
Vol.. XV. TIOR"ONTO', CANADlA, SEprl*1'1M IER.I', 181)1) No. 9.

The Autumn Encouraged by improvcd

Trade trade conditions, TuE BooK-
Outloak. SE.iti.i AND STATIONER

deems it a fitting time ta issue
a sjiecial number intcnded ta summarize for
Autumna trade purpases the information
most useful ta Canadian dealers in books,
periodicals, statianery. fancy gaods -and wall
papers. AIl tbe imparting bouses and firins
wbich sel1 in this market bave sametbing
interesting ta say regarding the new features
in their variaus lines. Il bas been saught
ta keep in view the fact that tbe paper is for
tbe trade, wbo feel that an increased busi-
ness is passible tbis seasan. wben in pre-
viaus years tbe outlook was but f air. P>eaple
are buying mare freely because there is
mare money in the country. ln al the
lines bandled by tbe Canadian dealer.
extensive ranges are carried by the films
wbose announcements appear in this issue,
and rçaders will find tbcm worth perusal.

The prospects being s0 gaod. it is well
for the dealer ta bear in mind tbat an extra
effort on bis part will pay bim There are
many dealers wbo require no sucb hint. AUl
the year around, in season and out of sason,
tbey push business with an energy and
ability which have carried tbemn successfully
tbrougb several years ai very indifférent
trade. But somne dealer.. in autlying points
especially. bave perhaps feit that conditions
did nat warrant any extra effort. Duil trade
and excesive competitian bave discouragedi
those who try ta do a legitimate business at

a profit and wbo depend almost entirely
upon their localities.

]lut a better situation bas corne into
existence, and wve believe tbat a good Fali
and Christmas trade is assured.

Cutting The regular dealer is not re-
prices. sponsible for the practice as

it bas prevailed in Canada
during recent years. The department stores
that carry books and stationery are re-
sponsible. [n the case of new boaks this
cutting af prices bas been a source of great
loss ta the legitimate trade. Not oniy as
this truc of Canada, but ai large cities in the
United States as well. The correspondent
af a New York contemporary Cives an
instance ai this. lie says that in San
Francisco many rcgular dealers have been
forced out a! business by this competition.
The smali dealer there go! about 4o per
cent. discount. This was practically ai
absorbed in freigbts (San Francisco is a1
large way [rom the publisbung centres) and
the cost ai doing business. When the book-
stores, ta meet competition, badl ta take îa
per cent or more afl list prices notbing was
leit. No business can long hold bold out
under conditions o! this kind. This dealer
asks why publishers cannat pratect the
regular trade by insîstîng that their books
shahi be retailed at list prîces. The saine
argument is heard in Canada. Two reasons
bave been adýanced againât ut. One is
that department stores cannat be preven!ed

facia getting supplies of books, and that
iliey cannot be contralled as ta sclling pricc.
ln great mecasuire this ks truc, for it ks
surprising what encrgy and ingenuity de-
partment stores will display in getting a sup-
ply of a book which the publisher does not
wish them ta have. This bas been proved
over and over again. Another rcason is
that local bookscllcrs do so little ta pusha a
book that the trade. even in out-of-town
districts, bas been capturcd by tic catalogues
and extensive advertising af the dcpart-
mentais. This ks, in a mecasuire, truc.
There bas been some apathy on the part af
sorne bookscllers. But is their casc flot a
parîicularly difficuit aone. and is it flot fair,
-as welI as good policy. for publishers ta give
the regular dealer as much help) as passible
in retaining bais trade ?

W'e believe tbat conditions in Canada
have been greatly aggravated for somc
years by dull tra(le. so that boak-buyers, ta
save Sc. or iac. on a purchase. would go
past their regular dealers, and arder by mail
frona town. l>uring the past ycar or so,
business has sa improvcd and the outlook is
so mucb brigbtcr, that we bope to.see book-
sellers; and stationers aI over Canada get
their borne trade back. Tbcre is flot nearly
so mucb tcndcncy ta scrutinize a 25c. piecce
on the part of a customer as there used ta
be. and the advent ai niccly printcd and
tinely produced books in Canada bas
stimulatcd t.he taste for better baund books.
A well-selected %tor.k and energetic metbods
wili naw bring patronage.

The Best ln this issue will be found a
Sellmng Books. list af the best selling books

for AuCuý,t. la as our inten-
tion to cover aiber points in Canada in this
respeý.t, s. that the trade ima) knaw baw
public taste ail aver Canada us tending with
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