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11, 1o swall places the closing of the
stores at reguin howrs sutfiviently early
to permt both propnctor and clerk o
secure the regulaton of eight hours
sleep,

12. ‘T'he prevention of dry goods stores
selling drugs.

13. Mutual assistance in case a phar-
macist is sued fo damages for an alleged
dispensing error.

14. Fire insurance at a reduced rate on
account of mutual assistance and the
establishment of a home company.  The
Wisconsin pharmacists can tell you wiore
about this feature of trade association,

These are but a few of the desirable
objects that can be accomphshed by a
live trade association. ‘The degree of
success wil! depend on how ecarmest the
members are in their work. A good cash
balance wilt prove a valuable incentive Lo
work and a fine tubricant for the wheels
of commerce n various  duttes falhing
upon the association.

In concluston, permt me to say that
the pharmacist must remember that he is
a tradesman in business as well as a
wmember of a profession.

Friendliness in Business.

By Jod More

Many men go into busimess with the
idea uppermost in thar mnnds that all
their prospective business associates are
their enemies, 1o oppose them at every
step of their carcer.  Winle tlus s a
wholly false and foehsh view, 1t 1s never-
theless true that if a man pertinaciously
holds to this belief, he 1s rarely disap-
pointed in reahzing its fulfilment.  But
he 15 thus making his way unnecessarily
thorny and unpleasant.  The surest way
to make a man an cnemy 1s to treat ham
as such.

It is grossly unfair to be suspicious of
a man's autitude towards vou in a busi-
ness way until you have had just cause
{for suspicion, We have no more nght
to distrust a man’s mouves or actions
simply because we do not know them
than we have 1o assaii his reputation he-
cause his past bic 1s unknown to us.
Many men make it a rule to look out for
“ No. 1" to such an extent that they dis
regard utterly the nights of everyone el
If they present a bl ‘or payment and
the bill is not mnmediately forthconng,
they will admit of no extenuating circum:
stances whatever for the creditor’s falure
to cancel the obligation.  But these same
men are the most indignant fellows in the
town if they are pressed o meet a de-
mand at a time mconvenient to them,
although they scem to take especial de-
light in making arbatrary demands of a
creditor, simply because he s under obh.
gations to them.  Not that they are hard-
hearted bleod-thirsty creatures, ot any-
thing of the kind.  They would scom to
show unkimndness, or even impolitencss,
10 the same creditor should they meet
him in other than business circles : but
in the Iatter place they regard men simply

as units —things without soul, to be dealt
with as factors of protit and loss, and not
as men. “They are acung contmually as
i onthe defensive. Should they receive
an uncourteous letter from  one  with
whom they have to deal, they feel in duty
bound to match 1t with one sull more
uncourteous, and it is a practice with
them to put the most uncharnable con-
struction posstble upon a man’s actions—
of course he has some underhand scheme
brewing, Some seem to expect mfallibiluy
of their business associates, and faul not
to show therr contempt of any short
coming in some fellowman who but proves
falible to no greater extent than them-
selves.

We have often seen men who scrupled
not to discommode another whenat would
not have cost them the veriest tnfle o be
accommadating, and not bhecause of any
tl-will toward the one they so misuse, but
evidently from a fecling that 1t is ther
bounden duty to oppose everyone and
everything with which they come in con-
tact.  Such a man will not make friends
should he continue in busmess a thous-
and years.  ‘T'he sooner he gets free from
his distorted views ot hfe i the oftice,
shop, and counting room, the better it
wwill be for him both finanaally and
socially.

The man who has the most friends
and the fewest encimes in his professional
hie. who meets with the most court-
cous treatment from  lis  associates,
whose obhigations will he longest tolerated,
who finds it the easiest to obtain favors,
and who meets with the least friction
his daily routing, 1s the man who s ever
scrupulously accommodating, chartable,
friendly, courteous, and kind in his treat-
wment of  his  fellows.—Z2%e  Western
Painter. )

Botany as a Business Investment.

By M. Horuses, FLLS,

The keen competition of the present
day s gradually narrowing the arcle of
article which can bie sold by the chemist
only, for other trades with more capital
can sell many of the art cles sold by the
chenust at a lower price. But i those
which require a knowledge of science and
of theart of pharmacy, hecan,if hewil), sull
find a chance of a hvehihood, smce in
these he has fewer competitors. ‘The
writer docs not propose here ta refer to
the sciences of chemistry, electricny, or
physics, ar to the art of pharmacy, but to
point out to those about to enter the craft
as apprentices, how 10 i to the hest
advantage their opportumties during ap-
prenticeship, with the view of acquiring
botamical knowledge which <hall be of
pecumary value to them when in busmess
on thewr own account, and which may
accordingly be looked upon as a good
wvestment.

Unfortunately ihe majority of appren-
tices regard hotany as a dry subject, to be
studied only as a means of passing the
exanmmauons wlaeh bar thar entrance
wto the craft, and 10 be relegated to the

tme, at the close of their apprenticeship,
when they shall enter a course of study n
a school of pharmacy.

To such 1 would puint out that the
time (from QOctober to the end of June)
now given to a course of lectures in a
school of pharmacy is insufficient 1o ob
tain a good practical knowledge of the
subjects treated of, and that there me
difficuities attending the effort to com-
press into a limited time the rapdly in-
creasing knowledge of these subjects,
which the apprentice does not realize.  In
the first place the lectures on hotany and
materia medica are taken concurrently,
and consequently botanical terms must
be used n the lectures on vegetable
matenia medica winch the student has not
yet had explained 1o him in the botanical
lectures.  He is thus not in a position to
inteligently keep pace with his work.  In
the second place, il the brain has not pre-
viously been trained to work regularly dur
ing apprenticeship, the power of appre-
hending and remembering all that has w0
bel earned is much lessened.

It 1s advantageous, therefore, during
apprenticeship 10 tum leisure hours to
account n order 10 acquire gradually: (1)
a knowledge of all the indigenous medi-
cinal p'ants withm reach, as well as of any
wild or cultivated plants known to be
poisonous. The condition of growth,
such as soil, shade, moisture, altitude,
ume of flowering should be noticed, and
every organ of the plants described, the
distinctive characters being underlined.
A knowledge of the parts or organs of
plants will thus be obtained which would
render it possible to follow intelligently
lectures or materia medica, and a habit
of careful observation will be cultivated
that will facilitate all future work. A
knowledge of our indigenous plants would
prove very useful in the midland counties,
where a large trade is done in herbs by
uneducated people, but which should be
largely, it not entirely, in the hands of
thosc who have botanical knowledge.
These plants are not casily met with in or
near very large towns or cities, but those
who are apprenticed in the country have
exceptional opportunities of becoming
acquainted with them.

(2) An clementary knowledge of histol-
ogy. ‘T'o use a microscope properly, and
to cut sections of plants for examination,
and to learn how to apply chemical re-
agents to distinguish the different tissues,
requires tme.  The apprentice should
therefore endeavor to obrain  this knowl-
cdge before attending a school of phar-
macy. He will then have the more leisure
to learn there in detail the structure of the
more important drugs. In every case
plants used in medicine should be chosen
m preference to others to work upon
(Lharm, journ.|3). xvit., p. 236). Hav-
ing, then, thus wmcreased as far as possi-
bie the time available during the nine
monthis to be devoted to study at a school
of pharmacy, the student should endeavor
at that school to learn how to recognize
the characteristic features of the drugs,
whethér in the crude state or in powdecr,



