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Wbv Not Retire on the Farm?
By W. 0. Palmer.

Retiring from one’s work 
the mw>t serious steps the 
!,ke. Especially is th 
firmer Usually it means moving to 
teen. Life in town is entirely differ- 

m life on the fsrm. One ac­
custom* 1 to farm life can hardly 
,d»pt I mself of herself to town life 
,t that period o. life. This results 

out of touch with one’s en- 
From bein. an important 

farm community one 
Lioomee a negligible one in 
or even worse—a knock* r. 

to town? The
ten for moving to town are many— 
mating the children, modern « >n-

veniences in home, less work, etc., 
etc. The schools in towns are ns a 
: ule better than these in the country, 

the reason they are better is that 
town people tax themselves 

Io have the money necessary to main­
tain a good school By conso'idating 
the schools and nutting up the school 
tax as high in the country as in the 
city just as good schools can be 
vided in the country as in the 1
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IN Till COUNTRY TOO
The modern conveniences can Le had 

in the country now as well as in the 
town, and usually at a less cost.

I/ess work in town—less work of 
some kinde^but after all no one can 
b.- happy and health) unless the mind 
is occupied. The on* who is used to 
active, muscular work for a good 
many years will not remain healthy 
without some exercise.

A good way for a 
is to select a lot of five 
the farm and bui 
house, a small 
conveniences,
Here one can live the 
used to in the way that 
second nature to one. Here 
will be something to hold one’s atte 
tion and to supply some work to ta 
the place of the accustomed activity.

TARI THS SCHOOL TO THS COUNTRY
The school problem can be solved 

bv consolidating the schools. In this 
way as good schools can be had in the 
rural district as in town. In fact, 
it will be a better school, as it will 
be in closer touch and 
the farm and farm life.

In most cases it is a aad mista 
for the farmer to retire to town, , 
especislly so when the things that he 

to town for can be had on the 
farm and with all the advantages ut 
the country into the bargain.

finement. 
Iictor in the T!ie Best and Most Profitable of 

All .Summer Farm InvestmentsTS reasons

A DE LAVAL Cream Separator is the best and most profi­
table of all farm investments at any time—and even more so in 
summer than at any other time

The waste of butter-fat without a cream separator is usually 
greatest during the summer months and the quality of cream or 
butter produced without a separator the most inferior.

ver, the bulk of milk in most dairies is greatest at this 
season, so that the loss in quantity and quality of product counts 
greatest. It must count more than ever this year with the ex- 

and butterof good quality. 
A LAVAL cream separator 

not only enables the production of 
more and better cream and butter 
than is possible by any gravity set­
ting process but as well by an> other 
separator.

Then there is the great saving 
of time and labor accomplished by 
the separator in the handling of the 
milk and cream, which counts far 
more in summer than at any other 
time and alone makes the separator 
a profitable investment.

In this respect ag 
LAVAL excels all oth 
by its greater 
running, greater 
cleaning and gre

All of these considerations are points which every 
agent will be GLAD to DEMONSTRATE and PR 
satisfaction of any prospective buyer of a cream separator.

Why not look up the nearest DE LAVAL agent at once, and 
don't know him write us directly, as belt

De Laval Dairy Supply Co.. Limited
St., WINNIPEG

XXXV1
Tike it from us : ”
For your advertisement don't 

write *"py to please youi 
ur partner, or your wife, or 

ones, or the Literary gentleman 
upstairs I

Dont even write it to please 
your prospective customers !

Write it to ATTRACT THEIR 
ATTENTION, to AROUSE THEIR 
INTEREST, to WHET THEIR 
3ESIRE for your g 
NDUCE THEM TO 
Then you are on the right track 

or getting sales, and it is sales 
ou want.
Advertising is simply a matter 

of salesmanship—salesmanship in
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to 16 acre» on 
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barn, aleo with modern 
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You would not expect your 

sonal salesmen to get much 
ness without talking, talking m the 
right way to i 
mers, to exp 
convince them of their superior 
due and to create within the cus- 

helming desire for

ain the DE
er separators 

capacity, easier 
simplicity, easier 

ater sanitariness.
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Queries re Hydraulic Ram
We have a spring about 360 yard» from 

our house, and are thinking of trying to 
bring the water from epring to house. 
There is Quite a fall from spring for 
some distance, and the epring is on edge 
of a knoll on almost the same level as 
the house The spring oould be raised by 
putting In a cement curb. What fall Is 
required from spring to ram? What sise 
of pipe would be required from epring to 
ram and from ram to house? Any other 
information on this subject as to cost of 
the ram and probable cost of Job would 
be appreciated.—Subscriber

