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ing out of the practice of assurance must be

wholly pas'^ed over. The various applications of

the system, adapting it to the enjoyment of the

assured during life, and providing for the wants

and wishes of different classes, are all of interest

and importance; but every agent is presumed to be

capable of giving the explanation of which each is

susceptible. The agent not capable of rendering

it occupies the place of a better man. and should

either retire or improve. It is not enough that

he. wait to receive the business v.dueh accident

casts into his hands, or that he confine his ac-

(juaintance with the subject to the terins oF the

prospectus issucid by the otfice he represents, lie

ought to be able to explain the peculiar operation

and value of the respective modes oi' assurance,

and the fitness of one oj* jjiiother for the Vv^ants of

parties addressed ; and when thus coinpetent to

discharge his duty, moderate enthusiasm will

open to his view profitable lields for exei'tion.

Notwithstanding all competition, the work of life

assurance is still in its infancy

The facility with which the system can be

adapted to the multiform nece,-^sities an<l ever-

uhanurini.'" tastes of sMciety, constitutes the bestevi

dence of its excellence and tha best guarantee nl'

its success. As a bare business arrangement,


