount to  percent. That would mean &
loss of $2,500 the first year. But, to insure
against emergencies, the by-laws of the
association might provide that only a per-
centage of loss be paid st the start, as, for
instance, first year, 20 per cent.; second
year, 40 per cent. ; third year, 60 per cent.;
fourth year, 80 per cent.; and after the
fifth year, the full insurance. Only extra-
ordinary disasters would now remove the
association from a firm footing, and, as it
improved in magunitude and stability, it
would come to be recognized aa a secure
institution, and members could insure in
itas much as it cared to take. .

The advantages would not be felt at first,
since the members would not get fall in-
demnity in case of fire, but, later, they
would not only get their insurance at a
lower rate, with full indemnity, but would
also have an interest in the funds of the
association to thsextent of the premiums
they had paid in. It should be thoroughly
understeod that the idea is not to form a
“home company,” but merely to make &
combination of property owners, having
for its object the lessening of insurance
rates and the ultimate retention in Tacoma
of the immeuse amount of moncy annually
paid out to easternand foreign companies.
Also, it should be reniarked that members
would not be individually responsible fo.
losses, Payment would be made faom the
funds of the association on the basis laid
down,

I have intervicwed several merchants

on the subject, and found them generally
favorably disposcd toward it, and if pro-
perty owners think well enough of the
schemeto give it anhour's time, ameeting
could be arranped at which it could be
thoroughly discussed and entered into
more in detail,



