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You haoe a steady seller in
GOLD DUST

Put a display of Gold Dust where the women can see it 
—and your supply will rapidly diminish—but don’t let it 
stay low, because the demand is steady and persistent. 
Kvery woman has used Gold Dust to save her work in some 
way—she likes it—and our advertising everywhere is 
constantly suggesting new uses for Gold Dust.
It remains for you to remind her of Gold Dust when she is 
in vour store to secure the order.
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“Let the GOLD DUST TWINS do your worlt.

Minto Tea gives you a quick turnover
and this is the reason why

It possesses a distinctively superior quality—that ‘‘Something dif­
ferent’" which touches the spot of the discriminating tea drinker.
You can confidently count on steady repeat «ales of Minto once your 
customers realize what Mintrf'quality really is.
Our new r-cheme of enclosing the actual amount of money in each 
half and 1 pound package that it would cost to advertise it in other 
ways has made a decided hit with the consumer. Minto Tea <ales 
are growing daily and are leaving handsome profits with dealers- 

, everywhere.
(irt'a trial supply to-day.
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Minto Bros.
284 Church Street Toronto


