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HENRY CHAPMAN & CO.,
MPORTERS AND COMMISSION MERCHANTS,

8t. John and 8t. Alexis Streets, MONTREAL,
AGENTS FOR THE BALE OF

Pinet, Castillon & Co.’s Cognac Brandies,

A. Houtman & Co.’s double berried Hollands Gin,
Dunville & Co.’s 0ld Irish Wh gkey,

R. Thorne & Co.’s fine Scotch Whiskey,

T. G. Sandeman's celebrated Port Wines,
Mackenzie & Co.’s (Cadiz) Sherry Wines,

Juies Mumm & Co.’s Champagne Wines,

P. A. Mumm's Sparkling Hook and Moselle Wines,
Guiness’ Dublin Stout, bottled by Machen & Co.,
McEwan’s Sparkling EdinburghAles., &c. 1ly

LIFE ASSURANCE—FIDELITY GUARANTEE

THE EUROPEAN ASSURANCE SOCIETY,
Empowered by British and Cabadian Parliaments,

CAPITAL. ........... ......£1,000,000 Sterling.
ANNUAL INCOME, over £300,000 Sterling.

HEAD OFFICE IN CANADA—MONTREAL.
9-ly EDWARD RAWLINGS, Manager,

1867—NOVEMBER 18th.—1867

T. JAMES CLAXTON & CO.
ARE weekly receiving large additions to

their stock, at present low prices,
Large Lines of Staples.
Large Lines of Fancy Goods; all the newest styles.
Orders carefully attended to,
CAVERHILL’S BUILDINGS,

-y 59 BF. Peter Street, MONTREAL.

THE ST. LAWRENCE GLASS COMPANY
MANUFACTURE
COAL OIL LAMPS, various styles and sizes.
LAMP CHIMNEYS of extra quality.
LAMP SHADES, plain, ground and cut glass.
GAS SHADES, do do do
Sets of TABLK GLASSWARE, consisting of
GOBLETS.
TUMBLERS,
SUGAR-BOWLS,
CREAM JUGS,
SrOON-HOLDERS,
SALT-CELLARS,
CABTOR-BOTILES,
PRESERVE DISHES
NAPPIES,
WATER PITCHERS,
: &c., &o.
Hyacinthe Glasses, Steam Gauge Tubes, Glass Rods,
Reflectors, or any other article, made to order in white
r colored glass.
Kerosene Burners, Collars and Sockets will be kept
»n hand.
FACTORY—ALBERT STREET.
he Office, 338 St Paul Street.
41-1y A. MoK. COCHRANE, Secretary.

Orders received at

REMOVAL.

WEST BROTHERS
Have removed to 144 McGill Street.

;ROCERIES, WINES, LIQUORS AND CIGARS
WHOLESALE. 141y

JEFFERY BROTHERS & CO.,

JENERAL MERCHANTS,
44 ST. SACRAMENT STRELT,

MONTREAL. 11y

N SINCLAIR, JACK & CO.,

NHOLESALE GROCERS AND COMMISSION
MERCHANTS,

mporters of EAST & WEST INDIA PRODUCE,
MEDITERRANEAN GOODS,

&e., &o., &o.,

413 81. PaAvuL STREET, opposite Custom House,

MONTREAL.
Sole Agents for ‘‘Cootes’” oslebrated ground
ook 8alt, for Table and Dairy use.

Montreal, May 80, 1867. 1.1y

WM. MoLAREN & CO.,

‘ ANUFACTURERS and Wholesale Dealers in
1 BOOTS AND SHOES, 15 & 17 Lemoine Street,

Montresl. We invite the attention of Merchants and
other dealers throughout the Dominion, to our Jarge
and varied stock of Boots and Shoes, especially
adapted for Fall and Winter. In manufacturing for
the Western markets, much care has been bestowed,
and having made the width and proper form of the
£00ds a speciality for years, enables us to produce and
to offer to our customers Bouts and Shoes of the best
description. _All yoods warranted as represented.
Personal or Letter Orders will have our prompt and
careful attention. 33-1y

TO TANNERS.
LL kinds of LEATHER received on Commission,
L& and sold to best advantage.
Best COD OIL always on hand.
BLACK & LOCKE,
LEATHER AND GENERAL COMMISSION

MERCHANTS,
Montreal.

NELSON, W00D & CO.,
MPORTERS AND WHOLESALE DEALERS IN
European and American FANCY GOODS,

Paper Hangings, Clocks, Looking (lasses, and Plates,
Stationery, Combs, Brushes, Mats, Toys, &c., ¢, &c

MANUFACTURKRS OF
Brooms, Matches, Painted Pails, Tubs, Wash-
Boards, and Dealers in
WOODEN-WARE of every description.
29 St. Peter Street, Montreal. 36-3m
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MONTREAL, FRIDAY, JANUARY 17, 1868.

MAKE A GOOD START!

\, E are now on the threshold of another year.

Eighteen hundred and sixty-seven is gone;
eighteen hundred and sixty-eight has begun. The
searon is one suitable for reflection. The faithful
Minister improves the occasion by pointing out past
follies. and urging better resolves in future, and what
is well-timed in morals cannot be much out of place
with regard to business. The “ Trade Review’ pro-
poses. therefore, to * improve’’ the occasion from a
commercial standpoint, and throw out some hints
which, it is to be hoped, may make the «“ New Year”
more successful to many business men than past ones
have been.

