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. , . ,, „f il,- banks but the necessity of an extra gross expense rate to procurel'or the first time, tile aggreg. .... I business postpones that re-establlshment indefinitely.
.I... return at over $100,000,000. Excluding 1, wm be sufficient to say that the lire ofllrcs eoinmltl.-. 

appeal • II.,nt- the urn- i having agreed on a commission basis for all agents and pr:v-the capital of the defunct Sovereign atih, 1 t,rally all classes of fire insurance, have been able to adhere
,■ ,, to the naid-up capital of the banks Is 1 t0 ,, an(j keep the agents In their place. Onlookers would

pulton 1 . o , a, say that It is not the tariff which is so wonderful as 'ho
now 1(2.3 P c- ycar a8°> 11 "as °7-3 Pcr loyal faith which the offices have observed to each other all

1 of increase of rest, a comparatively short these years, especially on this commission question. There
this rate , | | ,kisses- is no doubt the life offices could do the same if their man-
time will 'CC the Canadian banks as a 1 agers applied their tnlnds to the subject.
jug as much rest as paid-up capital. Compktitiox is New P1101 it Rates.

The competition In commission Is. however, only one ele­
ment In the problem. Still more serious Is the competition 
In non-profit Insurance rates. A few years ago the Institute 
of Actuaries in England and the Faculty of Actuaries In 
Scot land, working together In a joint committee, with the 
assistance of the life offices themselves, compiled new mor­
tality tables as a result of the office experience. Vpon those 

tables net premium rates were worked out applicable 
to all ages—and representing the lowest sums necessary to 

the due payments of the sum assured at death or 
maturity. When a certain percentage Is added by any com- 

to these net premiums, Its published rale Is arrived 
at, and the difficulty Is that In over sixty offices the rates 
vary from what is practically a net premium to a net pre­
mium loaded, or Increased to provide working expenses, to 
the extent of almost 20 |ier cent. Office after office has tamp­
ered with Its non-profit rates since the new tables were com­
pleted. and In some cases at least there appears to have been 
no more scientific end lit view than to arrive at a rate ono 
penny per annum tier C1 tut assured less than that of tin 
competitors. No actuary will deny that It Is theoretically 
possible to tlx non-profit rates on the basis of a certain In 
terest assumption plus a certain definite proportion for 
loading, and to make that rate applicable to all offices. To 
a great extent this has been done In France, with very satis­
factory results.

* *
FOR LIFE OFFICES IN GREAT BRITAINA TARIFF

{The Economist. London.)
The success of the principle of Joint action *mj'Uad . „

in-urance companies has been complete, and 
sal mane of surprise that no agreement sin, lar to 'hat
1 administered by the fire offices committee has
found'its way into the practice of life assurance. W hen he 
tt ■ Insurance companies came to an understanding to re- 

competition they were In grave danger of compete 
naralysts If not of ruin, through the necessity of payitis 
îîiu Increasing commissions to brokers and agents and „ 
outing ever-diminishing rates of premium from the assured. 
.... 1, ik of the fire business had found Its way Into til
hands of brokers, who a. that time controlled the situation, 
and did what they pleased with the fire office managers. 
Hud as the situation was for the tire companies, It was Ult c 
bette, for the assured. It Is true they got the benefit Of till 

and probably shared commission with their brok­
ing as no loss arose by lire damage, everything 

But when tire claims were presented, pravitc- 
fought In the settlements, and nothing 

brought about the fair ind 
a matter of course

to lire

new

secure

van y

cut rates, 
ers, and as 
seemed rosy, 
ally every point was 
short of litigation would have

dealing with claims which areprompt
under the present dispensation.

j* >BoxusKH at Tilt: Mervy ok Competition.
For some time past prudent life insurance managers have 

