
By Caroline Mitchell but also among the lowest in the Cc inflCiri world. For another, you are able to 
As reported in Panorama (No. 6, _ take advantage of the wide ranee of

Feb. 6, 1995), when you're posted ^^^=3 long distance discount programs.
abroad you can now get a Calling ... ....—-=r : Language is never a barrier as bilin-
Card™ phone card. It's the same card ------ gual Canada Direct operators are han-
and the same service you used when dling your calls,
in Canada. Just one catch - you have to apply for a You can apply for your new Calling Card phone 
separate card. card from overseas by calling collect (403) 493-4400,

Use your new Calling Card phone card with the extension 650; or from within Canada by calling 1-800-
Canada Direct* service. Simply call the Canada Direct 667-5813, extension 650, Monday to Friday, during
Access Number for your host country (found in the regular Edmonton business hours, 
local telephone book) and a Canadian operator will 
complete your call to Canada (from over 100 countries) 
or country-to-country (from 49 countries to over 200 
other countries - some restrictions apply).

There are many advantages to using the Calling 
Card and Canada Direct services. For one, you 
charged Canadian telecommunications rates which

™ ACT Limited is an authorized user of the Calling Card trademark and 
provides this overseas service on behalf of Canada's major telephone compa­
nies
* Canada Direct is a trademark of Teleglobe Canada Inc., AGT Ltd. is an 
authorized user.
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not only more familiar to you (no surprise phone rates!) sentative of the Stentor Resource Centre Inc.
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E xportVision was conceived twelve you have success stories stemming from 

your participation in ExportVision, so 
please share them with us in TOO - we'd 
love to hear them!

years ago for the purpose of facili­
tating meetings between Canadian 

industry and post officers around the 
world. TOO would like to take this oppor­
tunity to thank all trade officers who par­
ticipated in ExportVision 1994 activities 
and made this

What's happening in 1995...
Plans for ExportVision 1995 are well 

underway. Activities will include a team 
visit of Environmental Technologies and 
Services (in April), and possibly Consumer 
Products (in September), as well as out­
reach events, and 10 linkage events. 
Linkage events involve bringing one to 
five trade officers from posts to participate 
in an annual general meeting of an associ­
ation or a national trade show. They 
particularly helpful in strengthening 
ties with industry.

We believe this year's program will be 
better than ever. In an effort to add value 
to ExportVision, we plan to gather the 
names of promising SMEs who participate 
in these events and publish company pro­
files in future issues of The Trade Post.

Gisèle Laframboise is Project Manager of 
ExportVision. For more information about the 
program, please contact her at 996-8099.

By Gisèle 
Laframboise

program a success. 
Activities for 1994 included: four sector
team visits (Advanced Technology, Oil & 
Gas, Value-Added Wood Products and 
Services), nine linkage events, and eleven 
outreach activities in 25 cities 
Canada. In all, 86 post and departmental 
officers took part, reaching out to 
3 000 business people and holding 3 700 
one-on-one meetings. The newest compo­
nent, "Linkage with Major Associations/ 
Trade Events", was an outstanding 
for its first year. In all, 20 officers made 
presentations to 1 400 business represen­
tatives and met one-on-one with close to 
500 individuals. Accordingly, we will 
centrate our efforts on the linkage compo­
nent in the coming year.

We received a lot of positive feedback 
from post officers and industry. We know
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