So far as Canadais concerned, the old year—1867—
has been a prosperous year. We have enjoyed some
better ones, but many worge ones. To use the nom-
enclature of mercantile tests with regard to credits,
the year has been fair—that, is, we have had fair
crops, fair business, and fair prosperity. There have
been, however, the usual ‘*ups and downs” in busi-
ness—particular houses and individuals have failed.
In some of these cases, probably no human foresight
would have been sufficient to prevent disaster; but in
the majority of cases, failure has been the result of
folly or carelessness, or both combined. Such failures
afford & warning lesson to all thoce engaged in Com-
mercial pursuits, and induces us to eay to any who
may bave found their liabilities in 1867 rather heavy
to be borne, * make a good start at the beginning of
the New Year.” ‘ How shall we do this?"’ the reader
may imagine. The particular circumstances of each
business can only be known to the heads thereof, and
if they are qualified for their positions, they will know
better than any others, what measures are necessary
to place their business in & healthy position. The
Commercial journal can only throw out some general
suggestions—but these will apply in the majority of
cases where languishing or declining businesses exist.

Well then, the unsuccessful trader may  make &
good start” in 1868, by avoiding past follies and adopt-
ing wiser maxims. These follies and maxims may be
various, and it would require more space than is at
our command, to touch upon them all, The principal
ones, however, may be summed up in a few heads, and
we would cite—

First: Don't live above your income! This is 8
common, and, generally, & fatal fault, Csnada has

MORLAND, WATSON & (0.,

WHROLESALRB

IRON MERCHANTS,
AND
IMPORTERS OF HARDWARE,
Offices and Warehouse, 855 and 387 8t. Paul Btreet
MONTREAL.

Manufactories on Lachine Canal. 11y

THE COMMERCIAL UNION ASSURANCE ¢0'Y
19 & 20 CorwHILL, LONDOX, ENGLAND.

CAPITAL £2,600,000 Stg.~-INVESTED over $2,000,000

FIRE DEPARTMENT.—Insurance granted on all
descriptions of property at reagsonable rates.

LIFE DEPARTMENT.—The success of this branch
has been unprecedented—90 PER CENT. of pre-
miums pnow in hand. First year’s premiums were
over $100,000. Economy of management guaranteed.
Perfect security. - Moderate rates.

Office 385 & 387 St. Paul Btreet, Montreal.
MORLAND, WATSON & CO.,

General Agents for Canada.
FRrED. COLE, Secretary.

Imspector o fAgencies—T. C, LIviINg8TON P.L S.
9-1y

not suffered 80 much from this as the United Statcs.
but the evil largelv exists. The man is not bonest, to
judge strictly, who spends money he has not earned.
No person can justly live above his incomo. Human
happiness Las been described by a witty writer some-
what in this fashion: £60 income, £49 19s. 114. expen-
diture—result: happiness; £49 19s. 114. income, £50
expenditure-result: misery. Wae think this writer
somewhat of a philosopher as well as a wit, and
heartily commend ae true philosophy, that whatever
may be 8 man’s income, he should live within it.

Second : Don't purchase more stock than you are
able to pay for! In other words—svoid over-specula-
tion. During 1867, not a few Canadian traders came
to grief in this way; many more burdened themselves
s0 much with unsaleable stocks that their legitimate
profits were eaten up. Larger purchases than the
market or bueiness requires, often brings disaster,
always reduce profits. Better go slower aod surer.

Third: Don't allow your expenses to swallow up
your profits! The writer has known instances of large
anfl (what might have been) lucrative businesses,
ruined by lavish and ubnecessary expenditures.
Fancy shops, unnpecessary clerks, book keepers snd
porters, unlimited advertising—these are the rocks
against which handsome profits are sometimes dashed,
only to land the establishment in baukruptcy. A pru-
dent, careful, manager, would, in su:h cases, retire
with a competency in a few years. Very frequently
the heads of such houses suppose they are rapidly
amasging wealth, and only awaken to the real facts of’
the case when the storm bursts upon their heads.
Business men cannot begin the New Year with a better
maxim than this: cut down expenditure to the lowest
point corsistent with efficiency.

Fourth: Don’t attend to everything else but your
business! The poke-your-nose-into-other-people’s-bus:-
ness kind of people, are generally abhorred: they
seldom succeed in what they undertake. No business
can be expected to prosper without strict attention.
Carelessness is a fruitful source ot commercial trouble.
Thousands of business ventures fail, sclely because
they are not sharply looked after. These are lessons
which 1867, like every year, has taught, and those who
are wise will profit by them. The old saw “ if you
don’t Jook after business, business won’t look after
you,” is true as any aphorism can be. There are not
a few sinners of this description throughout our Do-
minion—men who seldom have time to appear behind
their counters, to keep their books in thorough order,
or say a kind word to customers; but who have time
in abundance and to spare, to spout politics, to manage
municipal affairs, and to take part in public amuse-
ments. These things may be, and are, desirable
enough in their way; but if one is relying upon any
branch of trade for & livelihood, that shonld receive
his first and best consideration, and any who hava




