FRULT TESTS.

A matterofl some gravity is at this time
forcibly prescuting itsel! in British Columni-
bin. That is the fact that fruit tree pests
are making headway in this province,
while in Washington and Oregon the mis-
chief they have been doing is on thein-
crease. The Provincial Government, a fow
weeks since, published a regulation calling
upon our fruit-growers and owners of gar-
dens where fruit is raised 1o individually
and collectively take action by spraying
their trecs and adopting other precautions,
so that the plague may be stayed and, in-
deed, eradicated. It is incumbent on
every one who is directly ov indirectly in-
terested to give the aubject his or her
uiost earnest attention. Those who ought
to know have declared, and experience hay
ahown, that many fruits can be raised to
their highest perfection in tlis province,
and that they might be made an immport.
ant source of revenue; but if we allowx the
pests to get the better of us what are we
toexpect? The Provincial Inspector has
reported not only in favor of the treut.
meut of the trees alreaay in our orchards,
but a close inspection of all trees which
may be imported here.  No « ne should ob-
ject to do his share towards reaching the
important end at which every one ought.
to aim, and it is thercfore to be hoped that
Mr. Hutcherson’s recommendations will
meet with a hearty response.
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TWO BANK STORIES.

*In the carlv days before the telegraph
extended to all parts of the world,” =aid
U. S. Secretary Willinm B, Green, at the
Baukers’ Congress, ‘1t weaa wmuch easier
to work confidence games on banks thau
itis now. Idon't know that the history
of banking in this country aflords any
more remarkable cese than one which took
place in New Orleans many years aze.
A confidence maun visited that city. By
the use of skeleton keys he obtained
access toone of the Unuks. Night after
night he let himsel{ in and examined the
books and correspondence until he haad
familitrized himsel! thoroughly with the
atTairs aud connections of the coucera.
He Qisturbed nothingg, butl when he knew
as much as the bank oflicials did he pre.
pared forged lctters of introduction and
papers of reat  apparent value. Then
hie presented himself at the bank as an
Eunglish  gmentleman  of  wealth, His
credentials were perfect.  1is letters of
credit were without a tlaw. There was no
way of cabling to venfy them, and if there
had been it 1s doubtful af the Lank would
have distrusted a cusiomer so complitely
cquipped to deceive. This man carried
out of New Ursleans SH00,000.  He passed
on up the river, and was afterwards
traced to various castern citiev. He
crossed the ocean and lived to the end
of hislife on the proceeds of that New
Orleans trick  Hix carcer abroad was en
tirely exviplary and hie passed fora man
of prohity.”

*My father,” said an Eastern bauker,
“was one of the attorneys in the Rsth
Lone case at Buflalo. la the course of
hix operations, which were very exten-
sive {or that period Rathbone fell in need
of moncy. He was a pushing, energetic
man, aud the leading citizens of Buffalo
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didn’t want to see him g5 to the wall.
‘I'en or a dozen of them agreed to goon a
note together for him. ‘rhe amount was
to be 810,000 or something like that.
Rathbone claimed that amount would
earry him over, and the citizens thought
they would rikk that much as a matter of
public spirit. Instead of contenting him-
self with a single note, Rathbene secretiy
prepared about ten. e went to the in-
dorsers singly and got ecach une to sign
a differeni note, on the supposition that
it way the only one. This gave une
genuine signature on each of the ten
notes. e forgea the other signatures. so
that he had ten notes, each bearing all of
the ten or twelve names. e raised by the
notes about 8100,000 instead of one-tenth
of that sum, and then the discovery came.
Rathbone was sent to the penitentary.
After he got. out he went to New York
City, became a much respected business
man, and wuas straight til} he died.”

THE GLOVE IN DAYS OI' YORE,

If the science of knowing people by
their clothes, whose claims are so elo
quently urged by Balzae, ever come to be

of the glove will not be the least inter-
esting portion of it. ‘There is no article of
clothing more diversified in its uses. Its
apparent triviality disarms us, and we
arc inclined to toy with it lightly as one
of the most agrceable ebullitions of
feminine fancy and forget that anything
more scerious than adernment e-ercaused
its use. Jean Godard, a French rhymester
of the sixteenth century, wrote a poem,
in which hetold how Venus, running the
Adonis, pricked her finger and ordercd
her maidens to get leather and make
some gloves for her to protect her hands.
But M. Godard's pretty fancy must give
way beforestern facts. The primary uses
of the glove were strictiy practical and
unromantic.

