
K«ht. In addition to fai" inil Ntfniii»hip«. there ure ii iiiiiii(«r of large cargo carriora
sailing between the two i-cu. The industrial progren. of Hriti.h ("olumbia mutt b«
niHuenc'd to un in.rcn-.inKl,v itreater exUiit by the advantagea for thu »hipment of
prodiirt* to tho Ori.-ntal market.. In the development of the Panama (anal route
the ea«tfru industrial di.tri.t« of C'onada will enjoy the nanie advantage* an the
eastern part of the United State-. The Canadian overland route ha* long U-vn
rufc-urded a^ the <hief means <.f .omniunieation for the de»pHteh of Hilk to the New
^..rk market and aU plays a prominent i.iirt ua a mail and pa»*nger route to Great
Uritain. Hong K.-pg is therefore brought into .lose touch with Canada in a variety
(•I ways. '

The growing sentiment in favour of the pureh..4e of British goods ^hould have an
im,K>rtant bearing on the development of rana.lian .ra.lo with S. uth China. HongKong IS a Ur.t.sh eol.my and '1,.. hulk of the bu-sine,* is in the hand* of British firm^
luiKida competes with tl,. >„ ,,her eonntry in only n very few line,. There is there-
fore a prediy,sit.on on r e part of Hong Kong houses to establish eonneetions withCanada for the imixirtati. :i of many ttoods.

Ca.mda produces many articles which are rtKjuired in South China but in certain
1
ne ditheulty IS exper.eii.^.1 in com,K.tin« with the United State. Japan and Europ.On Uie other hand there are a number of Canadian products for which there is a g,rK

DEVELOPMENT OF BUSINESS.

TmportinK house. „t Hong Kong ..oini.lain that (^ann.liH.i exporters do not devote
enouKl, atU.nt.o„ t., the s,x.eittl rciuirements of the China market. The commer.-ial
pra.-fces ,n this part of the worl.l are peculiar to the F..r E,. r. They were establlsheon^mally „. the early days of the trade principally l,y Bri.i.-l. tirms. and appn 1

should there ore exerc.se great care i„ the execution of orders fulfilling alwavs theconditions stated m the indent. Quotations c.i.f. are hiphlv desirable in doi,!^business with the Far East, since in normal times the ex,.rter' s in a bette p^ tit oe-t,n,a e the reiKht and other charges to be incurred. The most common o.inplaiitflpunst Canadian hrms is that they do not endeavour to buil.l up trade in a thorn ughmanner, but often ap..ar on y anxious for such casual business as mav be offer fg

^u.l, South China, should ..arefully investigate the conditions, sending over a per--onal representative, where possible, and then make their plans accordinfjlv If , Ld.-.red to appoint representatives, there are a nnmkr of firms o, ^ood^t.ndini aHon^ Kong who would be open to take „ a,..ncies or otherwise establish conne tion
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Ch na bv e?KrT
'""''' " ""^'"'^'' '" •'"^"""•' '»'"' '^'^y ^«» J° business with Sou hC hina by establishing an agency at Shanghai for the whole of China A lis" of theprinc.pa importing houses at Hong Kong and otiier p<,rts has been prepared and for
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