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THE COMMERCIAL.

Banks and Bankers.

The prefossion of banker did not always have
the same air of respectability and reputation
of honesty, which is attached to it in the pres-
ent day, and, before it developed into an auxil-
iary to coramerce, was to a great extent in tho
hande of extortioners. The money changers
who were cast out of the Temple were no doubt
belonging to the-class of unprincipled usurers,
who wero even at that early date beginning to
make their power felt. From the time coin be-
gan to be used in the world there sees to have
sprung up a desire to accumulate or hoard it
together on the part of iudividuals, and out of
this greedy desire has no donbt come the modern
bank, which is now the most powerful medium
in circulating money, and one of the greatest
olements of trade. From the money changers
of the first century tho dealers in coin seem to
have become more degenerata as centuries wore
on, and the debasing of coin scems to have been
a very frequent parctice with them. They do
not seem to have advanced very much in public
estimation either, and an index to popular feel-
ing in the fifteenth century regarding their dis-
honest practices, can be had in the rather un.
comfortable portion of Inferno, to which Dante
consigns one of thesecoin debasers. ‘The per-
secuted Jews, shut out for centuries from every
avenue to fame or honor, found in the accumu-
lation of wealth their only source of power;
and if grinding usury was excusable in any
classlit certainly wasin this hated and.despised
race.

Tn England and Scotland during the middle
centurics the Jew did not have quite 50 much
of a monopoly of the usury or loan business as
in continental countrics of Europe. There the
goldsmith or artificer in valuable metals was
more or less of a banker, and as his trading in
these metals was recoguised by law, and bol-
stered by restrictions and usages of guilds
which cxemp*ad the Jew from participating in
legitimate trade, he conducted his business
under a system of protection. Though not as
a.class ro unscrupulous as the Jews, the gold-
smiths were not free from dishonest practices
and oppressive usury, and their power, owing
to their standing as freemen, enabled them to
enforce their usury by law.  Yet there are nu.
merous instances of me:n of their class showing
large hiearted philantorophy, and a notable one
is that of George Herriot, the Jingling Geordio
who supplied the pressing pecuniary wants of
the needy James the first. The Herriot hospi-
tal in the city of Edinburgh, where thousauds
of poor boys have been raised and cducated free,
isa fitt,.,g monument of that man’s far-secing
philanthrophy.

Up to near the close of the sixteenth century
the Jew and the goldsmith were practicaly the
bankers of Europe, and the proudest of nobles
had at times to show dcference to these holders
of money bags. The organising and operating
of banks, that anything like resembled the in.
stitutions of the presont day, originated cither
in the republic of Venice or Holland (which
first, it is difticult to discover), and with the
opening of the soventeenth century the value 6¢
such institutions was beginning to be recog-
niscd in these countrics, Mobarchs kad for

twohundred yoars proviously tried to operate
banks under governmental supervision and con-
trol, and in overy instanco, commencing with
that of~Gharles the fifthof Spain, failures had
beon tho result. Towards the close of tho samo
century more than one successful bank was in
opoeration in Holiand, and when the revolution
of 1088 to 1690 had placed William the third
upon the Britigh throne, Dutch ideas of finance
soon gained favorin-England, and woro adopted
there,

"ho death of Lounis XIV brought a period of
peace to Eurgpo, and with the opening of the
cighteenth contury commerce was making
rapid recovery from the devastation of war.
The appearance of two men in the financial
world marked this age as one of progress in
banking. These were William Paterson and
John Law.  The former was the father of the
present systom of English banking and the
real founaer of the Bank of England. His
foresight and sound judgment were shown by
the solid principles upon which that institution
was based, which have since enabled it to
withstand many a financial shock and severe
trial. Law was a different kind of genius, and
was doubtless the father of thetwild cat or fiat
system, his theory being that the prosperity
of a country depended upon the amount of
money in circulation, which might be increased
in the form of paper at pleasure as the demand
called for it.

