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ADVERTISING RATRS FURNISHED ON APPLICATION

FTug CanADA LusbkRs1AN s published sn the interests of the lumber
trade and allied industries throughout the Domiinion, bLeing the only re-
presentatine 4n (,an:lda.u[ this furemont wramh of the commerce of this
country. It aims at giving full and timely information on all subjects
touching these interests, discussing these topics editorially and inviting
fr- e discussion by others.

Bspecial palns are taken to secure the latest and most tmslwonw mare
ket quotations from various paints throughout the world, so as to afford to
the trade in Canada information on which it can rely in its operations.

Special correspondents in lucalities of imnportance present an accurate
seport ik only of prives and the cundition of the market, but also of otuer
matters specially nteresting to our ug corresy ¢ is not
only welcome, lut is invited from all who have any nformation to com.
municateor subjects 10 discuss relating tothe trade or in any way affecting
it.  Even when we may not be able to agree with the writers we will gue
them afair opportunity for free discussion as the best means of eliciting
thetr ' Anyitems of interest are panticularly requested, for even if not
of great importance individually they contribute to a fund of information
from which genenl results are obtained. .

Advertisers will receive careful attention and liberal treatment. We
need not point out that for many the CANADA LuMBERSIAN, with 1ts spes
cial class of readers, 18 not only an exceptionally good medium for securing
publicity, but is indicjensable for those who would bring themselves before
the notice of _ntclast.  Special attention is ditected to ** WANTEDL” and
“For Sate™ advertisements, which will be inserted in a conspicuous posi
tion at the uniform price of 15 cents per line foreach insertion.  Announce
wents of this character will be subject to a discount of 35 per cent. it
ordered for four successive issues or longer.

Subscnbers will find the small amount tkey pay for the CANADA Lust
BERMAN quite insignificant as compared with its value to them. There is
wot an individualin the trade, or specially interested in tr, who should not
be on our list, thus obtaining the present benefit and aiding and encours
aging us to render it €ven more complete.

CANADIAN LUMBER AND THE UNITED
STATES MARKET.

The Commissioners at Washington have parted
without accomplishing anything in the nature of
a treaty. They are to meet again, it is true, in
August next, but little significance is attached to
this. We are not certain that there is any cause
for regret at this fruitless ending of the negotiu-
tions. While a treaty satisfactory to both
countries, if such were possible, is to be desired,
Canada is not prepared to give to the United
States more than a fair equivalent for what she
receives.

No branch of commerce was likely to be more
affected by the conditions of a treaty than the
fumber trade, 7 1d yet it is remarkable how un-
concerned a~ .he Canadian lumbermen at the
outcome of t  negotiations. The reason for
this is the bright outlook for Canadian lumber.
Not for many years have stocks been reduced to
such a low basis, and the number of enquiries re-
ceived gives promise of a prosperous season.

Reciprocity in timber products was the motto
adopted by the lumbermen of Canada. To this
they have firmly adhered, and in the absence of
such an arrangement, have secured the prohibi-
tion of the export of saw-logs from Ontario.
Now the Michigan lumbermen have become in-
dignant that no treaty was consummated by
means of which they might secure timber for

their saw mills. Mills, box factories, sash and
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door and other wood working factories in Michi-
gan will be compelled to close down for lack of
raw material.  While the United States is thus
affected, Canada is comparatively indifferent.

Mr. John Waldie has compiled some interesting
figures showing the exports of lumber from
Ontario to the United States. Last year the
total export was only about 250,000,000 feet,
while over 350,000,000 feet were imported into
Canada from the United States. The quantity
of logs rafted from the Georgian Bay to Michigan
mills in 1898 was 238,000,000 feet, about equal
to the lumber exported. It will thus be seen that
the United States market is of less importance
to the Canadian manufacturer of lumber than is
generally supposed.

In the absence ¢t reciprocity, the Ontario
Lumbermen’s Association has reiterated its views
in favor of an import duty on United States lum-
ber. The Dominion Government will again be
strongly memorialized to impose the duty. That
the request will be granted is reasonably certain;
but in the meantime lumbermen ir all parts of
the Dominion should give every assistance to the
movement. As the home market extends, more
lumber is being imported from the United States
each year, to the displacement of-the Canadian
product. Take the statistics of Manitoba. In
1894 only 4,000,000 feet were imported, while
last year the quantity is given as 38,000,000 feet.
In addition, large quantities of Puget Sound
shingles are imported into Manitoba and the
Northwest, particularly at points reached only
by the Northern Pacific Railroad. United States
lumbermen thus have two markets, while the
Canadians are compelled to divide their home
market with their neighbors to the south. Sure-
ly no government will allow this anomalous con-
dition to continue.

