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UNSATISFACTORY BUTTER
WEIGHTS.

Conslderable dissatisfactlon exists
among Winnipeg produce and com-
mission houses In regard to bdbutter
welghts, Unpleasantness sometimes
arises between country shippers and
recefvers here in regard to welghts,
as a result of the present somewhat
unsatisfactory system of handlng
butter. It has been customary in
this market to allow six, elght and ten
piunds tare for small, medium and
large butter packages, respectively,
but the experience of the trade goes
to show that thls tare often does mnot
cover the actual difference Dbetween
the net and gross weights ot butter
packages, Many packages of dbutter
reach this market with a quantity ot
salt' placed on top of the butter. It
is also known that tubs are frequent-
Jy soaked with brine untll their
weight s materially increased. The
makers of the butter are evidently up
to tricks of this nature to Iincrease
the welght of the packages and thus
secure the price of butter for an add-
ed weight of salt and water. 1In
some cases a quantity of salt has even
been found placed in the centre of
packages. While no doubt in many
cases the farmer or maker of the
butter s ‘responsible for this added
welght, it §s possible that in some
cases country shippers have also
adopted the same tactics, such as
adding salt on top of butter and soak-
ing tubs with brine, . -

The result of this i, that receivers
here have frequently found that the
net welght of lots of butter has turn-
ed out considerably less than the
shippers' weight. On one lot of a
few tons handled by a commission
house,there was a shrinkage of nearly
500 b3 §n the net weightofthe but-
ter, after making the usual allowance
for weight of packages. Produce
dealers contend that they should .not
be expected to pay butter prices for
salt, briné -and cloth, and there I8 a
movelnent on foot to have the cus-
tom of butter welghts changed, so
that payment will only be made for
net welght of butter. It is not likely
that any -change will be made this
season, as the dbulk of the trade is
over for this year, but it is kely that
next season a rule will be established
to adhere more closely to actual net
welghts in making returns: (o coun-
try shippers.

In the past this discrepency in

welghts was not felt 8o closely by the

. season.
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produce houses as it now ls. Business
now, however, 18 done on a closer
margin than formerly, and any loss
In welghts Is felt more Keenly. An-
otiier reason is, that the quantity ot
butter made here has Increased and
this year there has been a surplus for
shipment east. When & dealer hero
ships a lot of butter to Montrea), for
Instance, the butter will go through
the liands of a publlc welgher at
Montreal, and the actual net welght
only will be allowed to the Winnipeg
shipper.  Dealers here, thereforo,
think that they should buy on the
same basis as they are compelled to
sell on, and allow only for the actual
net welight, fnstead of allowing a uni-
form tare according to the size of
packages.

To avold misunderstandings Ye-
tween country shippers and produce
and commisslon dealers here, country
recetvers of butter can arrahge to
take In butter on the same basls,
When o customer comes to the store
with a package of butter, the ¢on-
tents can be turned out and welghed,
and the actual net weight should be
marked on the package. If thls cus-
tom were followed, many misunder-
standings between shippers and re-
ceivers In regard to welghts, would
be prevented. In taking in  butter
from customers, merchants should al-
®ays draw a sample with the tryer,
and any defects, such as lack of uni-
formity in color, etc...could be point-
ed out to the maker, with a view to
encouraging efforts to Improve qual-
{ty in tuture.

CHEESFE.