A hydraulic ram will operate on ae 
little as 18 inchee of fail, but it ie 
better to have four or five 
aibly more. Ther 

factored, th 
requires a flow of two gallons a min­
ute from the spring in order to oper­
ate it. This ram will coat $9 or $10, 
and would require a three-quarter 
inch drive pipe and a three-eighth 
inch discharge pipe. However, it 
would not be advisable to inatall such 
a small one. Probably a No. 4, which 
would require eight gallons a 
to operate, would be the Vest one to 
buy for ordinary farm use. It would 
cost from $14 to $16, drive pipe one 

a half inches and diaoharge pipe 
an inch.

The price of pipe you can 
from your local dealer, and the 
of installing can be estimated i 
price of labor for your locality. The 
whole installation would cost 
where in the neighborhood of $76 to 
$100. The diatanoe is considerable, 
and so the cost of piping is largo; 
also the cost of digging and laying the 
pipe. If your house is on the some 
level as the epring this ram should de­
liver in the neighborhood of five gal- 

Wm. H. Day.

Iomers an overw 
our goods, such as would lead 
hem to act and sign the orders 
or the goods.

you advertise keep these 
mind in preparing your

copy more than a 
Make it talk. Have 

ii of real sales stuff,—talk that 
will sell the goods.

Space costs money as you well 
know. If you must limit it, then 

't attempt to fill it with a long 
Pick out your leading

When 
nl ..f at things in
to get to copy,
e will lei-

173 William St , MONTREAL 14 Princess
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lere are several eisee 
he smallest of which How To PaintSire

it worth a whole lot to yourself to know how 
uggy, your farm wagons, your farming tools, 

your barn, your outbuildings and your house, will stand the 
wear and tear of the weather and last much longer when 
keep them properly painted.

We have received a copy of a splendid book on painting. 
It comes right to the point and is so practical that we felt 
our people would like to have this book. We have therefore 
made arrangements to handle it for you.

“Everybody's Paint Book ” is the title of this work, 
is written by a thoroughly practical painter. It is a com­
plete guide to the art of outdoor and indoor painting. It is 
designed for the special use of those who wish to do their 
own painting. It gives practical lessons In plain painting, 
varnishing, polishing, staining, paper hanging, kaleomlnlng,

You can make 
to paint. Your b

'a'™"™ argument. Write it out as if
1,176 pe pu were sending a telegram. Then

Lh. ir mo M this telegram in the space for
Ik-],! for, advertisement.

-jj who favor general publicity
r that i «py. hut we believe in ‘ ' reason-

* the why'' copy—good, strong, confl- 
< ne of ience winning copy, wh 

S' fit 0 "Retting it over” and bringing 
11 mmediate and direct results.

i We believe In having the ad­
vertisement well displayed; hav- 

of «ra* ng j, attract attention ; then inter-
;ys,J, sting, convincing end stirring one
□r profit- 0 action
. Thry 
id heifen 
more pul­

i'1'1 £}
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111,11,11!
We have no quarrel with those

Km

en it comes

It alee facile» Low Ie reeeraf furniture aad rive» many hint» oe 
work for decoratias • heme. PrecU# direction» ere riven for miliar 
fer nU purpoee».

j ourself when you an- aided by the Information you can secure from 
this liook. The book Is handsomely bound In cloth.

A copy will be sent you postage prepaid on recelThen we believe in having the 
vertiscinent PLACED, like you 

ould have your travellers keep— 
NLY AMONGST GOOD COM- 
ANY such it is ALWAYS sure 

be in Farm and Dairy, which

ipt of price $1.00.
Send ue one NEW eubecription to Farm and Dairy taken at 

only $1.00 and we will eend yoa a copy of thie kook free and 
poetage paid for yoar kindneee.

hurl
rof.

livei
Ions a minute.—P 
0. A C , Guelph.
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