
firms was associated with positive abnormal returns, while British and Canadian targets

were associated with negative abnormal returns.

Kang (1993) examined matched pairs of firms involved in international whole-

firm mergers. In bis analysîs of U.Si/Japanese transactions he found that, in contrast to

purely domestic transactions, both firms gained. His finding for whole firm. transactions

was conceptually similar to Pettway, Sicherman, and Spiess's (1993) resuits on Japanese

acquisitions of both entire U.S. firms and units divested by U.S. firms. For divestitures,

their resuits indicate that Japanese buyers experienced abnormal returns over the (-1,0)

announcement window of 0.49%, a similar magnitude to the returns noted for acquirers in

other (primarily domestic) di vestiture studies. They also found that U.S. sellers gained

4.65% over (-1,0) window, which is substantially larger than the U.S. firms' gains noted

in previous studies of primarily domestic transactions. The evidence on cross-border

divestitures in Blumberg and Owers (1996) cornes from an examination of the valuation

effects for U.S. lirmns divesting to foreign acurrfirms. They found little evidence that

U.S. firms fare better when selling to iion-U.S. firma than' when selling to domestie

acquirers. In their saniple of 165 itr aia transactions, the (41,0) abnormal return

was 1.44% (z statistic of 5.88).
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