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KEEP ON TIME.

An exchange is of the opinion that if all
the money tost through delays i guing or-
ders could be gotten together in one pile,
the augregate would make a good round
sum.  Weall know full well that tardiness in
purchasing stock has cost us wuch money,
and yet, somehow or other, we never man.
age to keep on time in this respect.

Travelling salesmen say it 1s an every-day

Qccurrcncc to find some of their customers
>0 nearly out of a certain article that its
mpossible to get a fresh supply in on tume
to meet the requirements of the consumeis.
A salesman tells of an instance that apdy
illustrates this point.  “ My customer,” sad
the salesman, “had guite a run on a certain
brand of goods. [ never called upon him
when his stock was full. 1 urged upon him
to always send 1n his order when he saw he
was runming short, and even went to the
trouble of wnuing out blank orders. It did
no good. His customers would call only to
be disappointed, and would therefore go
some place else for the next desirable brand.
The last ime [ called there he complained
bitterly abount the loss of some of his best
trade.”

There 1s more in this than may appear at
first sight. Buyers are sensitive, and when
they think that the dealer is ignoring them
they hasten to some other store. The dealer
himself would not long patromze a house
that did not look atter his interests. A hule
promptness always saves trouble, even if 1t
don't retain a customer. Every dealer un-
derstands that 1t is not always possible to fill
an unusual order the day it is received, yet
some of them seem to work upon the plan
that to keep a customer waiting several
days would indicate to him that they are
doing a rushing business. The customer
don't regard 1t in that light, however. It
works agamnst the interest of both wholesaler
and retailer to keep a customer waiting when
1t is possible to be prompt. Only the houses
that are regular in their methods do a large
business far any leagth of time.
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Brokers and
Commission Merchants

With a good connection in the
wholesale book stationery and

(f.mc; gouds trade, who are open
to represent another foreign firm,
send address and references,
staung what firms they now e
present to Editor—Books v
NoTioxs,

| “THE BEST MAGAZINE"

Tho Lost magartuo for o newasdealer to handloe i
the one that wili soll tho c¢asi-st and pay the

best profit.
IT 1S THE

Review « Reviews

Fully RETURNABLE.
PRICE TO THE TRAODE, I8CTS.; PROFIT, 7 CTS.

*The Review of Reviaws is the IRST RELLING
magazine wo handie. Wosell more of thom than
ot all othersn cowbine1.”=Arcade Nows Stand,
St. I'aul, Minn.

America’s Popular Novelists.
T.B PETERSON & BROTHERS, PUBLISHERS.

Adew Populnr Eitton of Mes, EMMA D E N
SOUTHWORTH'S FAMOUS WORKS, In 4
volumes, morocco cloth, black and gold.  P'rice
81 % n volume  KEvery houschold wauts a et

A Now Popular Edition of MIS. A.S STEPLHENS®
FAVORITE BOOKS. Ingihandsomeo volumes,
morocco oloth, black and gold. Price 3130 a
volumo. No homoe completo withont them.

A Now Popular Edition of MRS, CAROLINE LEE
HENTZA'S CHARMING NOVELS In 12 ol
unos, moeroceo cloth, black nuwd gold. Price
3 a volume.  Unparallclod tor thelr exouisite
beauty.

Peotersons’ Series of Choice Fiction

Tu attractivo papor covers, quick =ellers, and
money soon turned,

Petersons’ new 25 cent Series.
Peatersons’ new 50 cent Series.
Petersons’ new 75 cent Series,

£9 A completo List of above booka will be sent
to any address and when not te be had of your
Booksxeller or Rallroad Naows Agont, copies wi
sunt by mastl on recoipt of retail pricy by the
Publishors, T. 1. PJtorson & Brothors, Phila-
delphin, Pa.

£ Booksellers and Nows Agonts wili bosup-
rllod at very low rates with asy of 'otcersons'
*ast Solling Buoks.

£31 ML Dealors aro ro-lucuw‘! to rond for our
Catalogue and wholesalo rates, and mentivn
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Address all communications and orders to tho
Publishers.

T. B. Peterson & Brothers,

30 Chostaut Street, PHILADELIHIA, PA.

SECOND-HAND BOOKS.

(Book-eiler 10 H. M. 1he
Queen), 330 Oalord St.,

JOHN BUMPUS, s

* One of the largest stocks of scarce and interesting books in

England.

All books of whatever scarcity or value, if not in stock, obtain-

ed within a reasonable time.

First Editions of modern popular works a speciality.
Caralogues issued and forwarded post free on application.

BOOKSELLERS TO THE FRASER INSTITUTE, MONTREAL.

OR-IN-HOT - CLIMATES " IS-THE
STANDARD - OF -QUALITY
* IN-THE-TRADE., »




