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THE_MODEL BOOKSELLER.

DEEP scated lament is often
A heard amorg the book jobbers
of this young country that
our booksellers are not familiar with
publications, ancient and modern, as
they should be. It scems to be too
true that the bookseller of this coun-
try is generally a dealer also in sta-
tionery nnd fancy goods. If he is, then
you cannot deceive him as to the value
of stationery, for he is thoroughly
posted on all the different makes and
qualities of the long ranges of papers.
You cannot tell him anything about
values infancy goods. When he glunces
his eagle cycs over & sample, he knows,
within & few cents, the price per doz.
en. He has thoroughly mastered the
facts, and is prepared to do busincss
on his knowledge. From that he ex-
pects to reap & gain, because it en-
ables him to pay only what an article
is worth. Moreover, he knows just
what will scll in stationery; never
londs his shelves with unsaleable
goods, and turns his moneyy over sev-
eral times a year. If he finds a line
unsaleadbls in the regular way he
ndopts some little expedient to clear
it out.

But start to test the knowledgo of
such r man oh books. He knows what
tie ought to pay per shilling if it is
an Englich book, and by looking at
the binding of a book he can tell with-
in Yiftcen or fifty cents of what a book
will bring, if it sells for anything less
than two dollars. For books which sell
over that price ho has no use; ho can
not ge¢ why a small book should be o
large price. But get down to paper
covered books, and the Canadian or
United States bookseller is at home.
You cannot fool him there. He under-

stands their vaiuo ; but don't ask him
anything much about a book bound
in cloth,

What is the rosult ? Simply this;
paper bound books arce sold where
cloth bound books sbould secll; trashy
Iterature 18 disseminated through tho
country tlegencrating the minds of the
mass of book-readers. Pecople forming
o tasto for reading will take books
that are pushed on them. Givo them
trashy howvels, and their taste will not
riso to that height wlence they catch
a partial glimpse of knowledge, and
long for glances down tho broader vis-
tas. Ono clovating movement on this
northern continent has been the Cha-
tauqua reading clrcles. This move-
ment has done a great deal towards
cultivating among the youth of our
land a taste for more intcllecctual read-
ing than is found in the majority of
paper bound novels. Booksellers can
help bn this movement by making
themselves masters of the new works
published, 4vhich can be donc only by
the carcful reading of book reviews
and book notices. Tho dealer cannot
make bricks without strow, and the
reviews of all the latest works are
always published sufficiently, so that
no man may want for informatfon if
he 4avill only take {t.

Looking at the matter more selfish-
1y, it can casily be scen how beneficial
to the bookseller such & change would
be, in the matter of profits. If high-
er class literature were demanded by
the public, the gross sanles would be
enormously increuscd, and profits ma-
terially enhanced, The book-selling
business in the Dominion of Canada,
which has never reached n high plane,
would be raised from a beck trade to
a noble profession. No more noble and
manly profession exists in tho broad
world of to-day than the directing of
the public mind into proper channels
of liternture, and booksellers may take
a leading part in this it they would
but rise to the occasion aud their op-
portunity. Some few dealers here and
there ure leadiog along proper lines,
but there is neceded a more radical
change.

The bookseller must not reiuse to
handle cheap literature , but while
keeping it he should handle small
quantitics of the newest and most de-
serving works, and push these. There
is more profit in seclling hall a dozen
dollar novels than in selling two doz-
en twenty-five cent copies. This is a
point whichk should be carefully borne
in mind by every ambitious and
thoughtful retailer of books. A com-
petent critic of the trade expresses the
belhief that there has been an fmprove-
went {n the past year's trade in this
direction. Lot the good work go on.

CHRISTMAS LESSONS.

Fancy goods a~e being sold moro lurge-
ly by the dry goods dealers. These men
sell on closer margins than ordinary fancy
goods dealers and thus are gaining the
trade,
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Booklets gold fairly well: but evince no
symptoms of a firm hold on the affec-
tons of the pubdlic. They may sell for
another scason or two, but those who
krow say it will be in decreasing quan-
tities. . e

Calendars had o very fair deman.d
Their sphere is too limited to expect much
from them. They were shown in great

variety, and in rural disteicts will rell
better next year.

‘Flat cards sold In small quantitics.
Comics and noveltics lend, but the quan-
tity was not suflticient to allow of much
profit. Tho wise dealers are bLuying more
in varicty than in quantity. They will
cntinue in favor with certain ¢lnases for
somo ycars yct.
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Christmas numbers sold better than
over. In Toronto they sold oxtremely
well; the largest quantitics being sold
by enterprising youngsterss who worked
on the maxim that ceverything comers to
him who gocs after it. They sold o large
number of copies. The city bookscllers
sold less than in former ycars. The rural
bookeellers sold, in most cases, moro than
ever. The city dry goods gtores sold a fow
copivs 3 but it is probable this will not
occur agnin, as better arrangements will
bo made to centralize tho trade with ono
firm. Thus the distributing can bo easlly
and perfectly regulated, and no copies
given to dry goods houses. By concen-
trating tho business all in one distribut-
g house, the retaiier can afford to carry
less stock, as he is assurcd of gotting
copics whenever he needs them, and n
such quantitics as he desires. No doubt
the sale of theso holiday numbers alfected
very much the sale of ¢~ rde and booklots.

Annuals, we are sorry to notice, arc
declining with regular vookscllers. Tho
firms who control them have allowed
them to get into the hands of the dry
goods houseces, and that settled the profit
business. But just as eoon as this hap-
pened the sale of both separate numbers
and bound volumes began to decline. Tho
bookseller i8 slow to sec somo thinges
but he knows how to get even with men
who happen to make a slight mistake
in regard to business procedure. Tho fu-
ture of the annual trade s very uncer-
tain. Some chango must be mado or iv is
doomed. And this in spite of the lact
that somo of the annuals contain tho
best reading that could possibly boe dis-
scminated through a reading community.

THE POET LAUREATESHIP.

The Pall Mall Gazette publishes a
number of responses to the question:
Should tho Poet Laurcateshyp be con-
tinued or abolished? Prof. Tluxley
writes that the position of Court Poct
is a survival of a different state of
gociety, yet it 18 undesirable that any
state recognition of the value of litera-
ture should disappear.

Prof. Max Muller says that when
ever thoe time comes and the nation
longs once more to lonor n living
poet, there will bu no dilficulty in re-
viving the cherished laurel wreath. In
the meuntime no greater honor could
be paid the dead Laureate than leav-
ing the place vacant. .

Mr. Leckey, the historian, suys he
would be sorry if the position should
be abolished.

Sir John Lubbock, President of the
London Chamber of Commerce, writes
in favor of the retention of tho office.

Prot. Blackic says the Laurcateship
ought certajnly to be continued, as
evudenco that tho highest person in
the rcualin takes public notice of the
exercise of one of the highest functions
of the human soul.

Prof. Dotwden declares that the post
should ccass to exist.
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