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Foreign Affairs, Trade and Dev 
Affaires étrangères, Commerce et Dév

Return to Departmental Library 
Retourner à la bibliothèque du Ministère

Step 1—Identify an opportunity and network

Step 2—Gather the intelligence......................

Step 3—Make the call........................................

Step 4—Make the outcall.................................

Step 5—Follow up.............................................

Appendix A—Sample elevator pitches.............

Appendix B—Sample templates......................

STEP 1 : Identify an opportunity and network
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