
Canadian exporta of ail and gas f ield equipment ta Mexica
auounted ta, Cdn$2.7 millian and decreased ta Cdn$2.4 millian in
1989 despite the averali increase in, imparte. Exporta ta Mexico
thon increased ta Cdn$6.2 million in 1990 but f011 ta only
cdn$1.3 millian in 1991. This reflects a generally passive
marketing approach af Canadian suppliers, who cauld greatly
benefit £rom this grawing market by being mare persistant. This
cauld include participating in trade shows in Mexica and the
United States, directly marketing their products ta. PEMEX, at
bath the central and regional level, establishing a distributar
ar representative in Mexico with a local office . or f inding a
joint venture partner. Actually, it would be quit. impossible ta
Bell ta this industry, namely ta PEMEX, without using all three
of these marketing strategies.

CANADIAN EXPORTS TO MEXICO
(000 Canadian dollars)

1988 1989 1990 1991

Pipes and tubes 15 o 0 0
Accesaries for 8 8 27 0

pipes and tubes
Pumps & compressors 146 112 199 93
Winches and Crans 17 94 442 0
Drilling equipment 1,243 1,063 4,222 300
Valves 458 273 275 90
Parts 677 806 942 460
Geological 130 105 90 402
instruments
TOTAL 2p694 2,461 6,197 1,345

Source: Statintice canada - International Trade Division

Although PEMEX has strong -technical support in its own staff and
the Instituto Mexicano del Petraleo (IMP or Mexican Institute of
Petroleum), it has, in the past, contracted services and licensed
processes f rom international suppliers. Some of these include:
Ethylene production procesa from Luinmus; law-density polyethylene
from ICI; styrene from Monsanto-Lumus; oxylene f rom Atlantic
Richfield; and prapylene f ram Chevron, all of the above in the
Canaraiera enmn1.v<m f veoat Aym n el-P 1iý4. -e~ ri1*d -1, 4ho4,.


