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TRADE MARKS.

W E have received another letter from a manufacturer of
kWt goods endorsing the views already expressed by

others n Titx REviEw on the advisability of trade.marking their
productions. lie suggests that the manufacturers should hold a
conference at some central point ta discuss the question and endeaver
ta arrive at some definite decision and understanding thereon.

We do not think it would be possible ta get such a conference
together. It :s scarcely a matter for combined action but rather for
individual action. If a certain manufacturer l'jnestlv believes that
by adoptîng a trade mark for his products he would reap consider-
able advantage by increased sales amongst the consumers he should
not hesitate ta be the firsi ta start the innovation. fi entirely rests
with the manufacturers themselves. If it is found ta be profitable in
one country there is no reason why it should not be so in another

The question has been referred ta by trade papers in the United
States. One of them- The Dry Goods Economist-says: In an
article we publshed recently, attention was drawn to a controversy
going on mn the Canadian dry goodstradeover the question ofmanu-
facturers trade.marking their goods. This practice was objected ta
by same jobbers and dealers, on the ground that it gave the manu-
facturer to much individual reputation and created a demand for a
particular production, makng it difficult ta substitute other goods
when occasion required or the opportunity occurred. Snce the pub-
lication of that articb we have received many communications from
American manufacturers endorsing the practice, and claiming that
it is not only desirable, but that it as the only method whereby they
can be sure of receiving an adequate return for their expenditure in
thought and labor.

There is no douîbt whatever that merchandise put on the market
with a well advertised name or trade-mark attached ta it, bears on
is face the impress of boresty; because it is understood generally
t'at where a name or trade mark is thus associated with any article,
it is oecause sterling value or merit as uffered of which the sellers
need naot be ashamed. For such goods people will pay a higher 13iice
without hesitation, because they look upon the name or trade.mark
as a guarantee, white there is uncertainty attached ta merchandise
produced ndiscrimnately. It will make little difference that such
unknown merchandise is actually of better value than that which is
known by name or trade.mark.

Nor should there be any objection to trade-marked goods on the
part of distributors, as articles of well-known reputation can always
be protected by the makers in such a manner as will compel a fair
margin of profit ta the seller. By all means, let the manulacturers
trade-marik their products. It wdl help their profits and remove
many fines oui of the overdone -ompetition of the day.

COMMERCIAL IMPERIAL FEDERATION.

In bs recent budget speeth lion. (». E. Foster, .inster of
Finance, hmnted at the possibility of Canada adoping a d•scrmin-
ating tartT mn fanur of llrtish impoits. That the question of Com
inercial Impenal Federation is being senously thought of in Great
lirtain is apparent from the following article in the Textile Mercurv,
of Manchester

We firmly entertan the belief that the future prosperity of this
tountr> and ai our colonies and dependencies is ta a large exteni
bound up in the question of a dlose federation, both political and
commercial. All these countras are to a large extent capable of
greatly increasing their supplies ta us of the raw materials we require
in the tondurit of our manufactures, and in tuin of taking from us
a ver grea anmrease of manufaLtured good. l'oitentèa>l our
tolonies and dependencies are fat rnd away our best cusioamers,
betause sa many other tountnes, espetmally if they have any com
peting industnes of thetr own, have done everything possible to pre
tlude us from trading wth them, so fat as suppling them with any
of our productions gots. This they do ahviaous of the fact that

they have free entry ta the markets of England, its colonies, and
dependencies. Seeing, therefore, a tendency of modern sentiment
in ather countries setting strongly in the direction of so-called pro.
tection, which bas been sa marked and strong for the past 25 years,
and which we have not been able to check either by influence or
example, does it not become our bounden duty to conform to these
Iacts, and turn them to the best advantage? We think it dots. We
do not mean by this that we shahl slavishly imitate either the United
States or our Continental competitors by imposing prohibitive tartTs
upon their productions. Rather would we devote all our commercial
energy ta the extension of our trade with the countries politically
connected with us, and such others as do or will permit commercial
mtercourse on the same or equivalent terms. Il .iecessary, we
would give the countries enterng into such agreement with us,
wherever possible, such preferential treatment as would ensure them
a preponderant advantage in aur markets. It would be well in the
nterests of Our manufactures that, in all these variaus countries dis.
posed ta such favorable intercourse with us, we should ariginate a
seres of exhibitions of English manufactures, ta be held in the
leadîng commercial centres of each country, and that oui manufac.
turers should make it a poin: of honor ta contrabute exhibits thereto.
In return there ought ta be an Indian and Colonial Exhibition in
Manchester, as the most accessible and most important commercial
centre in England. The exhibits for this should come trom every
land under the British flag, and thus shew the millions of people,
who could easîly gather liere, what India and our Colonial empire
can do for us. We need also ta send such an exhibition, at least on
a smallerscale, as that at Old Tiafford, abrnad, in order ta brng
before Indian and Colonial populations the productions of our manu.
facturing districts. This would be infinitely preferable ta helping
the Americans ta do a lot of self.glorification and trumpet-blowing
at Ihicago, and then confiscating al] the resultant advantages. On
this question of commercial federation the President of the Associa.
of Chambers of Commerce, Col. E. S. Hil, C. B., M. P., in his ad.
dress ta the repiesentatives attending the annual meeting on the8th
nst., said :--'View:ng the injurious and sometimes exclusive nature
of the tarffs which protection is setting up on the Continent and in
Anitrica, it is but natural that our thoughts should turn more
eagerly ta our great colonies, extending as they do all over the
globe, ta seek, if it be possible, ta tighten the bonds af our commer.
cial intercourse, ta the general adv:ntage of the empire. Our colo.
nies arc our best customers, and with their varied climates are ca.
pable of furnishing us with all the fond and raw matenal we require.
Were it possible ta develop their resources in this direction, they
would bt able ta buy more largely fram us, and be glad ta receive,
in much larger numbers, that surplus population the future of which
causes so much anxiety ta thoughtful statesmen. I am sure we all
look with a sympathetic eye ta the Conference summoned by the
London Chamber of Commerce, and w l be prepared ta give most
attentive consideration to any feaeible scheme which may be pro.
posed with a view ta the attanment of sa great an object." It is
clear from thîs that the necessity of a move mn a direction that will
yield more satisfactory results than the one in which we have fora
lonx tame been travelling is becomlng an impression of the leading
commercial minds.

WHEN TO ADVERTISE.

It is a common expression of merchants "that business is so di
it will not pay ta advertise." What would we think of the work.cg-
mian who, when work is scarce, would rot try ail the harder to
find it ?

The duty of the merchant or manufacturer at such times as to
%reate business by offering new and .ttractive styles, by steking ne*
tustomers and pushing beyond usual neighborhood limts. He
should not sît down and wait for trade ta tome ta him, but seek it
on every side and through the use of every lawful nstrumenality.
When trade as dull a more active exertion must be made ta secure
it than when business is brisk.-lositer and Glovers' Gaztte.
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