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OUR REAL ESTATERS.*

0l NE of the most rernarkable develop-
'Jments arising out of the expansion of
Toronto lias been the creatios of a new

t , liberal profession-the real estate in-
dustry. Men lhave thriven and grown
wealthy by deaiing in land and appro-
priating to theniselves the Ilunearned
increment " ever since the soil ias re-
garded as a coinmnodity; but the pecu-
liarféature of modern rea'-estate deahings
is the extent to whicli they are carried

-~ \ton throughi middlernen, wbo derive
their main, or perhiaps their sole profits,

H. H WILIAS, ot fromn buying and seliing on their
54s Churchl St. own account, but by hringing sellers

and buyers together and charging a coin-
mission upon the transaction.

Thougli it is t rue that the profession is an open one,
needing no previous study or legai
qualifications, still there is one most
important requisite without which no
mani can hope to be a successful real ,

estate agent. H-e miay, if hie %vishes, be -

irmorant of al] college learning, and un-
a. b1e to fill up an agreement to selI with- iV
out gross ortbographical inistakes-bie
may le as poor as Job's turkey, and un-
acquainted witb the ways of the busi-
ness %vorld-but hie must-lîe absolute-
ly mu st-lie a hiustier. To him lier-
haps more tlian to any other class of
th ose whio have to live by their exertions,
applies Nwith special force those truc wxî\ttl.
and touching lines of the poet:

It is not birth. nor wealth, nor state.
But the git up ansd git that makes mien great.'

No one cati hope for success as a rcal
14 ~ estate 'agent by simnply opening an office,

tadvertising in the papers and svaiting for
~ ~ business to corne to hisn. He miust look

~ ~for business-go out into the bighways
and byways-find out wvhat property is
for sale, and wbo are likely purchasers,
and then bend his energies to convincing
the seller to moderate bis terrns and the
buyer to enlarge bis ideas as to price, un-
tii the two are brought together. And to
this end hie miust use tact and discretion,
and, above ail, persistence.

SIN. S.NALT,. There are reai estate agents just as
tForticr 1, Siiall.) there are other professionals of ail grades

-from the firrn with a central and eIe-
gantly appointed office, and a large staff
of clerks, wl-o bave got past the Ilhusti-
ing " stage and, having acbieved a repu-
tation, cati afford to depend upon their
position to brîng tlser business, to the
"curb-stoner"» who carnies bis office under'
his bat, and is wiiiing to work for smail _
commissions, and sometimes to resort to
questionable artifices to, eliect a deai. -.

-The sketches sud personal coinmoents iu thiq article
(or in An%- prececling or following article ôf our proposed

seres)areflo pid dvctismons.The gentlegicn bor
picsuirel are "olected as reprosontativcs of thc.r lin'o o!

busincss, andi have furnjshed thcir photos at the specijal
request of the Editor. It is our intention to deal, in
future articles, %vith ciller dopartmonts of local business,
artistic aud %ocial life.

JOHN N. LAKE.

There is a temporary luli just at present
'.n nuîer o ethse whots ave n u int

- nureal ofat terso havd noh do
- the business ivithout the special qualities
S necessary to enable thern to succeed,

k or iwbo have not the staying power
sufficient to pull through tihe duli sea-
son, w~ill drop out of the ranks. But,
in the opinion cf good judges, there is
Just as mucb money in Toronto real

-,estate as ever there wvas. Certainly
there are no signs of the influx of popula-

-~ tion slackcning-and as aIl students of
J~ .t'MsTv. modern politcai economny know, the in-

crease of population nmust augment ]and
values. So that those who can bold on, wbether owners
or agents, ivill profit ini the end-and there wvill yet be
fortunses niade out of T1oronto real estate-really stately
fortunes, so to speak. Unless, indeed, the adoption of the
Single Tax, or sorne measure approximiating thereto,
diverts the increased value from private
pockets to wliere it rightly belong-s-the
public treasury. W~e conclude -A-th brief-
mention of the gentlemen svbose portraits
arc given herewitb, and who fairly repre-
sent the Il upper classes " of the business
in Tron~to:

Mi.H. F-I. WILLIAaIS, who lias been
i4at it " for ten years, bas naturaliy
achieved success, for bie is not only a
typical bustier, but a gentleman whose
frank honesty impresses every custorner
and begets a feeling of iimplicit confidence.
It is Mr. %Vlliams'proud boast that every- %îALCOLNI G111S

one for whorn lie has done business bas
niade mioney wbere guided by bis advice. Every depart-
ment of the real estate business is rcpmesented b>' Mr.

W., who aims to relieve propemty onr
~ an d would-be investors of "'ail furtber

trouble," whethem they wîsh to buy, sell,
r ent, lend or bormow.

MR. JOHN N. LAKE may be regarded
.~as the real cstate pioneer, liaving gone

iiunto the business in 1S7o, wlien there
were only two other offices doing business
stmictly in that line. Mr. Lake has, since
1882, devoted bis attention to joint stock
comnpanies and speculations in Florida_
and Manitoba wild lands.

MR. E. W. D. BU'rLER succeded in
iSSo to the meal estate and investnsient

FRANK f~G business establisbed by bis father, Wilkin
B. Butler, in i86o. He is president ot

tbe Canadian Savings, Loan & Building
Association, which lias an autbomized
capital Of $5,000,000. Mr. Butler is a
popular and reliable business mnan.

Tie firni of FORTIER & SMALL iS com- ~
posed of Mr. H-enry C. Fortier and Mr.
Sidney Snsall. They conmenced busi-
ness ils ISS4 , atnd nowv hold a lcading
place iln the meal estate line. They de-
vote special attention to properties in the
business part of tbe city and on tise best
residential streets.

MR. FRA~NK LEiEMING (of F. L. & Co.) ~
has been bandiing estate transactions for
the past four years. He confines bis
operations to properties within the city. H. S.NAA
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