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‘ First Instalment Next Sunday!

The Last is the
BEST

EFORE the days of tango teas
and fox trots, when we gather-
ed at the home of somebody’s
best beaun down in the Old
Town, we used to ‘‘count out’’
for the games, and the invari
able rule of THE LAST IS THE
BEST OF ALL THE GAME
was a law that could not be
disputed.

A recent review of ‘‘Mr.
Grex of Monte Carlo,”’ says
that the work of E. Phillips
Oppenheim improves steadily
as the years roll on; and that
his stories are as full of
dramatic interest as ever.
True, and his VERY LAST
: story is yet the best of all. It
has dramatic interest plus; it has individuality ; it is inventive,
scientific, ingenious, SKILFUL—a story that will live as long
as will the name of the author itself. :

This wonderful story is ‘‘THE BLACK BOX,’’ a mystery
tale told as only Oppenheim can tell it. Plausible, yet seem-
ingly beyend human comprehension ; sensational, yet profound-
ly dignified, mysterious without a hint of cheap ‘‘blood and

thunder.”’

THE BLACK BOX is full of action—gripping, soul-stirring,
thrilling—something doing in every line—never prosaic, never
commonplace, never dull. Being written })y E Phillips
Oppenheim it necessarily follows that the plot is original, that
the situations are exciting, the denouement intensely dramatie.

And so ‘‘the last is the best of all the game,’’ and as noth-
ing is too good for our readers, this LAST and .BEST story w1ll
be presented to them in serial form. The unique motion pic-
tures of THE BLACK BOX, which were produced by the Uni-
versal Film Manufacturing Company, will be shown at the same
time. ;

You will want to see these startling pictures; you will want
to read this thrilling story: you will want to be among those
who solve the mystery—who learn the secret of THE BLACK

Watch for the Opening Instalment
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| eals, $195,109;

1918 Canada shipped to
goods to the value of $1,841,488 in agri-
cultural implements alone. :The fig-
ures for 1914, Canadian-made

1 ures of cer-
17,817; manu-
faciures of wood, $22,900.
The above figures do not show al.

' the Canadian goods which go to Rus-

sia, for a considerable amount of Can-

adian goods - shipped ° heretofore io]:

Germany have found their way to Rus-
sia .thru the medium of German sh:p-
ping bzfencles. Since the war taecre
has n an interesting disclosure of

the methods by which some nf these

agencies have built up German trade
under the guise of ‘“commercial ser-
vice’ bureaus. These houses, doing
business in Russia, would undertake
t¢ act'as a sort of intelligence bureau,
furnishing the Russian- manpfacturer
uvr merchant information as to where
and by what means, and at what price;
any kind of goods may be obtained
from any country in the worid. ¥For
this service only a nominal fee was
charged. The scheme worked well,
ovut it was found that where foreign
goods were demanded, it was sooner
or later discovered that goods of r-
man make were recommended and
substiiuted, so that the work of the
bureau was not impartial. There was
this to be said, however, that the Ger-
man manufacturers, merchants and
agents, were painstaking, and not
only studied the wants of their Rus-
sian customers, but extended credits
and met the wishes of buyers in every
way possible, If the British had ex-
erted half the efforts the Germans
made, the trade of Germany with Rus-
sia would not have grown to a value
of £87,270,000, against . htat of £7.-
610.000, with Great Britain. So assid-
uous has been the attention of the
Germans that from Petrograd to Per-
sia there has not been a branch of
trade in which German merchants
and manufacturers have not had an
important hand, until Germany, at the
opening of the war, had gained one-
half of the total trade of the Russian
Empfire,

Most Important Market
In World to Canada

Russia, in the last few years, has
been developing economically as well
as politically, in a revelutionary way,
and in this vast empire. containing a
population of over 170,000,000 people,
or, if we add the Slavic nationalities
of Southeasern Europe, with whom
they are kin in race, say 200,000,000,
we have a people more important, as a
future market for Canadian goods,
than any country in the world, not
excepting the United States, Hven
at present the value of the total for-
eign trade of Russia is $1.320,000,000,
of which $790,000,000 is chiefly in the
export of raw materials of a kind
which can be extensively used in the
industries of Canada. These trade

. movements are only at their begin-
i ning, and the changes that will super-
. vene on the close of the present war,

afford. the psychological opportunity

. for a general advance by Canadians in
| this fleld.