A well Informed Winnipeg cheese
buver says that there must be in  the
neichborhood of 300,000 pounds of
cheese held yet by factorles in Mant-
toba, which i3 a Jarge quantity for
this time of year. The make has been
large this year, and with a further
increase in the output next year, there
will be more cheese made than wil
be required for the western market.
In fact there 1s a liberal supply now
for the western market, though some
Ontario cheese was shipped through
to British Columbia earlier in the sea-
son  Notwithstanding the {ncreasein
the make, buyers have purchased free-
Iy at prices very remunerative to the
producer. If the cheese Industry con-
tinues to expand, so that a decided
surplus over western requirements is
produced, it will evidently mean that
keener discrimination as to quallty
will have to be practiced in buying
the Manitoba product. Heretofore al-
most anything offered In & checse box
has been taken, with little or no dis-
crimination as to quality, and the re-
sult has been that the qualify of Mani-
toba cheese has not improved with in-
creasing experfence In the Industry as
it should have done. Where the buy-
er does ndt discriminate as to quality,
there is not the same ehcouragement
for the producer to try to excel in
turning out his goods. Greater dis-
crimination In purchasing would be a
g00d thing for the Manitoba cheese In-
dustry, as it would put factorymen on
their metal and cncourage them to
put forth their best efforts in the
matter of securing high quality. A
1ot of poor cheese has been made this
A Montreal dalry produce
man who was here recently, sald that
the Manioba cheese fndustry. was.in
about the same posftion that the fn-
dustry In Ontarlo occupled twenty or
mole years ago. The.Ontarlo cheese
Industry has. certalnly made wonder-
ful progress In twenty years, and
what has been accomplished there can
bo. accumgplished here, In gquality at
lcast, it not in Quantity. Quality, at

any rate, Is- the first thing destrable
in the dairy industry, whether it be
oheese or butter,

HIGH EXPRESS RATES.

In th2 course of its weekly rounds of
the trading community In ¥innipeg
The Commercial generally hears a
great many things that 1t would not
be wise to use in the way of giving
publicity to them, and it I8 gencrally
only when a matter has become com-
mon expurlence that it §s made a sub-
Ject of remarks In these columns. For
a consfderable time back the trading
community of the west, both In and
out of the city, huve been complain-
Ing In forcible terms ot what they are
pleased to cali the extortionate rates
belng charged for carrlage of parcels
by express to the various parts of the
west., The complaint Is most comiaon-
1y raiged by dealers In low priced Hnes
of goods as they find that & small par-
cel consigned to & country polnt witl
often eat up more than its value in
express charges. Thils, of course, Is
something that is bound to occur in
certajn cases where the value of the
goods: 13 exceptionally low, but it is
claimed by the present complalnants
that owing to the high rates charged
under the present schedule it occurs
entirely too often, to the exclusion of
a good deal of trade that ghould be
handied through express channels. It
fs hard for a person not conversant
with the business to know what it
cpsts an express company to -handle
the ordinary run of parcels, and it
may be that the present scale of rates
in this country is not any more than
enough to cover cost of doing the
work, but the opinlon scems to be
pretty generally held that the express
people have what is vulgarly called “a
Zat thing,” and that they could «asily
lop 25 or more per cent. oft thelr rates
and stitl make good roturng on thelr
Investment. A general reduction In
rates would certainly have the effect
of largely fncreasing the volume of
buslness handled In this way and
would probably result in the end in a
net gain to the company. As it s all
sorts "of schemes have to, be resorted
to to get small consignments of goods
to their destinations economically. A
common method Is to divide the goods
up into & number of small parcels so
that .they can be shippe@ by post. To
compete for this business the express
people have made & rate correspond-
ing to the postal rate, which is very
much lower {n proportion than
thelr regular schedule, which shows
that they can it they like handle the
business a good deal cheaper than
théy are doing at present.

COLLECTIONS,

The credit season I3 now practical-
1y over for this year in the west so
far as retafl accounts are concerned.
Most country merchants annually
notity thelr customers that after the
crop is-oft terms are cash, and this
year the rule will be more rigidly ad-
hered to than ever. This looks at first
sight Mke a hard proposition, but it
is absolutely essential in the case of
most country merchants it they are
to .continue- In buslness. A farmer
who cannot pay his store blill after
harvest is likely to never be In a posi-
tion to pay it unless in very excep-
tional cases, and the-average general
merchant cannot afford to have
many such accounts on his books.
Iith the closing of the Year's credit
accounts comos the difficult task of
getting in the money outstanding
and of doing .so without unpleasant-
ness with the customer ff this can be

