
Primary Research ini China

When you do get to China, some of your primary research will be donc yourself by
invcstigating first-hand whether your business proposai will be marketable there. However,
you may need to hire someone locally to do additional research which you cannot easily do.
Look for consultants that have plenty of experience i the Chinese market, good local
contacts, and a proven track record of resuits for other businesses.

" The Canadian Embassy i Beijing and Consulates i Shanghai, Guangzhou, Hong Kong
and Chongqing have information on hand and Trade Commissioners who can provide
you with important market intelligence.

* Meet with appropriate consulting firmns ini China. Determine whether they can help you.
You should consider both Chinese (State-owned and private) fluns, as well as expatriate
professionais facilitating foreign trade and investment.

Roie of the Department of Foreign Affairs and International Trade - China Division

Working in conjunction with the Canadian Embassy in Beijing, the Consulates General i
Shanghai, Guangzhou, Hong Kong and the Canadian Consulate in Chongqing, the China and
Mongolia Division of the Department of Foreign Affairs and International Trade in Ottawa
is able to, provide important market intelligence to Canadian companies interested in doing

business i China. While there are many officers in the Departmnent who interface with
China-related issues, a good first point of contact may be with the China and Mongolia
Division, which has overail responsibility for Canada's trade and economic relations with
China.


