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together and say : CGentlemen, it is high time we framed
up o square deal; it is high time we set onr houses in
order. live,—they  should  be
artists for the proper fulfilment of their funetions; hut
i we
least permit them a fair profit that they may he able to
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VERY WELL DEFINED,
1 dove to hear Mand, when she's in full song; her
articulation is so distinet,”
“Sodo T bat 1 hate to see her in full dress, for the
Judge

sme reason. '

Good Chance for Really First-Class Talking
Machine Man in New Store in Toronto

\ manager is required for a new store,
handling a full line of Columbia goods,
Pianos, ete. This is an excellent oppor-
tunity for an ambitious, capable man,
\pply stating salary required and giv-
ing full particulars in confidence.

Box 1001, Canadian Music Trades
56.58 Agnes Street - . .

Journal
TORONTO

PATENT NOTICE.

Canadian Patent No. 105,574, dated May 28, 1907, Musical
Instrument, owned by The Cable Company, Chicagy, UBS.A.
The nominal manufacture of the has been ¢
and is for sale, or use, at a reasonable cost. John H. Hendry,
Hamilton, Canada.

PATENT NOTICE.

Canadian Patent No. 128,617, dated Oct. 11, 1910, Tracker
Device for Sheet Controlled Instruments, owned by the Cable
Company, Chicago, US.A. The nominal manufacture of the

has been ¢ and is for sale or use at a
reasonable cost. John H. Hendry, Hamilton, Canada.

Manufacturers! Dealers! Tuners!
Yellow Ivory Keys Made White as Snow

“Caplan's Patent Ivory Polish” will do it. Samples
50 cts, and $1 (dollar size will whiten four sets of
piano keys). For further particulars write to

HENRY CAPLAN, 49 Sher Ave., Jersey City, N.J.,USA.

MUSIC DEALERS

SEND US YOUR ORDERS FOR ALL POPULAR, CLASSI-
CAL AND STANDARD BOOK AND SHEET MUSIC.

Musgrave Bros. & Davies, 114-115 Stair Bldg., Bay St., Toronto