. avoided,  Therc 4ro always on every

‘

‘yesterday at the police court.
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merchant’s books a certain number of
accounts which will come {n of their
own accord without duntiing or any
sort of pressure. A certdin percents
age of the remalning accounts wilt
come In as a rule after one or two
askings and the others have to be
rustied for. These are the ones that
give the merchant anxious care and
often more or less trouble. Tho time
to deal with them Is when the money
I3 moving and If the storekeeper docs
not get hls share before heavier obli-
gatlons are pald the chances are dn a
year llke this he will eventually got
nothing at al.

Sclling Goods by Lottery.

The charge against J. Johnson. mer-
chant, Winnipeg, accused of dispos-
ing of goods by lottery, was urgg{ed

r.
Geo. Patterson taking the case for
the ¢rown, The point on which the
defence argued thelr case Is that de-
fer.dant, who runs a bankrupt stock
sale, save away Wwith each flve dol-
lars’ worth of goods certain coupons
which ent'tled the recelver to free
articles and that there was nothing
any more unlawful in this than fn
glving trading stamps for goods, A
test of skill In shooting at a turkey
with a gun had also to be made be-
fore the “free artlcles,’” among them
& horse and rig, could decome the
property of the successtul marksman.
Examinatlon was made of Mr. John-
son’s assistant, who described the
methods of conducting the sales of
the bankrupt stock and In dlstribut-
ing the coupons, with certain num-
bers. The netwspapers were utilized
to advertise that a prize would be of-
tered for the purchaser securing a
certain coupon and customers of the
store were told of the agreement.

Mr. Patterson clalmed that the
method was a gambling device to en-
tice business and {f allowed to con-
tinue would mecessitate other trades-
men_adopting similar methods, which
would Injure trade on a business
basls.

Mr. E. H. Afacklln, business man-
ager of the Free Press, gave evidence
iIn regard o the pudblleation of the
Bankrupt Stock company's advertise-
ment in the Evening News Bullotin of
Oct. 6. He prodiuced the manuscript
of the advertisement, handed into the
office for publication,

Arthur Dulmadge, a clerk §n the
Free Press business office, testified in
regand to the manner of recelving ad-
vertisements. Mr. Johnston, he sald,
had brought ad- ertisements into the
office.

Edward_Hawke. another clerk, was
called. His evidence was much the
samé,

Lawrence Ogden, being  recslled,
could not remember whether it was he
or Mr, Johnston took the advertise:
ment to thie Free Press office. He con-
sidered the writing of the advertise-
ment to be much similar to Mr. John-
ston’s,

This concluded the evidence and-the
lawyers cach briefly addressed the
court.

Mr. Patterson in his address con-
tonded that the defendant had clearly
broken the lottery law by advertising
his scheme of drawing, as had been
presented to the court. Mr. Patter-
son said that the case was brought on
more as a test case,

Mr. Bonnar, counsel for the defend-
ant. contended that the lottery law
had not been broken. He claimed that
as shown In the advertisement, no
property was given to those holding
the tckots, but a chance to shoot at
turkeys, and it deponded upon the
skill of the shooter whother he got
the .prize or not. It was simply in-
tonded as an advertising scheme and
not as a means to0 make money.

HI{s worship sald he would take the
case Into constderation and give his
opinion a week from to-day.

The information was i1ald by the
ohief of pollce under . the criminal
code and the title of the case i3 the
Queon vd. Johnson,

The Manitoba Miling Company s
ereoting a flour ~and feed store
at Franklln, The company has also
sheeted Its.clevator and placed new
sills under it

Minlng stocks slumped badly in the
Montreal market last week. War
Eagle Jost 35 polnts, selling down to
100.  Repubdllc,. Virtue, Montreal and
London were among the other stocks
which declined. o



