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MONTHLY PRODUCTION OF ANTHRACITE.

January ................ ....... 3,063,534 3,844,022
February .................... 3.133,246 2,003,622
March.. ............ ............ 3,761,665 2,998,254
April ............................ 3,139,122 3,013,090
May...........................3,788,945 3,125,170
June ............................ 3,777,644 3,314,190
July ............................ 3,699,674 3,750,248
August .................... 3,835,914 3,949,892

Total to September...........28,210,513 26,598,788

Most of the parties to the agreement are, as will be

Seen from the above table of distribution, railway com-

Panies. Coal is a weighty comnmodity and its transporta-

tion is aîways an important element in regulating the

Mnarkets. The combination have control of the railway

facilities leading into many centres of consumption. The

independent producers could be effectively closed out of

Many markets, if the monopoly thought such a course ad-

Visable. But it bas been considered that the more prudent

POlicy is to allow certain independent mines a struggling
existence.

The people of Canada, as well as of the United States,
are laying in their supplies of coal for the winter. In a

florthern country such as ours, where the winters are long

and oftentimes the temperature severe, coal forms a very

ilTiPortant item in household and business expenditures.

Prices of coal are now about the highest point reached

inl recent years. Consumers are being despoiled by

a conspiracy of producers. It would be interesting to

know what part Canadian coal importes are playing

In this game.
In past years Toronto coal merchants ha.. .ve organized

to restrain competition and maintain prices; circumstances

indicate that to-day there is an understanding of this nature

amrong a number of the members of the trade. Stringent

provisions have been made to guard froum the public the

mfeans by which the market is being regulated. The plan

bas, however, been outlined as folows to THE MONETARY

TIMEs: The tonnage of the city, or at least that part of it

wbich the ring may reasonably expect to control, bas been

distributed to the different firms in the combination, on a
ratio of their sales during the past several years, after the

example of the producers. Certain consumers are acknow-

ledged by the combination as custoers of different coal

'ierchants, and means are taken to prevent other members

fror competing for their trade. Twice each week, details

as to the sales are given, accompanied by an amount repre-

Senting seventy-five cents for eac ton sold duing the

Period. Should the dealer have exceeded the amount of

bis sales, he must forfeit seventyfive cents for each ton

in exceps of bis ratio. If any fir has taken an order from

the acknowledged customer of another member, he must

Pay a penalty to the extent of seventy-five cents for eacb

ton sold in violation of the agreement. This money is

gven to the firm which has lost the custoaer. But if, on

the contrary, be bas lived up to the agreement, the amount

of bis deposit is returned.

No provision bas been made, as will be gathered, to

regute prices directly; but the motives for competition

having been removed by severe penalties, prices will natur-

ally regulate themselves. There is in addition, at least a

tacit understanding in the trade in regard to unaformity of

Prices. The importers, however, aim that coal canne be

ledported to-day at the prices quoted by the mine owners

and sold here at a profit and deny that excessive profits

are being made by the coal merchants. There is, certainly,

asOe truth sa his contention, as the combination of mine

owners being stronger, has successfully squeezed the job-
perio. Thod te de thae ystem as we have outoined

it, may possibly be faulty in some of its details, but we
have reason to believe it is in the main correct. Every op-
portunity has been given to the association to correct our
erroneous statements if we have made any. This has not
been done, and the natural inference is, that if the plan we
have outlined be not the one actually followed, other means
are taken to subvert competition as disastrous to the free-
dom of trade, and as injurious to the public interest.

A PRUDENT POLICY FOR LOAN COMPANIES.

The season of the year is rapidly approaching when
managers of loan companies and oth'er large corporations
are estimating the probability of being able to pay their
usual dividends. Only such corporations as have prudently
managed their affairs can, in a time like the present, reason-
ably expect to pay a dividend. During the past three
years the shrinkage in value of loan companies' shares, in
common with other properties, has been very large,
but not nearly so great as the depreciation in value of
real estate. Bad as his case may be, the loan company's
manager has an advantage over the private lender, in hav-
ing all the machinery necessary to look -after the business.
He is thus in a position to do better for the shareholder
than the private lender individually can do for himself.

The manager of a loan company that can pay its usual
dividend at the end of this year may consider himself for-
tunate. Several of the loan companies have reached the
limit of their borrowing powers, and the chief mode of im-
proving their position is by curtailing the expenses of con-
ducting their business in every possible way. This they
are doing. Of some of the smaller companies, which are
exceptionally well managed, the difficulty has become
greatest. A few of them find their capital too large for the
business to be done to-day; they are thus handicapped.
In our opinion the only chance of improving their position and
being able to continue paying dividends is in amalgamation.
In suggesting this, we are quite aware that the problem may
be found difficult to be worked out. At the same time, we
are satisfied that if gone about in a businesslike manner,
the problem is capable of a satisfactory solution. In every
business, there are a number of fixed charges which are
indispensable; for instance, each of the companies requires
an office in which to do business. Then there are the
manager, the inspector and the clerks all to be provided
with salaries; the board of directors expects compensation,.
and the solicitor must have his fees. One of the difficul-
ties in the way of fusion is how best to dispose of the
gentlemen who may, in consequence of the amalgamation
of several loan companies into one, happen to be left out
in the cold. But after all, this is a matter which the share-
holders should carefully consider, regardless of the wants
of these gentlemen, if they wish to preserve their capital
intact. The shareholders in a number of the smaller
societies should take this matter into their serious consider-
ation, and endeavor to put a scheme into shape for being
carried out before the end of the year. T here are several
ways of bringing about amalgamation. One is, to proceed on
the basis of the market value of the several companies'
shares, and issue to owners the shares of the amalgamated
company in exchange for their own, at a price equal to
that of those exchanged. Another method would be for the
purchasing company to pay, say, one-third or one-half the
value in cash, and issue debentures extending for a period
of three to ten years for the balance. But this is a matter
of detail ; it is unnecessary to make any suggestions on

this point. The gentlemen who are especially interested in
the matter, and who would reasonably expect to be


