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IS WORTH A TRIAL.

.19 an Incentîve towards eacouraglng
tlie cash 8ystein of daing bIteneRs, wauld
it not hoe well ta gîve cash custorners a
entit per cent. of reductlon on gooda pur.
cbased?1 Ta us iL appears that the adop.
tion of sncb a course would la aIl lîkell.
haod brlng ta the starekeeper wha lîves up
ta the dîscount-for-cash plan a cias o!
tradte which le at aIl tîmes desîrable.
Tîiere 1e na reasoa why those who pay for
their goadei as th.)y bey thera should ho
expected ta pay mare for theni than do
t hase who pay weekly or monthly. Sucb,
however, le the caef at the preseat day.
There le not a grocer wbo Issues page-
books ta cuetomers uhu wonld natwsIl-.
lngly make a reductlon ef fraîn tua ta five
per cent, If the entire amnount due as per
euch cash books were set.tled up at once.

Thus ue bce that the retallers affer an
Inluceinent ta tradte oacrcdit, whereas the
reverse aught te ho theîr atm. Ia cash
transactions the dealer bas the money o!
the cash customer te use ln buying goode
and paylng cash for them, and thereby
saves a discount which means profit. to
hlm, and aise makes hlm, a desîrable cu.-
tomer amang tbe Jabhlng tradte, whlch
enables hlm very frequently taoabtaîn
"lnealde" prîces, white wlth bis credit
cuLornlere ho muet uaît ueeks and sorne-
Limtes menthe befare ho recelves bIs
meney. If no difference le made betweca
the twa classes o! custamers, the cash
custnmer, kaeulng that !act, will ho justl.
fied la demandiag credit and uslng bis
meney la somne way sa as ta make It bring
samne Interest ta hlm.

Take IL, for Instance, wbere a cuetomner
bas hoca paylag cash for hIs groceries. and
bIs paymeats amaunt ta about 435 per
moath, but flndIng that there le ne advan.
tage la paylag c.sh, hoe resolves ta put
his money la the bank and pays his
gracery bitl every three menthe, uould ho
not ho benefited by the change? He
certalnly would. &ad yet there are many
grocei-s who would hoe very glad ta have
such a custamter wbere ho co-ild couat on
gettlog bis money at a certain stated
perlod, and furthermare would gîve a
premium la the shape of candy or nuts for
cbildrea, wbeaever the accauntuwas settled.

Many people uould manage ta pay cash
for everytblng dld Lhey but kaow that a
savlag: vas made by se dolng. DId the
credit cuntomer fuliy understand that a
pass-book: meant ane or twa cents upon
every thîng purcbased, vçe are lnciined ta
beileve that the creilît customer wuud do
ai la bis power ta soain geL dowa ta a
strict cash baqîs o! doing business. But
tbey doa't undterstaad aaythîng of that
klnd. They knou that Lhey are cbarged
tbe sanie Prîce as the customer wha paye
cash, and la thîs case, wbere le the lacen.
tive ta change Lbermedeof dainghiusiaesn.
This la a question whîch shouid recelve the
consideratlon o! the retall tradte, and la
aur opinion, tho adoption o! thîs systemn le
Weil worth a trIal, and would hoe a stop
nearer La cash busiaess.-Retail Grocers'

A& POLICY OP? CHANCE.

Credît la Jîke lire; It la a good servant
but a had mnaster. Wbea IL le wvelt
bestoued, IL le doubly beniflcen-Ilke

mercy, thât la the phrase of Shakcespeare
"blesses bath hlmi who gives and hitm wha

takes." It bas al3o the saine twofold
power to de8troy, and ottener dace wreck
ibith dispenser and recelvor than It pros.
pers 'theni. Those who mete It ont take
rlsks ijetween tiiese two chances lu prob.
ably nine cases out of ten, having moral
certalnty of gettlng feul paymcnlt in the
other al chance. They get full pay of
course ln more than one.tenth of the
nuntber,»t cases, but that facr, doe nlot
diainish tho rluk they venturcd an.

The risk le not soiely Ia the admlttlng of
a man ta credit prîvîleges. At that st.age,
the giving of credit Is a niatter of cholce
witb the trader. Bid lt bec.nes a matter
of ieccesity very otten la later s;ages of
the trades dealinge wlth a customier who
bas been allowed ta zet on a time footing.
You may lio a wholesaler or retailèr.
You have mistaken a buycr's honeety,
business ability or financlal standing, or
you have been ta eager ta niako a customer
of hM, and yau let hlm Into you for a
gaod sized account. 11e pe.,s you a emalt
sutn and wvants more goods. You are
uneasy about the debt ho cives Vou, and
dread glvlng hlmt offence by refusing fur-
ther credi,,as by dolng se you wll estrange
hIs traite and, put It out of hIs mind ever
ta pay yaù at al]. Yeu let hlmt la a lîttle
further. If ho cames along wtth anmargin,
and bas somethinu. af the mafiner of belng
conelous that bie bas 'lgot 3 ou," you'Il
venture a lîttle turther. 'You flnally get
te a stage, If you are a whoiesaler, when
yau desîre ta sell hlm ail the goods he
buys, and for fear o! his golng ta samne
other wbolesaler, 3 ou rather press hlm ta
bny, hoplng, la the extremity of your
dîstrees, thiàt when he cames ta a state at
bankruptcy there may ho nobody ta divîde
Up hls assets wlth, and that yau may iuet
them ail. Not lnfrequentiy, as bas been
blated abave, the debtor sees bIs advan-
tage and shows a lîttIe Impudence, being
dlspoed ta swagger on the strength af hie
disbanesty as the physîcal bully J8 on the
eupposed strength of bie muscle. Many a
trader kaeus that when ho bas cone ta a
cerain page la credît fglvlng, ho bas ta go
on or lose allho bas ventured. He piaye a
dosperate gamo at ter that and commoniy
lose.q. When a man cannot keep up, ho
haed botter bo dropped wlth- all that ho bas
been ablo ta isecure of hie credltor's sub-
stance, If there le no nicana of recoverlag
ItL

