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“CREDIT.”

Merchants and Traders have had so may homilies and lectures on their
sins Jaunched upon them from every quarter of the editorial world during 1879,
that they ave getting slightly restive—and no wonder. It becomes monotonous
even to one's self continually to cry “ peccavi”; and when the cry is dinned in
our ears, from without, in what may be called the provocative tense of “thou
hast sinned,” it ceases to be either cheering or effective.  He who sits down to
mourn over his follies or listens too much to hired mourners who do his moan-
ing for him, wastes precious time and eshausts powers of heart and mind that
were never meant for lamentation, but for work—meant in fact to overcome
evil by doing good.

It i5 better~-better far—to will to see what we have to do, and then, do it.

Because we Canadians inherit much of the trading spirit of our ancestry
m older lands therefore trade will be, must be, an important factor in our
national progress.

On city men that portion of the National programme specially devolves.
A wmerchant is but a workman, and credit, money, banks, and capitalists, are
but the tools he uses.  He ought to know how to use his tools without either
cutting himself or spoiling his work.  Specially he needs to consider how wiscly
ty use credit.

Credit is simply “belief” strong enough to bear the weight of a loan in
goods or money, nov is it a slender cord that can bear such a sham in this
money-making moncy-loving age.

To perceive how credit can be used safely it is best, possibly, to illustrate
first from the very lowest round of the mercantile ladder.  Jones starts in
busines=, in [lalitax et us say, with no capital whatever but with guod character
and recognized ability-—therefore possessed of credit.  Legitunately to use
that crvedit Jones ought to sell his goods before he buys them, and should take
excessive carce that his risk in crediting, if he credits at all, is at a minimum,
Jones descrves, and needs, a credit long enough only to enable him to deliver
the goods solkl and obtain his customer’s acceptance for them.  When he dis-
counts that acceptance he ought at once to settle his debt. e should know
that he can discount it before he contracts the debt.  The law of “ usefulness ”

* forbids him, cven if ke can obtain longer credit, to use the means he thus finds
at his command to enter into new transactions,  Why ?  Because he will not
then own the stock he buys, and should it be left on his hands by any chance
or change of the market, he may be forced to realize, and so lose—other
people’s money. Such a risk is no use to himself, no use to his creditor who
will cventually lose by him if the process be continued, and no usc to his
fellow traders whose market he spoils, decreasing values possibly, by his single
action, to an extent ten times as great as his own loss, '

Ascending a few rounds higher we find Brown starting with $20,000
capital and good credit. Said Brown has no right to buy, at first, more than
$20,000 worlh of goods, for which he ought to pay at once. The moment
Brown sclls a part of his stock, exchanging it for cash or a good time accept-
ance, then hc may justly buy more goods. But Brown ought, for the sake
of usefulness to all, himsel mclusive, to keep himself in the position of owning
his stock-in-trade.  No merchant worthy the name, no man who regards credit
as the tool of usefulness, will dare to hold more goods on hand than he can
instantly pay for, whether he sells or not.  He will never expose himself to
the compulsion of the market forcing him to sell at a loss to meet his payments.
Any other course than this is stock gambling, cxactly resembling what is more
gencra'ly called so. Fvery merchant may, if he chooses, thus own his stock,
Banking facilities are great among us, and it is the special province of the
banker to lend money on the sccurity of completed transactions, for the result
of which two separate firms are responsible, and so restore the capital used in
the first transactions to give facility for a second.

Business is uscless if not profitable—useless all round—to buyer as well
as scller, for the local purchaser of goods  jobbed” to meet payments seldom
really nceds the goods 5 and the man who jobbed them, thereby ecased for the
moment and his credit maintained, straightway buys more. Ile must, if he be
floating on credit with a stock unpaid for. Thus this evil, like all other evils,
« grows with what it feeds on,” till it works itself out into powerlessness by an
almost utter destruction of credit.

For credit as between man and man means a strong belief of the one in
the ability and good intention of the other. Aye, credit has a still deeper
root. A man must have faith in his own powers to carry out the intention he
is conscious of. He must credit himself, and do so wiscly too, cre he has any
right either to expect or receive credit from others.  Credit therefore is, or
ought to be, based almost wholly on character—on the man’s real self and his
own knowledge of that self ; and then upon whatsoever knowledge of his pur-
poses and the probabilitics of their success he can lay open to the sight of
others.  If they see the purpose formed by him to be wisc, they know that he
is wise ; for a man is known by his plans as well as by his actions. The plans
show the man; the actions show his ability to carry them out. So credit is
gained.  Reverse the process to sce how credit is lost.

