
ongoing negotiating sessions on  non-tarinf barriers except 
in those  arc-as  that affect them directly, such as special 
and differential treatmcmt clauses in the codes. 

There is son -ie truth to both arguments. Clearly the 
developed countries entered the talks under the assump-

tion that agreements first must be reached among them-
selves before any bargain could be struck with the de-
veloping countries. The issues turned out to be suffi-
ciently complex and politically sensitive that negotiations 
among Japan, the EEC, and the United States dragged out 
to the very end, and once a consensus  vas  reached 
among these countries, ■ ery little substantive change vas  
considered possible. Yet the activity of developing  cou n-
tries  may .have been lulled by their perception that the 

poor countries would receive nonreciproca I concessions 
(as in the past) or by the not unwarranted attitude that 
industrial countries would simply disregard developing-

country proposals or demands (again as in the past). 

Conclusions 

Olher .-‘,. ,-,n-taritt Codes. The Tolsvo Round package 

includes e'l.iir;onal codes of conduct on a) standards, that 

is, technic:al harriers to trade, b) government procure-
ment, c:) !lc- cue...Mg. and d) systems of customs s , aluation. 

The poteetial impact of these codes on developing coun-

tries varies, since all countries employ different forms and 

le ■,'els of regulations. Developing countries tend to utilize 
more restrctis.e policies in these areas in order to protect 
newly emerging industries and to manage chronic trade 
deficits. Whether or not individual developing countries 

sign specfic -  codes depends on their own interests and 
opportunities. If they do not sign, however, they may not 

be granted the privileges embodied in the provisions. 

Most of the codes include ranguage that permits preferen-
tial treatment for developing countries and provides 
transition periods for policy change. The United States 
and the EEC are taking the position that, in the case of 

some of the new codes (particularly those on subsidies 

and government procurement), they will only commit 

themselves to applying the benefits to Signatories. 
Whether or not they would in practice extend them to 

other countries is an open question. This departure from 
the principle of most-favored-nation treatment could be 
used against non-signatory developing countries. What 
coulci emerge is a two-tiered (or multi-tiered) trading 

system, with different rules being applied to different 

countries. 

Protection i sm 

The efiect of the Tokyo Round on protectionism is un-
ciear. Since there -as  bo way to iudee -what wOuld have-
occurred in the absence of negotiations. On the one 

hand, tl-e industrialized countries have in recent years 
introduced a large number of new restrictive devices 

affectine developing-country exports. On the other hand, 

it is surp-ising. in light of pressures for even more restric- 
- 

ns, that industr.iaLe.Okintry-i -narketshave-eili'airied as 

open as the-y. have. The process of negotiating trade 
liberalization has acted to discipline governirients and to 
limit protective measures to a relatis'ely few categories of 
manufactured products. Although the Tokyo Round has 
not actuey reduced or eliminated many NT8s already in 

force, the rigofflus application of the new trading rules 
could have the effect of reducing protectionist activities in 
the future. „ e  • 

Developing Country Participation in the 
Tokyo Round 

develOping;;untries . brO-ughrrefy 	thé • 

negotiation process? Third World countrie s.  did partici-

pate _in the.. ta le::  fr.orr i:the :  outset. .7They:C lefeçhowe.vp.  re.- es 
ncluSi. .ial'iZ" -- if_tit-intri'es'itegotiatt.,a...riff- :&7t7s-  a nde 

framed the codes among themselves and then presented 
the agreements to the developing countries as faits ac-
compli. The industrial countries in turn think that most 
developing countries showed little interest in attending 

The results of the Tokyo Round appear to be a mixed 
blessing for the developing countries. These countries 
were in fact brought into the trade negotiations. but 
perhaps more emphasis was placed on their respon-
sibilities than on the opportunities available to them. in 
the United States and other industrialized countries, the 
absence of public recognition of the market potential the 
developing countries provide, and the lack of sympathy 
for the needs and desires of the world's poor .  countries, 

-resulted in a negotiating and public relations s trate-  that 
• :stressed bringing the developing cou-ntrics ''into the dis-

ciplines of thé Worid trading system -  •innre than  it  em-
phasized benefits to the developing countries, even 
though this was one of the two primary goals initially set. 

The developing countries certainly will derive some 
benefits from the generalized reductions in tariffs and 
from the I iberalizipg _effect of the noiariff  codes.  How- 

taiiif 'cuts' agi'eeci -Upon  are  not vér}-'deep -on" 
proclucts that are currently of major inte.re5t to developing 

countries. To these countries, access to industrial-country 
markets is a much more significant issue. Although rnar-
ket access depends largely on how the non-tariff codes 
are framed and enforced, it will in practice be determined 
by the commitment of developed countries to refrain from 
introducing restrictive policies botl-rwithin and outside 

• .,the GATT rules:- 	 ,. 	 " - 
Some would argue that a number of developing 

countries, particularly the more advanced, should begin 

to accept more responsibility in the world'setrading syss 

-"tijii -i.-as - they grow. '1-k.)W-e-VerSône neecl"orily lOok .  at the 
,dispigities in trade, •income, and welfare between rich 

. .e..an,sieje_oor.e.cktifitrjesr-to 	z  tl.weepportunities :mo st 

- 4rede respônibil esF-or  el-range:to occur-cduntriesT,': 

must come to believe that they have a positive stake in 

change— that they have a chance to increase their ex-

ports and their influence on the management of the sys-

tem. 


