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An Ihdependent Man

Written for Western Home Monthly by Chendon Latchford
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- Your Two Hands
. and a Cake of Palmolive

.- The soothing, creamlike lather softly rubbed into every
_ pore—then thoroughly rinsed out with pleasant. tepid water
. —the result, an absolutely thorough cleansing of the skin.
Repeat daily and you will say that there is nothing more
effective than daily washing with

PALMOLIVE

Made from the Palm and Olive oils that have been used for
thousands of years as cleansing agents, Palmolive is a great
favorite for babies. Sold everywhere, 15 cents a cake.
Palmolive Shampoo 2 f3i=  Palmo
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BRUCE’S .,
SEEDS

SPECIAL COLLECTIONS
(Prices Prepaid)
Bruce’s Collection Floral Gems, 1 pkt.
each 6 varieties, Fine Annuals, each separate
many colors, for 26¢.
Bruce’s Peerless Collection Tall Nasturtiums,
1 pkt. each of 6 finest varieties, separate colors, for 26c¢,

Bruce’s Royal Nose; Collection Sweet Peas 3
1 pkt. each 6 superb sorg;gepamte colors, for 25¢, * N

sorts, ceparate colors, for 26¢.

Bruce’s Empire Collection Asters, 1 pkt. each of 4 magnificent varieties,
separate, all colors, for 26c.

Bruce' **A” Vegetable Collection, 6 pkts. different varieties, our selec-
tion, for 28c.

tion, for B0c. . o
Bruce’s *“C” Vegetable Collection, 11 pkts. different varieties and }-Ib.
each, Beans, Corn and Peas, our selection, for 756.

FREE Our handsomely illustrated 112-page catalogue of Vegetable, Farm and Flower Seeds,
"="Plants, Bulbs, Poultry Supplies, Garden Implements, etc., for 1915. Send for it.

John A. Bruce & Co., Ltd. B oy Onris

Bruce’s Peerless Collection Dwarf Nasturtiums, 1 pkt. each of 6 finest

Bruce’s “B’” Vegetable Collection, 12 pkts. different varieties, our selec-.
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“T tell you, Jack, youdon’t measure up.
Why boy, you are lazy! You are twenty-
two years old and you haven't earned a
cent. independently yet. When I was

our age I was working as a mechanic at
¥75.00 a month. Some day I hope you
will be manager of this concern, but if you
keep on like this I can’t put my affairs in
your hands. I believe you arelazy,Jack;
es, right down lazy,” he added as the

y threw up his head defiantly. “If you
are not;” he said(, as he read the denial in’
his son’s eyes. ‘“Why don’t you get out
and work? Show me that you are
capable!” .

‘Oh, but say, Dad,” said the son in

" reply, “I do work; why how about all last

winter in the shops? I plugged away
there. I like it, but you wouldn’t let me
stay. I was coming on fine when I got
hauled up for not living within the wages
I made.”

“Yes, Jack, my boy, that is just the
trouble, I want you to learn the value of
money. You can never become the man-
ager of this corporation until you do. I
would like to know, if I should be forced
to retire, that my business would not go

days later at the little town of Kenting,
twenty miles east of St. Louis, with g
capital of $13.90 and a dogged determin-
ation to “show the governor.”

As he walked up the main street of the
little town, deep in the thought of what

he could do to increase this capital, he

came upon a large roadster, standing in
the middle of the road, in front of a hotel;

and which, from the gestures of an elderl
gentleman, and a man, who from his

appearance was the clerk of the hotel;
was evidently the object of some dis-
cussion.

“I tell you,” he heard the older man
say, “I positively have to return to the
city by five, my business demands it.”

“I am very sorry, Mr. Carruthers, but
I don’t know of anyone who can repair
your car. The village livery man is away
at present and will not be home till late
to-night, and there is no one else who
knows about automobiles here,” veplied
the clerk in a harassed voice.

“I know something about them, sir,”
volunteered Jack, breaking into the con-
versation at this point. “I think I can
repair your car,” and then as the gentle-
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. A German Caricature or the Tight-Fist. .
“We shall give nothing. I've made enough sacrifices for the Fatherland. Don’t you realize
all the interest I am losing on my tied-up capital.”’—Munich Simplicissimus.
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to rack and ruin just because my son was
a spendthrift and ignorant of the value of
money. How would you like to strike
out for yourself for a while? Be your
own boss—I’ll give you a ticket as far as
St. Louis and a little money, say $15.00,
and with that as capital you can start
out. When I was a boy I started with
that amount, and I want you to be a
better man than your father.”

Cherles Sherman had been for a number
of years the manager of the Sherman
Motor Company. His son, Jack, was to
follow in his footsteps when the father
should retire, and it was with this idea
that the boy had gone into the shops to
get a technical experience in the building
of the cars by which the name of Sherman
had become famous. Jack had been de-
lighted with the work and soon became a
very good machinist. Tinkering about
machinery had ever been a hobby with
him, and he was right at home in the
factory. )

When his father endeavored to teach
Jack the financial end of the business,
however, he had to confess to himself that
the boy was a complete failure. He
could grasp the principles that are used
in a big organization like that, but he
could not appreciate the value of money.
Jack had always had a certain amount of
money at his own command since his
mother’s death, and he had made use of
it not wisely but too well. This, then,
was the reason for the father saying that
it was best that Jack should go out and
make his own way in the world. The
father knew only too well that it would be
the making of the young fellow. The son
had the same fighting spirit and strong
determination that had made the father
a prominent man in the husiness world,
and he knew that if Jack once started he
would stop only at the finish. So this is
how Jack came to step off the train two

man turned around, “I have had a little
experience with cars of this kind.” He
was about to add that his father was the
manufacturer of them, but remembering
that his father had said he was too de-
pendent, he simply said, “ With your per-
mission I will start to work at once.”

‘Do so by all means,” replied Mr.
Carruthers, with an appraising glance at
the well knit figure, and noting the look
of resolution in Jack’s eyes. ‘‘You are a
godsend indeed. If you can repair the
car, I shall offer you a permanent position
as its driver. My man, McGuire,” he
added in explanation, ‘“had the bad man-
ners to get intoxicated while I was attend-
ing to some business in the town, and
am left without a chauffeur, for 1
charged the man immediately. I will not
have intoxication among any of my
employees,” he warned.

Jack, however, did not-hear the last
half of his remarks, for he was already
busy with the motor. The trouble he
found was trifling indeed, and it was only
the work of a few moments to fix It.
Almost as soon as his employer had fin-
ished speaking he had the car running
and had slipped into the driver’s seat.

“You are quick at any rate, young
man,” said his new employer. ‘Can you
run into the city, do you think, in half an
hour? It is imperative that I reach the
bank before five o’clock, and it 1s Dnow
4.20.” ,

“Yes, T can do it I think,” Jack said,
as he slipped the car into gear, but you
must be prepared for a hot ride, sir.’

Théicar glided along smoothly and Jack
felt his pulse pound exultantly as he fe_t
the car respond to every touch. This
was to be a ride indeed for St. Louis wa$
twenty miles away. As they shot around
the fence corners, through farm-yards an
out on to the turn-pike, Jack had time t0
think of the good fortune that had already