Two opposite systems were thusatwork in
England and France, and the results of tbe
succeeding century showed the wisdom of the
former and more conservative, From these
sprung the banking ideas of the present day,
which find their extreme of unreliability in the
system of irresponsible private banks, such as
existed in the United States before the late
civil war; and the opposite extreme in the
Scotch system which, while fostering some-
thing that looks very like monopoly, guaran-
tees absolute safety to the depositor and sad-
dles the stockholder with unlimited Jiability to
secmio that safety. The American national
bank system is a relic of the state bolstered
bank system, but a well organized one, which
supplies & good guarantce to the depositor,
while our Capadian chartered banks ere some-
thing of a safe compromise between the unlim-
ited liability doctrine of Scotland and the
United States private bank of a quarter of 2
century ago.

While all these changes and work of progress
have heen going on in banks,bankers have not
been standing still, and the individusl who
now measures and provides for the commercial
demands of his patrons, stands out in marked
contrast to the usurer of the first century, the
coin debaser of the fifteenth, the avaricious
Jew of the same period, or even the self-impor-
tant goldsmith of two or three centuries ago.
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Pashing Trade,

On ecntering business or professional pursuits
it is naturally to bo expected that a few
thoughts should be given to the mode of pro-
cedure most likely to result in success. Most
men at-the outset have an ideal of tomekind or
otker, Towover deformed shat-idchl cometimes

may be. Probably thers are few occupations
that beginners imagine themselves to Lo more
complete masters of, than tho occupation of
traveling salesman. One [man is fully con.
vinced that this business is one in which
¢+ cheek ™ is pre-eminently indispensible, and he
resolves to frame his conduct accordingly. He
visits his prospectivo customer and endeavors
to induco him to make a purchaso. Tho latter
kindly, but firmly, informs him that ho is well
supplied alrcady, and has no necd of what the
salesman ofters. Toretireat this moment would
bo contrary to the principles'of one who not
only piques himself on his **check,” but, it may
be, on his shrewdness, Ho sces that it is use.
less to press immediate business, but he is saga.
cious cnough to perceive that the situation does
not preclude the possibility of his obtaining an
order for a future supply, and he accordingly
presses the point, Hereupon he is informed
that the present supply is giving complete satis.
faction and it is undesirable to begin experi.
menting with a new article. Not daunted, he
falls back on his qualification which ho believes
so essential to sucgess, and begins to disparage
the quality ' the articlo which he desires to
replace by his own, and at the same time talks
eloquently, as he thinks, in praise of the article
he has to sell. He is peremptorily informed by
the now somewhat impatient prospective cus-
tomer that he objects to enter into any discus-
sion as to the merits of the articles, that he has
already refused to purchase, and positively ob-
jects to hearing another word on the subject. A
little crestfallen the salesman retires disgusted
with the incivility of the world in general and
with this individuel in particular.

Another would-be salesman is confident that
he has discovered the true sccret of success,
He sets out with the conviction that he will
carry everything before him in the commercial
world by sheer force of will, which he belicves
he possesses in a higher degreo than anyone
else, or can exercise withexceptional vigor when
occasion requires it. He goes to work, regard-
less of the frame of ind in which he finds his
expected customers, and is soon surprised at
the number of very curt refusals he meets. By
and by experience shows him that he cannot do
business by force, and that his ardor must be
modified by gentlemanly tehaviour. He gene-
rally finds it advantageous to observe closely
and as far as possible perceive ata glance the
character and frame of mind of the person witn
whom he would trade. In fact he will even-
tually learn that the business of a traveling
salesman is an art, which, when mastered will
enable him to cscape discourteous treatment,
and push his business with rcasonable suceess.

~  Alluvialvs. Quartz Gold Mining,

When gold diggers were accumulatingsudden
fortuncs by cxtracting the metal, in a state
closcly approximating purity, from the rich
alluvial deposits of Australia and California, the
occupation of gold mining was certainly at its
best.  Whether these palmy days are gone
never to return, it would be hazardous to 58y,
but, there can be no doubt, if they ever dorc-
turn it will be by the discovery. of fresh fields
of alluvial deposit. In theso the influencesof
pature had alrcady done the vast oxd asduoss




