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WH-Y SELL
A MASON & RISCH?

Sound reasoning guides the people who are buyng
Mas.n & Riscls Piano%.

Sound reaioning guides thse Dealer who is selling
îlsem.

For boih, buyer as well as seller, discniminate betwecn
popularity that is maoic and success tsati s merlied

-won ilirough tIse experience ol more titan lorty
years o! piano making in a factory where craltaman-
ship counts high!

Thatls why Dealers sel! the Mason and! Riscit. Have
YOU ever thought of it in ihat light belore?
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