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6lse than wpper-leather, iu which term s includ-
ed calfikin, cow hide, ki, &c. To the snceess
of the larger concerns un oxtensive capitsl, am
ple facilitios for the purchase of bides in foreign

kets, the latest imy ta in hinery,
and above all good husiness capacity, are neces-
6ary ; without thess the chances of profit are
poor. In no business will the lack of these advan
tages be more evident, for not only must . long
time elapse before the raw material can be con-
verted into leather, aud the money realized
thereon, but the business is done vo closely thut
u slight saving in time or labour is of gre« con-
fequence  The facility for buying and sellivg
to the best advantige not uofreqaently results
in the largest thare of the pieofit, while the
ability to hold their products until the market
better suits theic views is an absoluts necersity
of success, Of thix clugs of dealors the number
i8 necessarily few, as thev manufacture largely,
and the demaud is not sufficlently extensive to
permit many to operite. There need not,
theref 1, be at any time & long continuance oi
@ 8tock n excess, a8 4 rlight rednction in the
various establishments, or the stoppage of a sin-
gle one, will soon affeet  the eu ply.
To the possession of these  advantages
we may attribute, in a  peculiar  manner,
& very general degree of  prosperity  to
this class of tanners durivg the year just close:.
They are gainers on the operations of the year
to quite us large a per cent. as any other class
of manufacturers or dealers, The great advan-
tage, however, of the year is that which has
resulted from the state of exchanges botween
the United States and this country. ‘The pur.
chises of hides made at the opening of naviga
tion in New York aud in western markets, were
at rates in fair proportion to the price of leather
here, deductivg the then existing premivm on
gold of 10 (a 12 per cent.  1f bought on creait,
the gain was very great, for when they came 1o
be paid for, say in August, drafts on New York
could be had at from 22 to 25 per cout. dis-
count—a profit at once of ten to twelve per
cent. Time purchages in this care were the
moet profitable—an exception to the generul
rule that a cash buyer ix the cheapest onyer,
Iut ¢ven cash purchases were made at a con-
siderable advantage, for 'he rise in gold have
beon #o constant, and at times 8o ravid, thut
prices of leather, ns indeed of other articles have
not immediately responded to the advance,
Es<pecially was this the case in the early part of
the year, before our friends on the other side of
the Lake had got accustomad to the luxury of o
depreciated gurrency and constantly enbancing
vatues. It is probable that from seven to eight
per cont, ndvance was gained in this manner,
and that from time ant cash purchases the
great bulk of raw materisl consumed in Tana
dian tanneries, a saving of say ten per cent, if not
more, wadeffected. In additiou to tbis, the mar-
ket has continuously favoured the msnufacturer,
the stock has never been in excess of the de-
mand, and prices have bad a constant upward
tendency. Spanish sole, which could be readily

got in May at 23c, could not be bought in De-
cember at less than 28¢ per b, The trade hus
al#o boen kept very close to cagh, nnd the lostes
by bad debts bave beeu iusign'ticant, ¢o 1ha
on the whole, the year has been a prosperous
ove to our largest vole leathor manuf cturemns

The rate of exchange, howover, has not only
favoured the purchasers of bides, but has also
induced covsiderably iucreased iwportations of
leather, The amount brought into this port
during the year s over $62 000, ugainst $37,000
in 1861, aud $25000 in 1860, ‘The fact that
this increased amount has been imported st this
point alove, while oIl the tannertes in the v
cinity have been in copstant operation, indi
cates a blir ely augmented ¢ neumption, when
1tis remembered that only two years ago the
trade were complaning o an cxeess in the lo
cal manufet Fhere bas beon a good protic
mude ou the imported article, principally the
result, however, of an advince in exchange
during the currency of a time coutine

With regard to the rowaining class of manu-
facturers - the small tanners, whose main pro-
duct s npper leathor--we are suiry wo canuot
report as favoursbly, They are very numerous,
and when 1l in full opera‘ion, the product is in
excess of the demand, while the small capital
wich is requircd to set them i operation will
always make them numerous. Their lack of
capital has bern and will always be the greatest
drawoack ; for, in order t keep these estab
lishmente in operation, they must realize as fust
a8 they ¢in manufactiie, aud vo matter how
unfavoursble the market may be~whetber the
supply be large and the demsnd  Jight—they
cannot aflord 10 wait uutil the supply diminishes
or the demand revives, Frequently —nay, al-
most universally—buying their stock on time
they must realize in order to weet their engage
mente, snd are often compelled to do ro st w
loss.  Weie it not thut as u class they are almost
always practicd men, who ot only Inbour
themeelves, but are close and  thrifty, they
would hurdly be able t¢ bead above water
During the post year there has not been much
good fortone for this large class of  industrious
mapufacturers ; the price of upper leathor hus
been constantly declining, and little or vo
money whatever has been mwade in the bosines,
In May, calfakin leather wag held pretty firmly
at 60¢ to 62)c: in Decomber, 1t wis i drog i
the merkot at 502 per b

The dealers in leather have boon large gaivers
by both sole and uoper qualities- profiting
when the former advanedd, und buyivg the later
at almost their own terms, aud generally dispos
ing of itut a profir. Their bosiness shows o
large inciease, their rigks havo been largely o'
minighed by u close adherence to cash or short
time operations, and the trade generally is in «
more hedthy position than for some time
post.
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