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aAKING THEORY AND PRACTICE CONFOKM
in a recent address before the Casualty Actu-
1i.al and Statistical Society, G. F. Michelbacher,
actuacy of the National Workmen's Compensation
service Bureau, said: “The theoretically perfect
wothod of procedure is often impossible of applice-
tion because practical underwriting demands a
scheme of rates that can casily be applied, and
that limits the possibility of fraudulent manipula-
tion to a minimum.” A conflict between theory
and practice appears inevitable in rate making. To
make rates either from combined experience or by
analysis of hazards is the work of actuaries and
seientists, to whom the first essential is accuracy.
To the practical insurance man ease in application
of rates and avoidance of annoyance to the assured
are more important than accuracy. To keep a
reasonable balance betwesn these two factors is os-
sential to the best interests of the business. The
actuary must have his way in securing rates which
are adequate, reasonably non-diseriminatory and
sufficiently accurate to encourage reduction in
The practical insurance man must not
by frequent changes in the
a view. to greater ac-

hazard.
have his time wasted
rating system, made with
curacy. Neither must he have his assured dis-
turbed by constant reratings, nor can he afford to
have the rates loaded for the expense of too min-
ute measurement of hazards. To keep this bal-
ance is part of the duty of those who control the
business in a broad sense, and they should keep a
lookout that neither the actuaries nor the field
forces are permitted to run away with the situa-
tion.
The following, quoted from an engineering
paper, is commended to the attention of practical
. workmen’'s compensation underwriters as a per-
fectly good exposition of the theory of the applica-
ton of engineering principles to reduction in acci-

dent frequency.
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“In trying to insure the use of safeguards the
personal element and mechanical side of the ques-
won should do-ordinate, the one forming the ab-
scissa | the other the ordinate of the perfect
officiency curve. The personal issue is most im-
portant, as the individuals involved present a
different set of variables in each problem. There-
fore, the question must be treated on the ground
of averages.”

Quotation of the foregoing might be useful in
quieting brokers when they get too insistent; it
would either turn their thoughts to higher things
or throw them into utter collapse.
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WANTED
Good opening for experienced Marine In-
surance Clerk in Insurance Office. Give full
particulars as to age, experience, salary ex-
pected, ete., and whether familiar with loss
branch also. Applications will be treated in
strictest confidence. Address:
Marine Clerk,
¢.0. The Chronicle;
Montreal.

NOTICE

THE ALLIANCE ASSURANCE COM-
PANY, LIMITED, OF LONDON, ENCG-
LAND, has recived Dominion of Carada
Liconse No. 792 under the Insurance Act of
1917, to transact Burglary and Plate Glass
Insurance.

T. D. BELFIELD,
Chief Agent and Manager for Canada,

39 St. Sacrament Street,
Montreal, P.G.

the new and rich fields of Life, Income, Pension
limited only by the energy and abil-