The “use” of credit is—well, simply “usefulness.” The abuse of credit

is to deprive it of that usefulness.  Usefulness {o one’s sclf only is sclfishness,
for what benefits self at the expense of others can hardly be 1egarded as usetul.
Can 11?  Anything that is of use to me only is valueless —has no market value
whatever--- because it is useless to any one else. lHence, in the very idea of
“uscfulness” 1s implied a universal utidity—the more universal the use, the
greater the real value.

The corollary to this train of thought leads directly to a financial heresy.
It 15 this ; and it is truth, however shocking it may be. “The man who, filled
with the idea of some great work In which he sees usefulnezs to his fellows,
uses credit to carry it out may successfully complete the work, yet fail to make
a financial success—may become insolvent and pay ten, fifteen, or twenty cents
in the dollar, according as insolvency dividends “ may happen to range at that
joyous period”; but if the thing he has wrought be really useful it will remain
and be continued by others, while his credit, though struck to earth, will rise
again-  He has not abused his credit. He has used it.

It is ncedless surely to harrow the soul with sad memorics of past ex-
periences, or prate of the causes of the trade depression from which we are
now emerging, in order to enforce such conclusions as the above. If not true
in themselves, reject them.  If true and rational, then carry them out in practice.

One thing at Icast is certain ; the wholesale merchant or retail trader who
owns his stock, and trades further only to the extent to which he sclls, is in
the position to serve his customers best, to promote usefulness to others, and
will find a powerful reflex influcnce upon his own affairs.  Those who are nof
so situated yet, can work towards that end, and attain it gradually. Those who
are in it will be wise to remain there, be the coming national prosperity and
inflation ever so great, and ever so tempting.

Merchant's Clerk.

ART CRITICISM.

If there is one subjcct more than another which men claim they have a
right to, and arc fully competent for, it is to criticize Art, and in all communi-
ties there are to be found people ever ready and willing to assume the office,
and to the great mass it is a matter of indifference whether they are competent
to perform the duties or not ; indeed, this seldom costs them a thought. And
it would often be amusing to read their productions or hear their conversation,
were it not for the manner in which they sometimes deliver their opinions, and
the many fallacies they too often propagate.

No artist possessing common-sense will object to good criticism ; on the
contrary, it shows him that you arc interested, and desirous of stimulating him
to greater cfforts and more correctness in his productions.  But what can we
say, or what excuse can be made, when it frequently occurs that the criticism is
worsc than the work criticised 7 It may not be the duty of a critic to create a
taste, but it certainly 1s to destroy what is false ; nor must he stop there, but
judiciously point out the path to cxcellence, not by indiscriminate censure,
which is not criticism, any more than by injudicious praisc ; for, of all nicn,
they arc the most mischievous who only flatter or hepraise our faults,

No class of men suffer more from bad criticism than the artist. e is in
a great measurc prevented from defending himself, for if he in the least
attempts to do so, he is at once classed as conceited, if not something worse ;
and to such a degree has this obtained in this city, that his voice is scldom
heard. A host of pretentious Art-critics have sprung up among us, and artists
often wonder where they derived their knowledge from, or how many years or
cven months these men have given to the study of Art, that they on all occa-
sions parade their opinions, and too often display their ignorance.

The object of Art is not solely imitation, but pleasyre, instruction, and
improvement.  Ideal or emotional art does not aim at the realistic appearance
of objects, only so far as will impart a truth to such ; its province lies more in
the direction of making mind speak to mind, by appealing to our sensibilities
and imagination.

Let us take an example of an artist whose productions come under the
emotional,—Flaxman.  Much of his art was of an abstract character, aiming
more at the realization of sentiment rather than the reproduction of the minutiz
of Nature, and few artists would suffer more than Flaxman in reputation if
judged according to the theory of the realistic.

Then, again, the typical in Art will scarcely bear -judging in comparison
with Nature (in the sense that the modest critic wishes). Typical Art fulfilled
its mission when books could not be.obtained by the masses. By its emble-
matic meaning it scrved to instruct the people, and in doing so it left us much
information bearing upon the civilization of ancient races, their manners and
customs. The conventional in Art belongs mostly to ornament, but is too
often mistaken by many for mannerism. There is a wide distinction,

In a recent paper in the SPECTATOR a writer finds fault with the improper
use of, and departurc from, the natural form of the Seur-de-lys and the palm.
He foxgets that the best styles of ornamental art have been those when the
conventional was most strictly followed—such as the Greek, Roman and
Medieval periods. Tt is not necessary that a designer should confine himself
to the close imitation of an object.  This would produce a picture of it, not




