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THE. MODEL BOOKSELLER.

DEEP seated lament is olten
heard among the book jobbers
of this young country that

our booksellers are not fanmiliar wIth
publications, ancent and modern, as
they abould lie. It seemi to be too
truc that the bookseller of this coun-
try is generally a dealer also in sta.
tionery l'nd fancy goods. If he le, then
you cannot deccive him as to the value
of stationery, for lie le thoroughly
posted on all the different makes and
qualities of the long ranges of papers.
You cannot tell him anything about
values in fancy goods. When ha glances
lifs eagle cyce over a sample, lie knows,
within ta few centh, the price per doz.
en. He las tioroughly mastered the
facte, and ie prepared to do business
on hie knowledge. From that lie ex-
pecte to reap a gain, because it en.
ables him to pay only what an article
Is worth. Moreover, ho knows just
what 'vill seil in stationery; nover
loands his shelves with unsaleable
goods, nnd turns his moneyy over sev-
oral times a year. If ho finds a lino
unsaleable in the regular way ho
adopta bome little expedlient te clcar
It out.

» But 1tart to test the knowledge of
such h man oh books. He knows what
tie .ought to pay per shilling if It ls
an Englieh book, and by looking at
the binding of a book ho can tell with-
in lifteen or fitty cent» of what a book
will bring, if It selle for anything less
than two dollars. For books which sell
over that price ho has ino use; ho can
not beo why a emall book ahould be a
large price. But get down to paper
covered books, and the Canadian or
United States bookseller le at home.
You cannot fool him there. He under-

sttand their value ; but don't ask him
anything much about a book bound
ln cloth.

What is the result ? Simply this
paper bound booka aro sold whero
cloth bound books sbould soli; trauhy
Iterature ls disseminated through the
country tIcgencrating ic minds of the
inas of book-readrs. People forming
a tasto for reading will take books
thlat are puelied on them. Givo them
trashy ovels, and thoir tasto will not
riee to that heiglt wlience they catch
a Partial glimpso of knowledge, and
long for glances down the broader vis-
tas. Ono clevating movement on this
northern continent bas been the Cha-
tauqua reading circlce. Thitis move.
ment lias donc a great deal towards
cultivating among the youth of our
land a tasto for moro intellectual rend-
ing tlan la found in the majorlty of
paper bountid novels. Bookeellers can
lelp fn this movement by making
themselves masters of the new works
published, %vhich ca ie done only b.v
the careful reading of book reviews
and book notices. The dealer cannot
imake brielm without straw, and the
reviews of aIl the latest works are
always publiahed suffliciently, so that
no nat may want for information if
he vill only take it.

Looking at ic matter more selfish-
ly, it can casily be econ how beneficial
ta the bookseller sucli a change would
be, lu the matter of profite. If higl-
or class literature wcre demanded by
the public, the gross sales would be
enormously increasei, and profita ia-
terially enhanced. The book-selling
business in the Dominion of Canada,
which has never reaclhed a high plane,
would be raised from a b.ck trade ta
a noble profession. No more noble and
nianly profession exista in the broad
world of to-day than the directing of
the publie mind Into proper channels
of literature, and bookaellere may take
a leading part, ii tis if they would
but rise ta the occasion and their op.
portunity. Some few dealers hcre and
there are leading along proper linos,
but thero is needed a more radical
change.

hie bouksenler mue nut refuse to
handle cheap literaturo , but whilo
keeping It ha should hantdlo smaU
quantities of the newest and mont de.
serving works, and push these. There
je more profit ln selling hall a dozen
dollar hovels titan in selling two doz-
en twenty.five cent copies. TIis la a
point whieh should be carefully borne
ln mind by every ambitious and
thoughtful retailer of books. A com-
petent critic of the trade expresses the
behet that thera has been an Improve-
ment In the past year'e trado lu tiis
direction. Lot the good work go on.

CHRISTMAS LESSONS.

Fancy goods a:e being sold more large.
ly by the dry goods dealers. Those men
sell on closer margina than ordinary fancy
goods dealers and thus are gaininz the
trade.

Booklete sold fairly well, but. cvince no
symptoms of a firm bold on the affec-
tons of the public. They may sell for
another scason or two, but those who
know say it will be in decreasing quan.
tities.

Calendars hadl a. very fair deman.d
Their sphere ls too limited to expect much
from them. They wore shown in great

varlety, anti in rural districts will mell
better iiext year.

'Flat carde soh in lasmall quantitice.
Comica and noveltice tlend , bat lic quani-
tity wa nlot sufffite.ent to allow f aimucli
profit. The wise denlers aire buîying mnore
In varlety than lit quantity. Thtey will
entinuo in favor with certain clasees for
somo yeara yet.

Christmas nunibers sold botter tian,
ever. In Toronto they sold extremaely
well; the largent quantities being sold
by enterprising youngsters, wlio worked
on the niaxini thiat ceverything contre to
him who goes aiter IL. They sold a large
nuitnber of copies. Tie city booksellers
sold less tian in former years. The rural
booksellera sold, in nost canses, noro than
ever. The city dry goode etores soltd a few
copies: but it le probable tis will not
occur again, as botter arrangenients wili
bo made ta centralize the trado with one
firi. Thun the list.ributing can b easily
and perfectly regulated, and io copies
given to dry gooda houses. By concen-
trating the business ail in one distrIbut-
ing house, the retaler eau aitortI to carry
less stock, as lie is amured of getting
copies whenever ho teeds then, and in
such quantites as hie desires. No doubt
the sale of theso holiday nunbere affected
very muchl the sale of cirdt and booklots.

Annuais, we are sorry to notice, ara
declining with regular bookeellere. The
firmet who control then have allowed
thiema te get into the hands of the dry
goodh hoses, andi that soettled the profit
business. But just as soon as this hap.
penei the sale of both separate numbers
and butind volumes began to decline. Tho
bookseller le slow ta sec some things.
but lie knows how te gel even with mcn
who happen to make a slighît inistake
In regard ta business procedure. The fiu-
turc of the annual trade is very uncer-
tain. Some change muet b made or It li
doomed. And this in spite of the tact
that snome of the annuals contain the
best reading that could possibly bc dis-
seminated through a reaiing community.

THE POET LAUREATESHIP.

The Pall Mail Gazette publishies a
number of responeos to the question:
Should the Poet Laureateahlîp b con-
tinued or abolished ? Prof. Iluxley
writes liat the position of Court Poet
1s a survival of a different state of
society, yet It l undesirable that any
state recognition of the value of litera.
ture should disappear.

Prof. M.ax Muller snys thlat when
cver the time comes andt the nation
longs once more te bonor a living
poet, there will bu nio difficulty In re-
viving the cherisoed laurel wreath. In
the ieantini nio greater lionor could
be paid the dend Laureate than leav-
ing the place vacant.

Mr. Leckey, the hiAtorian, says ho
would be ,orry if the position should
be abolalied.

Sir John Lilbbock, President of the
London Chiamber of Commerce, writem
in favor of the retention of the office.

Prof. Blackia says the Laureatcship
ought certainly te be continued, na
evidenco that the highuet person in
the realm takes public notice ef the
exercise of one of the highest functions
of the human soul.

Prof. Dowden declares that the post
shtould ceose to exist.
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