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order to know this, he must have some
knowledge, elementary, it is true, of the
anatomy and physiology of the eye, for
without such knowledge he can neither
advise as to the glasses required, nor can
he,as is so very frequertly necessary,coun-
sel that the oculist be consulted. An ele-
mentary knowledge of theeye is as neces-
sary for the optician as a complete
knowledge is for the oculist. He requires
to understand light, what it is, and how
it travels, the laws of refraction and re-
flection,lenses, their formation, properties,
how to analyze and neutralize, and
transpose them.  He has to understand
errors of refraction and acconunodation
and how to determine and measure them.
For the latter he must comprehend the
trial case and its use, test typas and
charts, and their principles, also the use
of all the various instruments that ar¢
applicable for testing and examining the
eye.

Further, the optician has to understand
how to conduct an optical business, the
stock that he should carry,both as regards
quantity and variety, and under what
conditions the various kinds of frames
serve. He must know how properly to
read and write optical prescriptions,
and how to fit and manipulute frames so
that the best cffects be obtained from
lenses prescribed, and how to take facial
measurements for frames when needed.

In catering for trade in optics the
great guiding principle of the optician
should and must be to do his best to
serve the public; this principle must
stand out pre-cminent and cvery other
must be sccondary. When 2 customer
places himself unreservedly in the hands
of the optician, there can be no doubt in
the mind of any honest man that he
must receive the very vest of care and
attention, and that no advantage be
taken of his confidence. No trouble
should be too great to get at what is re-
quired, and when there is any doubt of
it, when the case is not understood, no
glasses should be sold ; it cannot be right
to trade on the ignorance of the buyer
and so causc his confidence to be mis-
placed. And if this be true, and the
proper course for cvery optical dealer to
follow, it stands to rcason that those who
arc not versed in visual optics should not
scll glasses at all, because they can under-
stand no case that presents itself to them.

It pays well to serve the pubiic proper-
ly ; when glasses are bought they are not
wanted cheap ; the cheap spectacle or

" - .
tering remedial agents.

eye-glass, in the opinion of the public, is
the same as the article of little or no
vatue, The optician who understands
his business and inspires, as he should,
confidence in his customer, can always
obtain for the atticle supplied a price
commensurate with, not only the actual
cost of the article, but also with the time

" and trouble required in finding the proper

thing. In plain words, the customer
pays not only for the spectacle or eye-

- glass which he buys, but also tor the

knowledge and time of the optician.

~And in this connection of considering
first and foremost, of doing one’s duty to
the public, it is of the very highest neces-
sity that the optician should be able to
discriminate between cases of defective
sight which are due to error of refraction
and those which are due to pathological
conditions. The optician must be cap-
able of at once discriminating between
the cases of refractive error and cases
that indicate disease ; between simple and
purely optical cases for which he may
supply glasses, and those which, being
complicated, require rather medical atten-
tion, or the latter in addition to optical
corrections, and which, therefore, must
not be weated by the optician who has
had nv medical training.— Phar. Journal
(Englund).
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Tie Mevicar. NEws Pocker Foryu-
LARY FCR 1899—Containing sixteen hun-
dred prescriptions representing the latest
and most approved methods of adminis.
By E. Quin
Thornton, M.D., Demonstrator of Thera-

‘peutics, Pharmacy and Matena Medica

in the Jefferson Medical College, Phila-
delphia. In onc wallet-shaped volume,
strongly bound in leather, with pocket
and pencil. Price, $1.50 net. Lea

"Brothers & Co., publishers, Philadelphia

and New York.

This certainly is one of the most help-
ful and complete pocket volumes that a
physician could possess. The prescrip-
tions have been arranged uader alpha.
betical headings of discases, an arrange-
ment which facilitates the reference to
any portion of the work. The name of
the author is sufficient guarantee of the
value of the formule submitted, and
which we understand have heen gleaned
from the recommendations of the world’s
leading medical men. Modern pharmacy
has not been lost sight of in presenting

formulze, which not only give elegance in
appearance but also palatability, two very
.essential points in modern therapeutics.

Assay or DRruGs avD GALENICALS.
By Dr. A. B. Lyons, F.C.S. Price, 75
cents. Nelson, Baker & Co., Detroit,
Mich.

This work is one that will recommend

“itself to every student of pharmacy. It
treats very fully of the many processes by
which crude drugs and galenical prepara-
tions are valued and standardized. The
work is fully up to date, and the author
is one who is well known as an authority
on pharmaceutical matters, being also a
frequent contributor to several journals.

The more sound planks you have in a
business, ike unto 2 boat, the stronger
will it be.

If you are not above board in your
dealings 1t is only a matter of time before
your business wili be overboard.

WANTS, FOR SALE, ETC.

WANTED.

W:\NTED.—A SETUATION AS DRUG CLERK
. Ly a young man of thice and onc-half years” experi-
ence in both Canadian town and ¢ity. Dlest of references.
Address, W. H, Cooi ¢x, 12 King Stzeet, Brantford.

Ude Solicit
Pour Trade

We offer a well-assorted stock
of

Drugs
Chemicals

Patent
Medicines

Perfumery
Toilet Articles
etc.

CALL AND SEE US

JAMES A, KENNEDY & G0,,

WHOLESALE DRUGQ!ISTS
423 Richmona St., LONDON, Ont.