Is en * combating 'the development of a somewhat para c 
state of affairs which has been slowly developing In hai 
business. It Is true, of course, that death claims <a 110 
made a matter of higgling as lire claims used to be. The 
Mims assured are fixed and Immutable. But the sums added 
In I lie original sums assured—the so-called bonuses are a 
III, mercy of competition, and vary enormously. A n'gulir 
lire Insurance high bonus propaganda has been Initia» I In 
weekly an Ivies in some of our best-known dally I'»l. «• 
The writers ot these articles base their advice to the puh.lv 
on the proposition that tuture bonuses depend on past re­
sults. and unquestionably they help those offleeswhhh ha. 
done well In the |inst to obtain business more easily In the 
present. But notwithstanding these Journalistic efforts, lie 
bulk ot life assurance is obtained by the Inlluenee, dlreri or 
Indirect, of agents. Where the agents are keen and Inter, st- 
,,l they quickly realise that, commission being equal In hot it 
, .lsvs h |S easier for I hem to advise their friends to Insure 
in the office with a better past record than In Its compe'i'or
.....  hope lies In the futiire. Nevertheless, the api’aren ly
weaker office must have new business If it Is to con Inn o 
exist, anil one of the most obvious means ot procurlag It is 
„, offer to agents and brokers a higher rate of vtminitss

Introductions than Its rival rares to do llu 11.11 
nature being what It Is. tills course very often brings oho it 
the desired result. As a matter of fact, sm-h commissions 
have now become exceedingly high. and. by playing one ol 
flee off against another -Just the old five trouble he ntmo 
efflelent agents and brokers are securing for themselves v ry 
high rati*» of commission Indeed. Both the K<mh1 ofhte »» 
the less good one—there are no had life offices In Orcil 
Britain thus find themselves In dilemmas. The good one 
either refuses to pay the high commission and loses busi­
ness. with the possible ulllmale result of » higher mortn y 
experience and a lower bonus, or II accepts the si tin Ion, 
pays the rale, and ultimately the higher expense ratio ten Is 
to produce a lower bonus, lienee the next step: the com­
mission increases have to be made general In order to git 
business, with the consequent result, POTtimned perhaps for 
many years of a r-dueril bonus and diminished business and 
popularity. ' The loss good office which sl.rted the eompe.I- 
tlon Is no better off. Its real hope of an effective light »> * 
In going slow for a time until its finances are reestablished,

THE NATIONAL SURETY COMPANY AND THE 
PROVINCE OF QUEBEC.

We have received from Mr. William II. Drapier, 
jr., superintendent of agencies of the National Surety 
Company, New York, a further letter regarding the 
taxation paid by his company to the Province of Que­
bec. As no good purpose would he served by con­
tinuing in our columns a controversy of this kind, 
and as each side has already had an opportunity to 
state its ease, we are unable to devote any further 

In the course of his letter, Mr.to this matter.space 
Drapier writes:—

comment w hatvvvr

a deposit or «:,0,000. whereas companies previously quail
lag have been permitted to do so for a deposit of $- . ■

•The fact remains that other foreign surety companies 
have received licenses lo write Court business In Q,flies 
by the deposit ot 120,000 under the old law, and when ihe 
law was amended II applied only to new companies seeking 
admission and did not provide Hint the companies already 
«dmBled should increase their deposits to the amount 
nuire,1 I,y Hie new amendment, namely $ .0,0011 Of 'oursi 
?n the United Stales such an amendment as this would not 
be permitted to remain on the statute books because 1 would 
he umonstltu,louai. U Is distinctly ^
Klvlnc Ihe companies admitted under the $20.000 d, posit 
requirement a preference over companies seeking ai m ssl,
after the law was amended requiring 11 * ''> 000 deposit. In 
?» imitait ytntPM a right of adlon would li«* agalnttl th« 
authorltlv* for n writ of mandamus, romiwlllng tin* I'rovin 
e LÎ A„!hortU.V.o aisept a profercl de,s,sit of $20.000 
from any surety company seeking permission to do lotirt 
business...................

for now