The Dominion Parliament will convene on
March 15th, and one of the first questions to
receive attention should be the enactment of a
law placing an import duty on United States
lumber. In view of the experience of the past
six months, such a measure would doubtless be
heartily supported by a majority of the members
of both political parties.

THE VALUE OF ASSOCIATED EFFORT.

The trade in Ontario have reason to be grate-
ful for peculiar conditions which led to the resus-
citation of the Lumbermen's Association of
Ontario, the usefulness ot which is sufficiently
manifest. Its revival has exemplified the fact
that there is at all times ample work for an
association representing every branch of the in-
dustry. The meeting held in Toronto last month,
of which a report appecars elsewhere, was not
regarded as likely to be an important one, inas-
much as it was expected that any action regard-
ing the lumber trade relations with the United
States would be a repetition, to some extent, of
that taken at previous meetings. Inconsequence
the attendance was not as large as could have
been desired, yet the discussion on matters bear-
ing directly upon the lumber trade was of such a
nature as to be of interest to every lumberman in
the province, and was deserving of a better aud-
ience. The influence of the Ontario Lumber-
men’s Association during the past year can
scarcely be over-estimated ; it has accomplished
more than appears on the surface, and well merits
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the support and co-operation of the trady }
general. Now that its usefulness has become s,

apparent, it should continue to grow in steeogh K ’T

While due support has been accorded 1 ‘Q“
association by each member, much ot s SUteeg 7"1"
during the past year was due to the enthusiy, [ 4
and untiring efforts of the president, Mr, Jo,
Bertram. At a time when international w
parliamentary questions were involved, wly
special knowledge of the lumber situation g
required, when the exercise of sound judgmey
was called for, it was fortunate that thecty
executive office was held by one equalto
occasion. The re-election of Mr. Bertramis
indication that his ability is appreciated ai
trué value.

The appointment of Mr. J. E. Murphy g
second vice-president of the association is part.
ularly appropriate. Mr. Murphy stands a5, §
representative of the hardwood trade, a brany
of the lumbering industry which is not withy
its grievances. As one of the three execun
ofucers of the association, Mr. Murphy will beg
a position to bring greater influence to beary
secure the removal of the disabilities which nos
attend the manufacture of hardwood lumb.
The question of current interest is the equalin
tion of the freight rates, to which referencebs §
previously been made in this journal. The
presentations made to the railway authoritiesty
the association and by hardwood lumberme
have not yet borne fruit, but it is thought thu §
ultimately the rate on hardwoods will be reducs
to an equality with those on pine. A stnkag B
illustration of the injustice of the present raws |
was related by Mr. Newman, who pointed m
that on a car load of maple which he sold at fox
dollars per thousand at his mill, the buyer has E.
to pay a higher freight rate than if the carhg §°
been loaded with pine valued at twentyfu B
dollars per thousand.
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peal most forcibly to the railway compans
is that relating to the utilization ot the i
lumber and waste material.  The railways §
are surely interested in securing addition
business —likewise in developing the counts.
Under present arrangements much hardwood - §
ber finds its way to the wood-pile and the railwap
receive nothing from it in the way of freigh. §
If this class of stock we.e carried for a moderatt
charge, it would be taken to some central poixt
and manufactured into a more finished produc
Much of this finished product would be exportd [
to foreign countries, and a second freight ratt §
would be paid— probably to the railways —toth E
ocean port. It is said that the railway companits
have not advanced one good reason why the rate
on hardwoods should be higher than on pine, tte §-
contention that the former were more valuabie £
having been shown to be erroneous. Hardwood §
lumber manufacturers, one and all, are interested
in the movement to secure a reduction in freights,
some have become members of the Lumbermen’s §
Association, but many have preferred to sta
aside and allow a few to fight the battle. I -
suzcess is attained, all will share the beneft k.
Therefore everyone should lend a helping had F-
and strengthen the association by becomisg
members,
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THE LUMBERMAN is issucd fifty-two times a vearfx }
S$1.00. Can you afford to do without it ?