It is the opinion of Canadians al-
ready largely mnterested in Russian

business that there is no branch of in-

dustry in which Canadians now do
an export trade that cannot be greatly
extended in the Russian Empire. The
gener~] honesty of the Russian people,
their high average of native mentality.
which only needs the education to
which they are earnestly aspiring to
rajse the stan®ard of living and ex-
pand their intercourse with the world.
combine to give assurance of success
to those who have the energy to carry

the name of 'Canada to this great
people,
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Mr. C. BE. Brooks,
Marshall, Mich.
Dear Siri—
Perhaps it will interest you to

{

B

Hets

80 Spring St., Bothleh_ em, Pa.

Confederate Veteran Cured

Commerce, Ga., B. F. D. No. 1L

"*How do you like your typewriter
asked a salesman of one of his cus-
tomers.

“It's most satisfactory!” was the re-

Women

Bt 8
and got no relief, and I shall'ce - re-
| oonn::pd it to Mmﬂ.‘wm gw'ﬁ“
it to you. Yi resp il

The above fs C. E. Brooks, inventor of the Appllancs. whe cured himeslf and = &
ruptured, :

who'is now clm others the ben

t of his experience.
te him toglay, .:”Hlnhall. Michigan,

tillery, Oglethorpe Co. I hope God will

reward you.for.the good you &re doing

for suffering humantty.

: Yours sincerely,
<, H. D, BANKS.

. €. B. Brooks,
Mr. farshall, Mich.
Dear Siry— D,
Y you
ad T Bp i o, S
e
ey in, all, althk

year 3
{m 8 months after he had 1
W mWQ had tried several-other remedies

ours

e Rair ol e |

ply. '“1 wonder how I éver got along
without it1” . b T

*That's fine! "Would you be willing
to give me a little testimondal to that

ng

effect?” S e P
“Why, certainly I will” and accord-

After Thirty Years’ Ex ‘,\,_:en.tr:p I Have Produced An Appliance for Men,
’ -and Children That Actually Cures Rupture

of which

are a-d- s of.the very
; 4j' 'tp»_in:f

Y

Rethanhs

‘ romuonm):z-y’ourM
Name cc--o-q;-on-aln’on.i-noo--ou-n-un;p“-‘ca"mmnd ti"ooucnooﬁ

: ; y
‘Address D e L s ot LT T U NP
3 & phde !
# s £
& :

P b
Sesie awninngs s IIIRT. 2a N ka chay MESO PA LY

R. BD. ....

| Hverybody's. Magasitie, be
unded out the following: for
“after. Using thee matig Back-
action atype writer for thre emonth$ ﬁor"tb -an
and d Over. I unhesittattinggly pro- Saveing oF time an @
nounce it pron nce it to be al ad even Snith.”

Toronto Women

In the World ofWerk Sl s

3y

* Miss Mary O'Brien |

F there is one profession above all
| others which seems particularly

adapted to a woman, it is that of
advertising. and it is not astonishing
that s0 many women have adopted the
w.rlting of advertisements as their life
work, but there {s another phase of ad-
vertising which has in it more of the
business quality, and, possibly, for that

same attraction - for v omen,—that of
advertising solicitor. That at least one
woman in Toronto has found this a
paying and very pleasant work is evi-

a business free lance, divides her time
between soliciting all the advertise-
ments for several weekly papers,
amcng them being The Record and
The Bulletin of London, and The
Messenger of Montreal, and taking up-
on her own shoulders the full responsi-
bility of the financial end of a great
many advertising booklets,

