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fearful sacrifices to the English consigners, 
all of which points to: the necessity for exer­
cising more than ordinary caution.

The award of the arbitrators on the ad­
justment of the debts, liabilities, assets, &c., 
of the provinces of Quebec and Ontario, has 
been made, and placed in the hands of 
the public. A very large amount of time 
and care and thought has been spent by the 
arbitrators uporf- tjicir judgment. It is 
matter of great regret that they were com­
pelled to go on without the aid of their very 
able coadjutor, the representative of Quebec: 
but we hope that a calm, dis]taseionate con­
sideration of the award will convince the 
people of both ptrorinces that their interests 
and rights have been dealt with in a spirit 
of generous, high-minded equity.

TERMINATED LIFE INSCRANCE.

In the Chicago Sjtrrtuhr a table is publish­
ed, showing tlie relation of terminated busi­
ness to new business during the year 1869, 
as reported under oath by . thirty-four Ameri­
can companies, including the oldest and most 
prominent doing business in that country. 
By this table some rather singular facts arc 
brought under notice. It appears that while 
188,864 jndicics were issued by these thirty- 
four companies, 110,648 were terminated, 
leaving only a net increase of 78,216 polkaee. 
In other words, the policies terminated were 
equal to 58.64 par cent. of. those issued ; knd 
out of this 58.64 per cent, only 4.46 were 
terminated by death, or 145 policies out of 
3,254 of the average number terminated.|

Taking the individual companies, doing 
business in this Country (and the N. )f. Mu­
tual) we find the following facte :—
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It will be seen from this statement that the 
comjiaiiies named expunged, from their Reg­
ister policies to tflie extent of 60, 70 and 80 
per cent, and upwards of all the ixilicies 
issued during the past year. This is rather 
an instructive commentary upon the mode of 
doing business, now in vogue on the other 
side of^tlie lines. It is but the legitimate 
result of what w# shall call the high-pressure 
system. In thif system the large commis­
sion paid tlie agent is the motive power. 
Under the influence of this pressure, persua­
sion and solicitation are exhausted in order 
to procure business. And that these are 
powerful inliueiiçes, the fact that the thirty- 
four companies above referred to, obtained
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5,654 policies each, an the average, in I860, 
must be regarded aa jèopvincing proof. 
Whatever may be the objections to i>ermistent 
canvassing, it is an instrumentality not to be 
despised. Without it the benefits of life 
insurance would never reach thousands who 
now enjoy them. Still, the figures cited 
show that there is a point beyond which tlie 
most vigorous canvassing cannot push life , 
insurance, a $*>int which is reached when 
the terminated policies shall equal the num­
ber issued ; and that point, in the case of 
some of the companies, cannot be far distant. '

Tlie journal above quoted devptes an 
article to-this subject, in the course of which 
it estimates the sum thrown away iqion i 
agents aild medical examiners for policies j 
which are wot continued, at a million dollars : 
per annum. “ Here,” it says, “ isthe secret j 
service money wherewith conqietition is kept 
at fever heat, jealousies ape fed and pride is 
bolstered. The agony for new business, at 
whatever cost, without the corresponding 
anxiety to retain it, or, perhaps, with the 
certainty of early lapse, has begotten t>is 
monstrous wrong-doing. The agent who 
transmits the largest number of applications, 
no matter how few of the policies run to 
the end of their first year, is winner of the 
greatest glory, the office that obtains them 
exults over the addition made to ita num­
ber of * policies issued during the yea» ;* 
heavy commissions and other expenses follow 
or accompany these transactions ; tlie old 
policyholders are deprived, to that extent, 
of their overpayments, and the year chutes 
with the record that frinn fifty to seventy- 
five per cent, of all this wonderful activity 
and coat has been utterly fruitless and vatu. 
This, moreover, is not a practice of sudden 
growth. The aggregates of 1867 and 1868 
show that, during those years,-more thgui 
thirteen times as many policies were forfeited 
as were terminated by deaths. It is, there­
fore, Incoming à fixed habit with the ct<n- 
jianies thus to waste their sulwtancc in this 
censurable style of management ; and, as an 
excrescnce which is assuming terrible pmjipr- 
tions, it needs prompt and vigorous treat­
ment. The riotous rush for new business 
must lie brought within the limits of reason I 
and right, or life insurance will soon bec<>|ne 
a barren field, and its cultivation a profitless 

| occupation."
It must not be supposed that this gen oral 

“ casting away " of life insurance is owing to 
a want of confidence in tlie stability of the 
companies ; it is simply the rebound from 
the undue tension applied by agents. The 
remedy is for -the companies to reduce the 
commissions to agents, to abandon the idea 
of trying to force the business, and to cc»sc 
paying, as now, large stuns for that which
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produces l,(thing: The companies mav 
the gainers by the lapse snd surrender *f so 
many jadistea, but if so, it is ai-Ae expense 
of a direct free to insurers, who are compelled 
to abandon an undertaking for which they 
hare perhagt neither the means nor the reso­
lution to Cgiry out. The evil pointed out 
demands the attention of the companies, with 
a view to iUj immediate cure.

IN Vi MENT3 WANTED.

Not many days ago, a gentlemen of means 
from the l qu t« <1 States walked into our 
office, and s|p*e<l his business thus : “ I have 
ten to twvi^y thousand dollars to invest : 
what shall I ;put it into? I prefer invest­
ments in Ceiada, but all your stocks andj 
securities are at such high prices that I do 
not see any prospect of .realising more than 
about six cent., which 1 think is no* 
enough. Soes years ago, I invested a con­
siderable sundhere in various things, and it 
has netted mf 12 to 16 per cent," This ia 
but a sj>erimtdi of the inquiries that we are 
often confronted with, and it représenta pretty 
truly the staid of affairs as they are to-dny.

There is no doubt that our surplus capital
ia too much directed into certain channels,

*
which are, f<|r some reason, looked upon 
with unuaual favor just now, and it ia equally 
certain that the over-crowding of these chan­
nels must soon cause an overflow. A great 
deal has fourni its way into the lumber busi­
ness, which ii now much more exteneâvnly 
and effectively worked than ever before. 
And it is in s*ch directions as this tha* we 
would likn to fee the attention of our capi­
talists tiirind." In various kinds af 'aMn 
factoring iinlivtry (which we shall take the 
opportunity ttvspecify at some future date) 
there ia abiind|nt room for the profitable in­
troduction of enlarge amount of capital.

At prvatint tri- shall confine ourselves to 
suggesting wh«| is undoubtedly an inviting 
field, if repress, tâtions made to us, oa very 
good authority,jean bo relied on ;—we meftn 
the sliippitig «if the Maritime 'Provinces. 
That this intent is most profitable to these 
engaged in It tt< old sewn to be established 
by the vnohudi s development that H has 
attained in sun le of tlie seaport towns of 
Nova Scotiai The town of Yarmouth owes 
more vessels for its population than any t*«a 
port in the doftd, averaging, it is said, nearly 
ninety tons - to ».k-Ii inhabitant. The ship­
owners of 8t. John, N.B., are among the 
wealthiest cf iW population ; many of them 
iwgan life ae ajrip-carpenters, with no other 
capital than a1 sti"' "l« anu »*d a l>rou3-axe. 
Some of tha^i teâl of the “ good <dd times " 
when a Üi<i0sând-tou ship would dear her 
cost in one or two voyages, or would, perhaps, 
net her twenty of thirty thousand dollar» in