English dames of ecarly days never
dreamed of such subtleties as gloves,
They wore their sleeves Jong, with
pointed tl1ps, that rested on the backs of
their hands, or, when they went forth in
winter, drew the loowe drapery of their
outer garment over their hands. 1t was
not till near rhe close of the tenth century
that they thoughit of gloves; then they
wore them with only a thumb and no
fingers, like the mittens of ihe present
day. aud they were woundrously embroid-
cred and starred with jewels, No gloves
were fiaer than those of the clergy. They
were mostly of white silk, or linen cun-
ningly embroidered, and  sometimes
fringed with pearls.

Later on, gloves became magniticent
for common wcar, and in contemporary
pictures the nobility scemed to have car-
ried them vather in their hands or in
their girdies thav on their fingers. It was
by the fine gloves his page carried in his
girdle that Cocur de lion was betrayed
on his way home from the crusade, and
so fell into captivity,

But already the glove was more than a
mere bit of foppery. The kaight's mailed
glove sheltered his hand. It became a
sign 2f power, and when a gracious lord
meant to signify his attention to protect
a town he sent his glove as & sign of his

Lwillingncas. The glove, too, was the

formulated, the chapter on the meaning,

token of defiance when one knight dee
clared war against ¢ach other, and at the
aame time, ag if to mark the difference
between the strong right hand of man
nnd the daintier hand of woman, he bound
his mistress’ delicate broidered glove to
his helmet by way of showing his fealty.
As the sign and test. of love, gloves had
been largely utilized.

By the sixtcenth century gloves were
common we-r, together with farthingales,
corsets and Jow gowns, Gloves were per-
fumed greatly. Autolycus sold the maids
“‘gloves us sweet as damask roses.” In
Charles 11's time the shortening of the
sleeves led to the lengtheningof gloves.

—— e tarenes

BUSINESS DETAILS.

Business is made up of details. The
mill owner who has mastered all the de-
tails in his business can bid more intelli-
gently for work than can he who simply
guesses. He kaows where he can save.
He kunows the cost of each step to a
fraction. When he reaches his con-
clusions he knows ¢xactly what figures
will give him a fair profit. Such a master
of his business will never be caught doing
unprofitable jobs. Kuowing exactly what
he must expend on a required job, he
will pass the job aloug to his guessing
neighbor, and allow him to run his plant
on the non-paying work.

QOne day last week I saw two sets of
figures on one contract. One of the men
who figured understood his business, and
his figures were to acent. The other one
guessed at the cost. Their flgures were
not far apart, for the job was not large.
The guesser’s bid was below the exact
tigurer's bid, and he got the job. le has
Jince told me that *“‘there is no profit
nowadays in this line of work.” The
other man assured me he knew “exactly
how much Mr. Guesser would lose on the
job.” His flgures agreed almost o & ceat
with what the*lucky” bidder confessed he
~as *‘out” on the work.

These two men represent the two
clusses of mechanical workers, those who
fail and those who succeed. These classes
are distinct. The guessers “get the work
at any tigure.” They soon do enough
work to lose ail they possess. The exact
tigurers *get a fair profit or let the job go
to some one else.” They may work less,
hut they make a prolit on all they do, and
they soon do little enough to roll upa
good bLank account. It may sound
paradoxical *o say that one man succeeds
in getting 0o much work that he fails,
and another succeeds in getting so little
that hegrowsrich,butthereareenoughex
amples of both to prove that the seeming
paradoX covers an important business
truth.

The man who is master of the details of
his business is a powerful competitor. He
knows when he reaches the pointin bLids
below which he will not, can not, go.
llis guessing competitor has only one
it in view. IHeaims to go below his
competitor, 2o matter how low thecom.
petitor scts his figures. How many men
can tell to which class they beloogi—
Bugffalo Jaonber tWWorld,
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Mr. A. S. Hall, late of the Bank of B. N.
A. in Montreal, has been transfercred to
the branch in Vancouver.,
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