la sucli cases, contlnued credltgiviniz le
exactly apalagaus ta sto ck gambllng. Yau
pay yaur çten per cent. an a venture la
wbeat, carn or park; tho market goe
down, but you belleve It wlll recover, and
nlot wlshlng ta lose what yau hve la you
continue payiag. You ge afLor a whlo 
a point wbere you.havo to stop, and your
naine goce ta sweil the long lst of victime
who started out la the flush of thoîr
concelt la thelr oua cievernes. Progres.
sIve credit-giving legambing. It can ho
depended on ta came out rigbt in about asq
many cases as gambing can. A sure los
le botter ttan an uncertain gain a! much
larger slze.-Hardtwarc.

As a result of the first year's operations
the Ottawa electrie rallway bas paid a
dlvldead of 7 per cent.

TUE CROPS FOR 1892.
It le gratlfylng ta ho able ta announce

that reparte recelved fram nearly ail sec-
tions of the country th[& week promueo
good average cropg, and ln saine pstrts; of
Ontario the yîeld, Judglng front present
praspe<tte, lill ho aven larger than last
year. The receat heavy and cantlnueid
raînstormes have not occasinned as much,
damiage as wvae antlcipated, and tho rooL
crop wae fnot lnjured ta uny &treat extent.
The hiay harveet wll ho abundant, and la
saine sections farmors have commenced
cuttlng. Samne of the wheat bas a sappy
and rank appearance, but rust or rot le
not feàred unîcess set wcather continues.
I3arley and peas have aise suffered ta
saime extent la low places, but on the
whole thera Is no cause for alarm. Fruit
of aIl kindg.s wîth tho possible exception of
peaches ca grapesi-the laut aamed belng
thînner and legs pleatîful than the paat
feu years- -wlll ho abave the average crop.
-Tariita Mercluant.

OVEILZEALOUS ENDEAVORS

Asan Illustration o!the Inflexible busI-
ness methods cf the Rothscl.lidi., Mr.
James Payn, the emîinent Engish novellat
and journalitit, relates the followlng:
Severai years ago, the Raothechîlds held a
large quantity cf cotton ln New Orleans,
which they fnstructed thelr agent la that
cîty ta seit whea catton ehauld reach a
certain figure. The ager ý, belleviag that
the prîce of cottan would go beyand th..
figure named by bis employer@, held on tilt
hoe was able to soit IL a prico whîcli netted
,$40,000 mare'tban ho uauld have recelved
for,. If hp hait obeyed bis orders fromn
Londan. He jayfully Informed hie em-
player8et a!Is sue-cess, eupposîng tbey
would share hIs satisfaction at the result.
Imagine his surprise and chagrin, when
ho recelved a reply, saylng la subsgtance,
" The $40,000 yen made by dîsobsylagycur
Instructions leanot ours. It le yaurs. Taire
IL Your successar starts for New Orleans
to-day.' _______

THE COA'L SIJPPLY.
The United States le uslng coal, it ap-

pears, at the rate o! abaut 150,000,000 tons
a year, and with an annuai Increaqe whlcb
wiil carry It up to 200,C)0,000 tans a year at
the beglnîg a! the next century. The
questian bas been raised, what w1i1 ho.
camte of the coal, or rather, what wil)
became of the cauntry without coai, la the
coure a! the twentleth century. supposing
the ratio o! Increage la consumptlan ta
continue uncheckcd?

It bas been calculated thiat,'.MàannaI
requlrement a bundred ycars Ilpr~ûe
the conditions named, will ba -ihe
neighborhood of faur thausand liws:f
tons, or abaut eight Limes as much asjf.
entîre yearly production o! the world at
the present Lime. This le a formidable
prospect, trnly; ",ut If we lad ulge la look.
ing forward tee far, whether as regards
th.~ coal supply or any other requlsIte et
civilized life, we are pretty sure ta rua
lato a dlfliculty of thîs kîad. The twea-
tieth century wlt have ta paddlo Its oua
caaoc; and Il it le as brlgbt and emart as
the alneteenth century has been, IL may
bo trusted ta meet aIl ILs liabilities
promptly at maturlty.-Cenadian Trado
RevLiw.


