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would be greatly increased, but in the ense of yeast the cost | Reforring to Mr. Kemp”s reluctance to make public infor

wits the sume to the consumer as it would be if there was no
duty on it at all. The price lists used by the firm in the
United States and Canada were identically the same. There
wag 1o trust in the yeast business in the United States nnd
no arrangement a3 to prices

Tt will be observed that Mr. Dobie is one of that peculiar
cluss who think that one hundred per cent. protection is just
about the correct thing for his industry, hat that any s.~h pro-
tection for other industries would add greatly to the burden of
the consumer. 1t is all right for him to speak with reference
o his own industry, but by what authority does he speak for
other industries? Mr. Dobie promised to prepare for the
Ministers written statements setting forth the cost of raw
waterinl in proportion to the value of the finished product, the
amount of capital invested, ete.

ENAMELLED WARE.

Mr. A, E. Kemp, of the Kemp Manufacturing Co., Tor-
onto, and president of the Canadian Manufacturers’ Assvcia
tion, was the next witness.  He regretied that there had not
been any joint action on the part of tho other manufacturers
of enamel ware, stamped tin ware, copper ware, etc., in Montreal
and Loadon, 10 present their views to the Commnission.

The Cominissioners said they were under the impression that
some such action would be taken, and being now undeceived,
agreed to receive a joing deputation of manufacturers at a
date to be named later.  Mr Kemp then went on to speak in
a weneral way about the business in which heis engaged. He
manufactured enamelled wire, stiumped tin ware, copper ware,
nickel-plate ware, and other houschold utensils.  "Tie business
to which he had succeeded was established zbout 1876, but
the enamelled ware department had only been in operation
for three or four years. The competition in the enamelled
ware came chiefly from the Germans, For a great many
years the Aumericans had the market to themselves. The
Germans were Iarge producers of the same articles, but their
shapes und designs were not what the American teade te
quired. Accordingly, about seven years ago, they sent over
agents and copied the designs, after which they came in and
captured the Awmerican market. The Americans sought to
drive out the Germans, aund in the strugzle for supremacy a
lively fight Lad been guing on, and prices had become reduced.
In the midst of the war, Mr. Kemp comnenced to develop
the wanufacture of the now ware, as tin-ware was being
driven out of the market, and was able to seli goods at o
cheaper rate than they were sold for in England or the Unived
States.  The troubile, however, was that the Germans had es.
tablishied agents in Montreal, to whom large consignments of
culls had been sent at i very low valuation, and auctioned
off. This had had the cffect of badly demoralizing trade.
Mr. Kemp did not care to muke public the cost of raw mater.
ials and kabor, the amount of capital invested, and other facty
of the kind, but promised {o prepare a brief for submission
to the Ministers,  The duties on the articles he manufactured
varied from twenty five o thirtyfive per cent.  In the case
of raw materind some urticley were free, whilst the Jduties on
others ranged from five to forty per cent.  Enamelled ware
hind lurgely taken the plare of tin ware, and articles which
according to invoices w4 for onn dollar eight yeam ago, now
sold from thirty to thirty-three cents.  lis firm emploved
300 hands.

wation of a private charneter, Su Richard Cartwright said -
* I you come hore wanting to tax the public, you will have to
give information 10 the Governmenv,  We will respeet yow
trade soerety,” o which Mr. Kemp  replied .- “We do no
tex the public, and T wn hiere to tell you that we are selling
our goods, wanufactured in Canada, cheaper than such goads
are sold for anywhers else in the world —cheaper than in Png
lund, Germany or in the United States.”

In the course of further vemarks Mr, Kemp stated that o
copper tea kettle which four or five years ago cost $1 60 waw
now beinyg sold at seventydive cents. A saving had been
cffected through improved methods of manufacture. With
regard to exporting, the firm had tried Australin, and had
made shipments to South Australia, but at present there was
nothing iu it for themn,  They could not compete with German
cnamelled ware at the present time  The firm fancied they
could compete at fureign points with the Americans.  He had
no hesitation in suying that the Germans were their strongess
competitory, and he conld not say what that competition
might develop iato.

BICYCLES.

Some wtercesting information in regard to the bicyel
industry was presented by Me B0 R Thovas of H. AL Lavia
& Co., Toronto Junction, and Mr. S. 1. Evans of Fvans «
Dodye, Windsor, who represented the manuiacturers of com
pleted wheels.  Mur. Thomas, in his statement to the Ministers,
smd that for sume years England had # monopoly in ti
manufacture of wheels. In 1884 there were anly six bicyele f
wonies in the United States, and their vur put was about 11 0nn
completed wheels.  In 1893 there were over 500 bicw e
manufucturers m the United States, each one on an average
making not less than a thousand biexeles. Tn the United
States altogether there were suppused to be 900 bicvele
manufacturers with an invested capital of 390,000,000

In additzon to this 335,000,000 were employed in manuiae
turing cyclometers, lunps and other accessuries  Up to 1949
the supply had not equalled the demand in the United Stutes
uor in England.  The cost of the bicycie i the United Staies
had been greatly reduend within the last few years Tl
reason was that manufactarers had the advantage of cheap
fucl, steel and oil.  The decreased cost of praduction and the
increased output gave to the manaufacturers i greater wargin
of profit than he had herctofare, consequently they were seck
ing a market for their surpiuy, ana aatueally they would <k
the market nearest their doors, whivh was Canada. M
Thomas said that a few dollay dufference in the tavill on
bicycles would neither iucrease nor dectease the shipmen:
from the Umted States if their supply in the United States
did nat cqual their demand. They would certainly supph
the home demand first.  Consequently he believed thar the
cevenue derived from bicyeles would not be ancrensed shauid
the tarift be decreased.  The export of Awmerican bicyeles o
Canada would not be affected by the tavith cne way or the
other. The consumption av home wonld regulate the disposi
ton of the output.  Mr. FEvans and Mr. Thomas exphined
the process of importing wheels in parts and the methed of
conducting asseinbling shopt. My, Thomas sad that H A
Tozier & Co. maule everything, except the rims, which we e
purchased in Cnuada; the tires, which were brought from the
United States in the face of n duty of thirty per cent, wd