Miss O’Brien started her husiness
career in the office of The World, but
the call of the out-of-door work proved
too strong for her and she accepted a
position of advgrtising solicitor for a
small weeklly, about seven years ago,
from which she has gone on ‘to her
present work. She has all the quali-
fications of an excellent ad-getter, and
to the looker-on, would have decided-
ly missed her vocation had she chosen
any other line of work. “Enthusiastic,
persistent, without ever being insistent,
always cheu!u.l and happy, and with a
clear eye for a good business proposi-
tion,” that’s what the business men,
with whom she deals with, say about
her.

‘What's the chief qualification for

soliciting advertising?* Miss O’Brien
eaid in answer to an enquiry, “I would
emphatically say—to have a good
paper behind you, one that you can
conscientiously recommend.”

“It would be an absolute farce to go
to business men and try to get them
to advertise in a paper that you your-
self had no faith in.

“You get your advertising on the
merits of the paper. If you have the
best paper, the one which covers the
widest field to the best advantage, the
M“mm&“

denced by Miss Mary O’Brien, who, as i

reason. does not seem to possess the!

I

|

.

of the regular work is on, contracts,
but on the special work,—that is to
say the financing of the getting out of
special , éditions—you ' get *your ‘Bd,—
and. it is paid for,and-when that part
of the work is over, all you-have to be
troubledabout is that there are no
mistakes in the copy. for, you know,
that if there were one mistake the cus-,
tomer would have no right to pay for
his ad. It'sawfully nice work tho, tae

special advertising. for once you close |

a job it is finished, and you haven't
got to keep an eye on the “life” of an
ad, that Is, the time it has got to run.
or any Of the Small financial details
which go into the advertising part of &
paper., Very few people realize just
what advertising means, and how little

a paper could get on if it were not for
the ads. It's the advertising that gets
out the paper .and pays the salartes,
not the subscriptions, and yet you've
got to have the subscription list gehlnd
you before you can get the ads.”

‘“Phere is a lictle difference in the
way you go about the regular apd the
epecial advertising,” she went on. “For
instance, with the regular work, my
part is to get just as ‘much advertis-
ing as I possiblly can each week, and
get as many contracts closed as pos-
sible,

“The more advertising I get the mroe
1 have of percentage, so you can im-
agine it pays to be as energetic as pos-
sinle. With the special/work I usually
find out the expense of getting out
the booklet before 1 begin. Say it costs
$2000, Then® you feel that you have
ot to make at least $2000 worth of
advertising. The whole financial re-
sponsibility of it then rests with me,
and I have to fill the book with adver-
tising, so placed and so displayed that
it will give the best returns to’ the
advertiser. Then I look after the ad-
vertising entirely -until it appears,—
lovking after the printing and every-
thing.” °

Miss O’Brien has just finished two
special jobs, the getting out ‘of a
widely known year book, and a book-
tev advertising the work of a well
known London seminary, and dis-
t-tbuting facts sbout it, and is busy
just now on an attractive booklet for
one of the best known hotels of the
ecity. Thae latter will be distributed
among all the most prominent hotels
in the United States, as well as being
in every guest room of the hotel. where
it will be used as a perfect guide-book,
end a mine of information for shopper
and sight-seer alike,

In purting Misg O’'Brien said, “The
one important thing on which every-
thing else depends is how you ap-
proacih people. While you must be in-
sistent, you must not appear to be
over-anxious. I always go to head-
quarters, for it's always best fo see

demonstrate

the man in cherge, and

to him the poasibilities of your propo-
s!tuign. m‘t‘.l get him lntnaratod. e t .
,“Some fimes you will realize t | Usually

he is Interested and yet he runs down ’ f
yvour proposition. That's the time you ' §
must get your courage up and stand
te your colors. He's likely only trying

nes .m‘g:umu really fosl
2 t0 Do & good one.” b
‘gonsidered a man’s job, ad~




