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Let The B-L-K Milk Your Cows !

Save yourself all hand milking; do without
the women at the barn to help with milking; be in-
dependent of hired men

AND MAKE MORE MONEY

The B-L-K Mech | Milker is a di d success.
use for several years on leading Canadian Dairy Farms.
strated success—not an experiment.

It has been in
Itis & demon-

It will pay to have a B-L-K- Milker to do your milking.

Each B~L~K pail milks 2 cows
Costs only $75 a pail. Com-
plete outfit, power and pump

Costs $287.90 for Two-Machine Qutfit

Write us to send you an estimate of cost for your stable. Remember
the B.L-K Milker is a demonstrated success; the price is much less than
others.

One of our users milks 100 cows in two hours at an actual saving of
$1,568.00 a year over old cost of hand milking.

Ve have recently placed B-L-K Mechanical Milkers with two of the best
milk dealers of the City of Ottawa. We ha number of users of
B.LK Milkers in Canads, the plants installed are giving Good Satis-
faction.

The B.LK is The Milker for you. Write us to tell you all about it.

D. Derbyshire @ Co.

Head Office and Works: BROCKVILLE, ONT.
Branches: PETERBOROUGH, Ont. MONTREAL and QUEBEC, P.Q.

WH WANT AGENTS IN A FEW UNR! DISTRICTS
[T

Leading Farmers
Favor

THE

The Standard of Quality and Excellence
in Finish, Material and Workmanship

R. E. Gunn, of Beaverton, 1st Prize Furmer in ‘“Farm and Dairy's"
Big Farms C is now d Large New
Dairy Stable. He has tried most kinds of ¢ hialls and stanohions;” Mo fo
putting in Superior Equipment.

S. G. Kitchen, of St. George, in open competition with all makes, select-
Superior Equipment for his Big Barn—a large order over $ 1,000.8

Sond for our Book (it is free) and investigate before you remodel your stable.
The Suwdur "

The Only Adjustable St.nchion

that yuu ©oan adjust to tie from your smallest oalf to your largest cattle.

a Post Card at_once, and we will tell you all ubout Leading Farmers
I’n-r Our S‘l-Mc Byuipment® -

THE SUPERIOR BARN EQUIPMEXT (0.

FERGUS, ONTARIO

Lo ROBBERS
IN MY HERD

“How Simple and Easy it is, Once You Get Started”

High Farming at Hilldale

By ““ Your Uncle Henry "

I promised you last time that when

next I wrete I would say something
| about producing vs. selling.  Since
last writing I see the Farm and Dairy
| has been advocating that we have
Selling and Salesmanship taught in
connection with our Agricultural Col-
leges. I think this is a capital idea.
For instance let us see:

I was over to the city the other day,
and while talking about this nuhim
vith a business man he & “The
trouble with you farmers is, you don't

| know how to sell. How much business
[do you suppose I could do if I did

keep on waiting till someone came to
| buy my stuffi? 1 have got to get out
and sell my produce. I have got to
get out and sell my manufactures. I
do this threugh my travellers, by let-
ter, and through advertising. Om the
other hand you farmers just stay at
home and wait till the buyer comes to
you, Then he (the Luyer) sets the
price he'll pay! If you set the price,
ten chances to ome you.will have to
ccme around and accept what he offers
you."”
A THING THAT 18 ALL WRONG,

Now I contend that this is all
wrong. Why shouldn’t we farmers
know how to deal with our fellow-men?
Why shouldn’t we know how te'go to
the market—go to the biggest and best
market and sell just like any business
man would sell

I know of course that each ome of
us farmers cannot do this thing. Some

lieve some of them are doing it in &
small way. But we can get together
through cooperation, and organisze cur
business just like a manufacturer. We
can send out travellers, if
drum up markets.

| duce, nnd We can save on thn- in mar-
keting and on freight raf
Until we learn how to d.o big buai-
ness in the way of making our own
sales—until we learn how to find a
satisfactory market for our ﬂ-—ll‘

like you do, just wait, and wait, and |

of the bigger farmers can do it; I be-| me

out in that paragraph of his which |
quoted from the Globe last writing
there is a vast gap between the feal
ings and experiences of a man like you
and me, when producing his crops
and when marketing them

A BIG SERMON POR YOU AND ME

I am afraid that too many of us
have been working tco hard. We
have not taken time to read and to
think, and to find out how we can bet-
ter our conditions. You know they
say in the city, that a man is worth
$1.00 a day frem his ears down, From
his ears up he may be worth $10.00 a
day, and as much more as he can earn!

I would ask you to take it from
“Your Uncle Henry'’ that there is
more in this statement thanm we pro-
bably think. We farmers need to
take more time to think. It doesn't
pay us to work so hard ourselves. We
must get other people to help us with
a part of this worr. Then we ought
to plan and organize our work, organ-
ise our business and gur capital in
such a way that these who work for
will be as well off as if, under old con-
ditions, they were working for them-
selves, at least they will be learning
how to make business go Letter for
themselves when they start in for
themselves. In the matter of selling
we ought not to let this idea work on
us the other way around! But until
we learn, we shall have to get toget!er
and get someone who kncwa how to
make big sales and get him to make
them satisfactorily for us.

THE POINT OF THIS IDEA

Perhaps I have not made my:olf
quite plain. If the editor will grint
the space for a ecnclusion, I woild
put it this way: We are living in an
age of specialization. Bome of us are
producers.  Many of us are not good
sellers.  We producers want all the
fruits of our own labors. At least we
want more than we are mow getting
To get this we must learn more alout
how to sell, and when to sell. While
we are getting this information nd
this training, it will pay us in the nat-
ter of the bigger things we have for
sale, such as our apple o (whicl lu
the way this year we oonl(r
in our dmrm). we must bn
gether and hire the best fitted of ""
number, or some outside man, who is

| until our young friends who go to onl-lot able, to market t'iis preduce for us.
got
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