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VAL.uAOI.' AND IMMAOTIOAL.

N address was delivered by Mr. 'auil
('ampbeli, o John iacdonald &
('o.. to thre stuîdents (i f arinners
ll4 iuismes (ollege in this city, on
< -Friday, .\pril i.îth. NIr. ('ampbell
took as hs text, ". A ew I flots on
(Gettmg .\long in tle WVorld and

' Glainiîng a('omptency." It is here
reprodue'd for tite readers of ttis
journal, and it wil be folund to be
inte'nsely priaclical and valuabile iln

-~ <r';'ii' many ways:
e". Although mnoney is said to be

Ihe root of ail evil, the want of il is

(ertaîlly very inconvenient, and although we should guard Our-

se-es agamt thie ilnordinite love of il, still il should be the

duty to eviery lonest and imainih student here tu aim to accutuu
laite and safel lay aside for his old age a competency suflicient
to kcep uInselIf iii comfort. To deny hisel in his youth and
strtngti ik his duty, so thait le ay' aceunmilate, as llurns has
noblv said, for tihe glorious purpose of being inîdependcnt.

''le mouust of wealth personîalii ld, especially in I·:urope
and the older settled parts of the .'nited States and Canada,
was inhvrited yl- ilie atcidtent of birth ; but as aill wealth is thie

resultance of ilabr and t'apital, those lot so favored can by ap-

plication, et onoimy aind judgment obtain more or less of il. le-

fore poceediig to speak about gaining it, allow fne at this point

to mentioi a circuimstance hicih has struck ie very forcibly,
and that is this: That milany of that tlass who, Coinmencing
life with rto advnctititos aid, have by intelligence, application
and economiy made a fortune and have retired from the business
in wich they have accumunlated this fortune, îlot feeling satis.
fied to invest their ineans safely in the many channels tIhat are
openl to them, liazard il in new undertakiigs and schemues of
wiuich tihey have no esxpe-rt knîowlcdgc and jose it. J have no.
îiced that the self.made man loses his ionev more rapidly than
the class thiat merit it, as thie class that inherit generally invest
ilcir noney, thirotgli their soliciturs, in mortgages and safe
scurities, having, I pîre:>imie, no reliance (fortunately for thei-
selves) in venturing it mi commerce and imaiuifacture. WVhereas
the sCIf.reliaiit iai swhoi l.. lamie his fortune in the business lie
has expertly learned, thriouglh his reliance and conceit, feels
asîsured that hie can sutcecd as weli in another line of commerce
or nîaîufiacture such as chainging fron a retail business to a
wholesale, froni comnierce to manufacture, and vice versa. I
aidvise you young men, if you are fortunate in making a conmp.
tency in the lranch of business which you may select and learn,
when sou have m11ade ut once, stick to it closely, safel invsct it
mi first imortgages (not second), in good stocks; or if inà real
estate, only m a large City, îlot ni townîîs or villages. If you in-l
vest Im ral estate, pay for It out and out, have lio money invest-
ed i egmuetics, for equities îm depressed times het omie like vain-
ishng sioke. liuy real estate wheni verybody wishîes ta selI
and seil when etverybody wishs t buy.

" l tent, you periele, is gammiîg a comiîpeteicy, îlot mak-
ing a large fortune, for large fortunes rapidly made, uniless oie
finds a coal or a gold mne, are lot generally fiurly made, being
tie resuIt of sinî on tie purt of thie individual or governnients,

adi entail lOss and suiffering t thie mnany. Compllctency I define
as a sufficiency of money which when invested will give stfiiient
interest to support an individual aud those depending upon hini
in ioderate confort.

"'The stndents oi this college will, as a rule, lirst act.as em

plovees, and soine Ilay remains such duoring their live-. l.rî flec
preinise further remarks by saying, althougli il may be a surprise
and a disapposlit ment to lanly present that tihe chances of Iod.
crate success, amd of gaining ultimately a ioderate competeîvncy,*
are probably greater to those that woultd be content to nt-main,
as employees, rise inii that position, save aInd invest as inuch as
they could honorably do year by ycar, thain to those entering
business. I saws' a computation *which I presume was correct,
ailtough I did nlot test il tait if a young man ait twenty <ould
save and invest each day one dollar at six per cent.at coaimpound
interest ai sevcnty years of age il woukr aiount to tIhe enornous
sun of $500,000. A snmiler amiount wAuld relatively anil pro.
portionately increase. ''he noney spent uselessly in drink,
tobacco and on other indoor expensive pleasures, by well-paid
clerks and artisans, if hoarded and invested would in a series of
years l the nucleus of a conpetency. I advise you Io have
recreation: il is necessary. Have plenty of il, but bookkeepers
and accountants should have il in tihe open- air. It is more

eailthful and costs less than indoor pleasures. In illustration
of the want of success in business, notwithstanding intense appli.
cation, such application as no clerk would give or bie asked to
give, and strict economy, iever drawing more than $4oo a ear,
a Imerchant failed last wCek who twenty-two years ago, having
saved $:.5oo as a clerk, enbarked in business. Now if this matin
lad continued in his situation he would to.day, instead of being
an insolvent, have had an ample competency, with Iless work and
more comfort during his past existence. I mention this fact nlot
as a deterrent to any' of you conmencing business, but as an
enctouragenent to those that nay lot like t hiazard the risks of
commerce and ils anieties, that by renaining as eiployees there
is assured to ach of you on certain lincs comparative weahh
and confort in old age.

"I shall now advert tu soie of the qualifications nect'ary
to the success of a clerk or a nerchant.

"First : What knowledge you gain should l thorough, so
esihaustive that you can apply il ai once. Your Principal here
VilI sec that you obtain a theoretic and scientific knowledge of
accounts, will teacli you tle broad principles of bookkeeping,

ulit to apply il with confidence you miust have practicc. l'au
should be in this position after you have left this college to say
to any firni or merchant desiring your services, "I feel confident
I cai keep your books or superintend your oflice, but I an will.
ing to accept a subordinate position and bide ny time." When
yon have gainled this subordinate position, sec to it that you
continue your studies and nake yourself competent to MIî a
higher position at a nomnent's notice, because employers in this
age never teach ; they require thre knowlcdge at once. Rcmi.-
ber thiat knowledge is power. It is pleasure also. Keep wcil
in advance of the requirements of your presenît position.

l The ne.\t qualification a clerk or a merchant should culti-
vate is manly courtesy ; that courtesy which is the result of in.
ale kindliness of disposition. Tine will not permit mle to fully
exh.ust this qualification. I can assure you it will help, %ou
wonderfully through life. It is like oil to the wheel.

I Pronptness and despatch are required. •An underaking
once commîenced is hall done,' ' Business hurrice is business ili


